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She 
th newer questioned 


CALF-PAB AND PABLETS Faster selling! Quicker profits! Ready ac- 
ceptance! These are the reasons why more 
INCORPORATE THE EXPERIENCE 


dealers are now making more money with 
Blatchford’s Calf-Pab and Pablets. Why? 
OF THE OLDEST MANUFACTURER Lower cost PLUS the Blatchford reputation for quality thet 
ee makes it easy to change to Blatchford’s. Here is a money-making 
OF CALF FEEDS IN THE INDUSTRY combination for you when you get rid of the slow sellers an | 
SS make Blatchfords your feature line. You'll find it’s easier io 
advertise . . . and easier to sell! Prove this for yourself! 


2 
fKlatchfords FREE! CALF FEED SALES KIT! WRITE TODAY! 


_ Main Plant and Offices WAUKEGAN, ILL 
West Coast Division Nampa, Idaho 
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BLUE STREAK DUAL POWER 


Advance Custom Mill 
For GRANULAR GRIND 
and unlimited 
conveying 
capacity in any 
direction 


Advance Custom Mill 
Produces the famous and 


exclusive Triple Reduc- 
tion GRANULAR GRIND 


AUTOMATE 
PRATERIZE your plant... 


make 


The efficient new mill of the Farmers Marketing 
Co. of Orangeville, Ill., is the result of their 
working closely with Prater engineers who 
designed the flow of materials and supervised 
the installation of equipment. 


Grain 
Machinery: A 
Association 


Now the Farmers Marketing Company, with 
its Prater Blue Streak Grinder, Twin Spiral Mixer, 
and grain handling equipment, is completely 
automated . . . PRATERIZED. This improved 
efficiency reduces costs and increases profits. 


You can do the same for your mill. Write 
today for literature. 


| Orangeville Farmers Marketing Co. 
PRATER PULVERIZER COMPANY : Merrill Mays, Pres.; Dick Reuber, Manager 
1539 South 55th Court, Chicago 50, Illinois ' é : | 


BLUE STREAK 
Twin Spiral Mixer 


For the Perfect Mix with two 
Spirals—not just one 


STREAK 


Pater 


Crusher ond Prater Double Ga 


VATS 
Bive Streak ¥, 
Drag Feeder Bive Streak. 
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Corn Cutter 
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WE formulas call for the best in phos- 
phorus, DynaFOS supplies it... in 
unique beaded form. 

This exclusive granulation, developed by 
International research for the feed indus- 
try, makes Beaded DynaFOS today’s easi- 
est bulk-handling feed phosphorus. 

Production men like Beaded DynaFOS 
for its dustless, free-flowing characteristics. 
And you'll appreciate the uniformity of 
results, assured by International’s careful 
quality control. 

If you are not already using DynaFOS, 
write or wire your nearest sales agent (see 
list below) for samples and quotations. 


NOW also available 
in powdered form 


For feed manufacturers who prefer a 
powdered dicalcium phosphate, DynaFOS 
is now available in this texture. 


. INTERNATIONAL MINERALS & CHEMICAL CORPORATION 
General Offices: 20 North Wacker Drive, Chicago 6 


Sales Agents: A.G. GREENE Charlotte CHARLES F.-WILLEN CO.. INC., 
£. A. CARTER BROKERAGE CO., E. SMITH CO., Atlanta + JAMES FARRELL & CO., gg 4 and Los Angeles 

Needham A. McCLELLAND CO.. Kansas City (Mo ME eles maha P. R. MARKLEY. INC., 
Philadelphia. D. ERWIN CO., Nashville. STANDARD SALES CO., Meridian NSET FEED GRAIN Co., ie, Buffalo JOHN 
YOUNG COMPANY, Cincinnati . BULLARD FEED COMPANY, Chicago ° B. A. LUCIUS COMPANY, Fort Worth . N. D. HOGG, LTD., Toronto 
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1942 
California Pellet Mills 

1938 
1937 
1936 
1935 
1934 
1933 


1932 
1931 


Remember: Today, and through the years, 
more California Pellet Mills are sold than 
all other makes combined! 


“A800 Folsom Sirest, Francisco 3, 
ar Wabash Avenue, Crawfordsville, indiang 
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Cattle Feed Numbers Down 


Drop of 10 Per Cent Mainly in Heavies 


The number of cattle and calves on 
feed for market in 13 major feeding 
states on July 1 was estimated at 
3,296,000 head, down 10 per cent 
from this time last year, according to 
the Crop Reporting board. 

These states are Ohio, Indiana, IIli- 
nois, Minnesota, lowa, Missouri, South 
Dakota, Nebraska, Kansas, Texas, 
Colorado, Arizona, and California. 


Down 22 Per Cent From April 1 

The seasonal decline from April 1 
to July 1 of this year was 22 per cent. 
The April 1 number declined six per 
cent from the same date in 1955, while 
the number on feed Jan. 1, 1956, was 
one per cent more than on Jan. 1, 
1955. 


In the nine Corn Belt states, the 
number of cattle on feed on July 1 was 
estimated at 2,553,000 head, down 11 
per cent from the same date last year 
and down seasonally 26 per cent from 
the 3,450,000 head on feed April 1 
this year. 


Including an allowance for Michi- 
gan and Wisconsin, the number on 
feed in the 11 Corn Belt states was 
also down 11 per cent from the num- 
ber on July 1, 1955. Shipments of 
stocker and feeder cattle into the nine 
Corn Belt states during the April-June 
»eriod were seven per cent below the 
same period last year. However, place- 
nent of local feeder cattle are appar- 
ntly well above a year earlier. 

The number of cattle on feed in 
‘owa on July 1 was estimated at 1,025,- 
‘00 head, six per cent below the 
.090,000 on feed a year ago. 

In Illinois, the number on feed to- 
led 412,000 head. This was nine per 
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By E. B. HANNAWALD 


Agricultural Marketing Service 


cent less than the 453,000 on feed a 
year ago. 

Nebraska feed lots had 320,000 
head on July 1, compared with 432,000 
head a year ago, or 26 per cent less. 

The number of cattle on feed in 
California on July 1 was estimated at 
398,000 head, 13 per cent below the 
457,000 on feed a year ago, but 34 per 
cent more than the 297,000 head on 
feed April 1 this year. 

In Colorado, the number on feed to- 
taled 154,000 head. This was 14 per 
cent less than a year earlier and 20 
per cent less than the April 1 number. 

Arizona feed lots had 117,000 head 
on July 1, compared with 170,000 on 


A Sharp Dip 


... in the number of cattle and calves 
on feed in the 13 major feeding states 
indicates that feed men had best keep 
a sharp eye on trends in this phase 


of their business. 


Economist Hannawald points out 
that most of the drop is accounted for 
by cattle weighing more than 900 
pounds, this category having tumbled 


some 18 per cent from a year ago. 


Steers on feed as of July 1 made up 


68 per cent of cattle on feed. 


April 1 and 120,000 head on July 1, 
1955. 


Texas has shown a substantial in- 
crease over a year earlier for each 
quarter this year. Jan. 1 was eight 
per cent above a year earlier; April, 
with 93,000 on feed, was up 11 per 
cent; and July 1, with 74,000 on feed, 
was up 48 per cent from a year ago. 

In the 13 states, the number on feed 
over three months is 18 per cent less 
than a year ago, while those on feed 
less than three months number four 
per cent more than last year. As a 
percentage of total on feed, the num- 
ber on feed less than three months 
was 40 per cent, compared with 35 
per cent a year earlier. Cattle on feed 
three to six months represented 32 
per cent of the total both years, while 
those on feed more than six months 
accounted for 28 per cent this year, 
compared with 33 per cent last year. 


Heavy Cattle Down Most 

Estimates of cattle on feed by 
weight groups indicate that most of 
the decrease occurred in the heavier 
cattle. The number of cattle weighing 
over 900 pounds on July 1 was 18 per 
cent below a year ago. Those weighing 
under 600 pounds were down 11 per 
cent, while those weighing from 600 
to 900 pounds were down five per 
cent. 

Steers on feed July 1 represented 
68 per cent of the total compared with 
70 per cent a year ago. Heifers ac- 
counted for 28 per cent, compared 
with 25 the previous year. Calves com- 
prised four per cent of the total on 
feed July 1 in each of the past two 
years. 


Bag 


Amazing 


For more information on how Bio-Pabst B-333W can help you, and for data on 
Nutri-Pabsts, Ribo-Pabsts, and Vita-Pabsts, write, 


Copyright 1956, Pabst Brewing Company, Milwaukee, Wisconsin, Trademarks Reg. U. S. Pat. Off. 


Pabst Feed Supplements are available for prompt shipment from the plant or our 
distributors’ warehouse stocks located at: 


dual purpose fibiotic supplement 


new BIO-PABST B-333W 
is the only low cost, 
high performance 


dual purpose antibiotic supplement. 


Designed for use either in animal drinking water or animal feeds, Bio-Pabst 
B-333W is truly dual purpose . . . and it costs less—you can treat chicks and 
poults for less than 4/100 of a cent per day. 


Bio-Pabst B-333W has given top performance in field tests—it’s easy, 
simple and convenient to use—just add to drinking water or mix with feed. 


Check some of the performance features: 
Y Soluble in water —can be used in various types of watering equipment. ‘ 
Excellent stability. 
Y High specificity against undesirable organisms. 
v Does not affect growth of useful intestinal bacteria. 
v Is not known to cause development of resistant strains of bacteric. 


Try economical Bio-Pabst B-333W for starting chicks or poults, to stimu- 
late feed and water intake during periods of stress, to improve egg production 
and to control and prevent certain poultry diseases. 


PABST BREWING COMPANY 
Animal Feed Department F-2 
Milwaukee 1, Wisconsin 


TWX-Mi 586 Phone—Broadway 1-0230 


Carroll Swanson Sales Co. PP. G. Callison Co. Feed Service Co. Seley & Company Theo W. Martin & Son 

620 Des Moines Building 935 N.W. 12th Ave. 502 S. Front Street 900 Wilshire Boulevard 1401 Peach Tree Bldg. 

Des Moines 9, lowa Portland 9, Oregon Mankato, Minnesota _Los Angeles 17, Calif. Atlanta 5, Georgia 

Phone: 4-5177 Phone: CApitol 7271 Phone: 81636 Phone: MUtual 1371 Phone: ATwood 3811 
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Custom Mix 


It gets hotter and hotter in Milwaukee — not the weather but the pennant 
race. Basically this is a small town and when our team has a chance to win 
the National league banner, the reaction goes right down to the kids on the 
street. By the time you read this in print the Braves will either have cinched 
the flag or be out of it. 

We speak with mixed emotions since we remember what an old hand at 
pennants, William J. Westerman, Oyster Shell Products Corp., St. Louis, 
always has told us. He wanted to see his Cardinals or Browns grab the pen- 
nant but really refrained from rooting too loudly since it only meant hundreds 
of requests for World Series tickets which he never could fill. 

Douglas Wakefield Coutlee, who was director of advertising for Merck & 
Co., Rahway, N. J., for 20 years is coming back into the pharmaceutical field. 
Mr. Coutlee left Merck some time ago to become general advertising manager 
of the Beckley Post-Herald and the Raleigh Register at Beckley, W. Va. 
With Merck he also edited the Merck Report. He has not announced his new 
connection. 


Have you ever heard of the Vitamin Old-Timers? If you haven’t, here is a 
photo of them at their third annual yacht outing held at the Larchmont, N. Y., 
Yacht club. The old-timers met for lunch and then sailed to Oyster Bay, Long 


Island. Without a doubt, they traded many a story covering their accumulated 
250 years of experience. Because of unavoidable circumstances, three old- 
timers could not be present. They are L. D. Barney, president, Hoffman- 
La Roche, Inc.; Adolph Weinberger, chairman of the board, Gray Drug 
Stores, Inc.; and James De Cesare, president, White Laboratories, Inc. 

Those shown herewith are: 

Seated left to right: Charles Hermann, vice president, Prentiss Drug & 
Chemical Co., Inc.; Dr. Simon Lubarsky, retired vice president, International 
Vitamin Corp.; Charles L. Bowman, president, Charles Bowman & Co.; Frank 
Dowe, vice president, Distillation Products Industries; John R. Costanza, 
president, Vitamerican Oil Corp. 

Standing left to right: Wilbur E. Dewell, general manager, McKesson & 
Robbins, Inc.; Ralph Wechsler, president, Nopco Chemical Co.; Ward Ross, 

anaging director, Wisconsin Alumni Research Foundation; Benton Bowman, 
ssistant sales manager, Charles Bowman & Co.; and Frank Kara, president, 
Savoy Drug & Chemical Co. 

The yacht, pictured here, is Charlie Bowman’s. 

John Woodson, Farmers Friend Mineral Co. sales supervisor at Green Bay, 
\Wis., tells us “they always return to Wisconsin.” Evidently he could prove it 

vith his own case, but uses his friend Arthur C. Britkowski as an example. 
“fr. Britkowski formerly managed the Kewaunee Co-Op at Kewaunee, Wis., 
ut left to become manager of the Farmers Co-Op Elevator Co., at Sauk 
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Centre, Minn. He now has come back 
to the Badger state as general manager 
of the Fond du Lac County Coopera- 
tive at Fond du Lac. 


Feed men are active in politics in 
many sections of the country. Guy 
Cooper Sr., chairman of the board of 
O. A. Cooper Co., Humboldt, Neb., 
recently served as a delegate at the 
Republican convention in San Fran- 
cisco. Going back, O. A. Cooper, 
founder of the company, was a Repub- 
lican delegate in 1920 to support Gen. 
Leonard Wood. Guy L. Cooper Jr., 
president of the firm, was a delegate 
in 1944 at Chicago and supported 
Tom Dewey. Another feed man we 
know of who played a big part in the 
San Francisco convention is Robert L. 
Pierce, president of the Wisconsin 
Milling Co., Menomonie, Wis. Mr. 
Pierce is national committeeman from 
Wisconsin for the Republican party. 
On the other side, Charles Barr, Ames 
Reliable Products Co., Ames, Iowa, is 
candidate for state assembly on the 
Democratic ticket. 

Sprout, Waldron & Co., Muncy, 
Pa., has sent its first bulk Feed Piper 
truck body overseas, according to Rob- 
ert W. Russell, the firm’s advertising 
manager. The unit was purchased by 
Frans Van Dooren, nutritionist for 
Les Alimentes Hens, S. A., one of the 
leading European feed manufacturers, 
located at Merksen, Belgium. 

Carl J. Basten, New Franken, Wis., 
former president of the Central Retail 
Feed association, took time out earlier 
this summer to spend some time in 
Honolulu visiting his son who is in 
the army. He reports, after viewing 
the grass skirts there, that no hay 
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Tests all these Grains 


WHEAT: 

Hard and Soft Red Winter, 
Spring, Durum, White. 
RICE: 

(Calady, Southern and California 
Production): Rough, Brewers, 
Brown, Screenings, Milled. 
RYE: 

Foreign, Domestic. 

OATS: 

Eastern, Western. 

BARLEY: 

Eastern, Western. 

BEANS: 

Navy, Red and White Kidney, 
Yellow Eye, Marrow Fat, Red 
Cranberry. 

CORN: 

Dent-Domestic, King Philip Flint, 
Pop. 

ARGENTINE CORN FLAXSEED 
VETCH BLUE LUPINE GRAIN 


SORGHUMS BUCKWHEAT 
SOYBEANS COFFEE 
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TAG-Heppenstall 
Moisture Meter 


Just plug into outlet — standardize — run. No weighing of 
samples — no waiting. Easy reading meter with exclusive 
damping feature. Line operated model unaffected by normal 
voltage variations. Overwhelming favorite because of its sim- 
plicity, accuracy and dependability. Available at leading 
distributors. Literature on request. 


WESTON ELECTRICAL 


INSTRUMENT CORPORATION 


614 Frelinghuysen Avenue, Newark 5, New Jersey 
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shortage exists in Hawaii. 


California Pellet Mill Co., San 
Francisco, has presented Wabash Col- 
lege, Crawfordsville, Ind., with a 
phase contrast microscope. This valu- 
able instrument permits observation 
and photography of living cells in 
their natural state without staining or 
otherwise altering the cells. Edgar N. 
Meakin, president of California Pellet 
mill Co., in presenting the unit said: 
“In recognizing this 10th anniversary 
of our founding our Crawfordsville 
plant we want to mark it with a worth- 
while contribution to the community 
that has provided such a highly satis- 
factory home for our people and acti- 
vities. Through the use of this micro- 
scope we hope that Wabash College 
will be better equipped to advance its 
important work in the field of bi- 
ological science.” 


Shown here is the representative in 
Mexico for Burrows Equipment Co., 
Evanston, Ill. He is Guy P. Kruse of 


Mercator Agricola, $.A., Mexico City, 
left, with Parke Burrows, president of 
the Evanston firm. Mr. Kruse came 
back to this country to discuss future 
plans south of the border. 

Courtesy paid off for three sales- 
men at the recent APHF exhibit in 
Minneapolis. The three selected as the 
“most courteous” included Cliff Scott, 
Merck & Co., Rahway, N. J.; John 
Paul Russell, I. D. Russell Co., Kansas 
City; and Don Baker, Kitson Sales, 
Inc., Morley, Mich. 

It was Mark Twain who said, ap- 
propriately enough at this time of the 
year, “I never let my schooling inter- 
fere with my education.” ... E. H.R. 

@ MEDFORD COOPERATIVE, Med- 
fod, Wis., is operating a new Wenger mo- 
las es unit, 
CSC DIVIDEND 
commercial Solvents Corp., New York 
Cv», has declared a dividend of 25 cents 
Pe’ common share. The dividend is payable 


*. 28 to stockholders of record on 
ect. J, 
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Nutrition Roundup 


It's Slated for Texas A & M Soon 


Nutrition roundup time in the Lone 
Star state is approaching rapidly as 
leading college and industry authori- 
ties ready their reports to be presented 
at the 1956 Texas nutrition confer- 
ence. This year’s meet is expected to 
be the best ever held at College Sta- 
tion on the campus of Texas A & M 
College. 

Those attending will meet in the 
Memorial Student center Oct. 4-5. 
Registration will open the evening of 
Oct. 3. 

C. M. Lyman will chairman the 
opening morning session on Oct. 4. 
R. D. Lewis, experiment station direc- 
tor, will discuss feed service develop- 
ments at Texas A & M. His talk will 
be followed by a report from the Tex- 
as Feed Manufacturers association, 
presented by J. T. Shahan. 

George Wolff of Universal Mills 
then will discuss “The Midwest Asso- 
ciation From the Standpoint of the 
Manufacturer.” Maxwell L. Cooley of 
Hoffman-Taff, Inc., will point out 
“Quality Control in Feed Manufac- 
turing.” 

Along the quality note will be the 
address by E. E. Brown, who will cov- 
er feed microscopy as a tool in quality 
control. Last speaker for the morning 
session will be Loren V. Burns with a 
discussion of the trends in feed manu- 
facturing. 

Seven speakers are scheduled for 
the afternoon. They are Dr. A. D. 
Tillman, Oklahoma A & M College; 
Dr. J. R. DeZeeuw, Chas. Pfizer & 
Co., Inc.; Dr. L. E. Hanson, Univer- 
sity of Minnesota; Dr. C. K. White- 
hair, Michigan State University; Dr. 
M. L. Scott, Cornell University; and 
Texas A & M’s Dr. J. R. Couch and 
J. M. Prescott. 

Their talks will concern urea in 
ruminant feeding; the nutrition of 
pigs, turkeys, and cattle; and rumen 
bacterial nutrition. J. H. Quisenberry 
will function as chairman. 

Chairman for the morning session 
on Oct. 5 will be I. W. Rupel. The 
morning program will open with a talk 
by J. C. Miller called “More Efficient 
Meat Production From Feed Re- 
search.” 


Jerry Sotola of Armour & Co. will 


Morris Erdheim 


George Wolff 


next address the group. He has “Com- 
petition for the Consumer Meat Dol- 
lar” as his subject. “Nutrition of the 
Brood Sow and the Baby Pig” will be 
the next topic covered at the confer- 
ence. 

Dr. Hanson will address the meet- 
ing for the second time to cover that 
subject. 

Others on the Oct. 5 morning pro- 
gram are Drs. Morris Erdheim, Dawe’s 
Laboratories, Inc.; G. L. Grenshaw, 
Dow Chemical Co.; and S. M. Weis- 
berg, National Dairy Research Labora- 
tories, Inc. 

Dr. Erdheim will discuss the veteri- 
nary aspects of the feed industry. Dr. 
Crenshaw has “Systematic Animal In- 
secticides” as his topic. Dr. Wiesberg 
will talk on the effect of milk products 
on the eating quality of broilers. 

The afternoon and final session on 
Oct. 5 will include five speakers. J. C. 
Miller will chairman the meeting. First 
speaker will be Dr. R. H. Bunnell of 
Hoffmann-La Roche, Inc, who will 
discuss “Antioxidants and Vitamin E 
in Animal Nutrition.” 

Next speaker will be Dr. H. Yaco- 
witz, who heads the nutrition research 
department for the Squibb Institute 
for Medical Research. Dr. Yacowitz 
has selected as his topic, “Reducing 
Poultry Feed Costs by the Use of Sep- 
arate Rations for Males and Females.” 


Cornell University’s Dr. Scott and 
Oklahoma A & M’s Dr. Tillman will 
speak again during the final sessions. 
B. L. Reid will be the final conference 
speaker. He will present his under- 
standing of “Unknown Growth Factor 
Studies With Chicks and Poults.” 


@ MARTIN FEED CO., Deansville, Wis., 
has installed a new 105-horsepower Bryant 
hammer mill. 
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Be sure to stock new, improved Sterling Green’salt now—for 
steady, year-round profits. Check your International representative to 


Here is an advertisement your 
customers will read...and 
remember. It tells about the mmm 
important new development 

in worm-control practice in 
recent years: An exclusive ner 


flavor ingredient that makes 
pheno-fortified Sterling 


Green'salt fully palatable tof 


livestock. Read this important 
message yourself, and you wil 
know why your sales of Sterlu 
Green'salt are sure to increasé 
...and why farmers will be 
coming to you for bag after ba 
of this improved salt product. 
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Now you can benefit from the most important 
. development in worm-control practice since the 
L addition of phenothiazine to salt! “Sycarob,;’* 3 

unique new flavoring, has been included in pheno- 
urigue Greensalt—makine it full 
to all your livestock, whether it’s fed in feed or free 
choice. With “Sycarob,” Greensalt is now improved 


as much of it as they need .-- every day of the year. 
And continuous protection against internal parasites 
is assured! 

“Sycarob” has been tested and approved. Inter- 
national Salt Co.—makers of Sterling Greensalt— 


preciably increases the palatability of pheno-fortified 
salt. One of the main reasons “Sycarob’s”’ pleas- 
ing odor, which actually stimulates tasting of the 
fe Greensalt. 


i Tests on young dairy and beef stock, feeder steers 


« remember, this is an exclusive 


can get the daily low-level amounts of 
worm control... and like it! 


REDIENT MAKES 


NEW FLAVUK 
STERLING GREEN'SALT 


and sheep showed they readily ate Greensalt with 
“Sucarob” added. As a result, these animals got the 
recommended amounts of phenothiazine essential for 
low-level worm control. : 

Green’salt does more than contro! the worm loads 
present in most cattle and sheep. By feeding 
Greensalt, you also help protect your livestock against 
the hidden danger of trace-mineral deficiencies. For 
in addition to 10% phenothiazine, Greensal. con- 
tains calcium iodate (a completely stable source of 


nutritionally available iodine), salts of cobalt, copper». 


iron, manganese and zinc in readily digestible form. 


With the double protection Greensalt provides, 
your livestock get more out of their feed . . - give 
you higher returns in milk, meat or wool. Yet new, 
flavor-improved Greensalt costs only pennies more 


than ordinary salt. Start feeding it soon! 
*[nternational’s brand of carob flour. Patent applied for. 


Sterling Green’salt 


SALT + 10% PHENOTHIAZINE + TRACE MINERALS 
Product of I nternational Salt Co., Inc. 


Only S'erlin 
g Green’ 
7 n’salt with “Sucarob” is fully palatable to all | 


r 
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penothiaz > 
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WELL-BALANCED 
NUTRITIVE FEEDS 


WITH GRAIN FERMENTATION PRODUCTS 


PRODULAC 


CORN DISTILLERS SOLUBLES WITH DRIED GRAINS 


NADRISOL 


CORN DISTILLERS DRIED SOLUBLES 


The feeds that promote quicker growth and greater meat and egg yield are the 
feeds your dealers and their customers want to buy: 


Produlac or Nadrisol — grain fermentation products — are standardized, both 
products having the same riboflavin content and choline content. 


With either Produlac or Nadrisol you can mix highly nutritive formula feeds. 
These economy fortifiers are rich in proteins — vegetable fats — and essential 
Vitamin B-G Complex factors, as well as unidentified growth factors. 


Mix either Produlac or Nadrisol in your formula feeds. It’s a good way to gain 
and hold customer acceptance. . 


Sold only to manufacturers of formula feeds. 


Products of 


NATIONAL DISTILLERS PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 
99 PARK AVENUE, NEW YORK 16, NEW YORK 
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CREDIT The feed industry grants more credit to farmers than all others 
except the United States government. We do not agree that this 
liberal extension of credit is wise and as long ago as 1925 we 

advocated that all feed be retailed for cash. At that time, dealers paid for feed 

on a sight draft basis even before they could open or unload the cars. Today and 
for at least a decade, many manufacturers and other suppliers have been extending 
credit to their dealers so that the credit problem now plagues the entire feed industry. 


The feed industry is the most generous of all who extend credit to farmers. The 
government impounds the grain and other farm commodities on which it advances 
payments but when possession is taken the commodity may be resold at the discretion 
of the government although usually at a considerable loss to taxpayers of the nation. 
Implement, automobile and appliance dealers finance everything they sell on time, 
collect interest and carrying charges and can repossess if necessary. 


Feed men seldom get any security or collect any interest for the credit they extend. 
Feed consumed can never be repossessed. The same applies to fertilizer which has 
been spread and practically all items which feed dealers sell. 


Our crusade for the retail selling of feed strictly on a cash; basis was carried on 
with editorials, articles and talks at most of the major feed conventions throughout 
the United States. A surprisingly large number of dealers advertised their change 
from a credit to a cash basis of doing business. Most slipped back to their former 
policies and now have more “on the books” than stock in the warehouse or money 
in the bank. Those who had the stamina to persist on the cash basis report that their 
sales volume has steadily increased. 


We have written at least 100 editorials on this same subject and it is difficult 
to find something new to report. This message is prompted because recently several 
of our friends with whom we have visited have complained of collection troubles. 
You can’t sell what you do not have. It is better to have merchandise in the ware- 
house and money in the bank than sales om the books. 


The feed business is now bigger and better than ever before but one of its growing 
pains has been the too liberal expansion of credit. Now is the time for every feed 
man to check his accounts receivable and come to the aid of his business. 
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Grinding Hay for Cattle: 


AY 


The idea of grinding roughages for 
mixing into the concentrates is far 
from a new one. It has had some ap- 
peal to farmers, who seem to feel that 
grinding makes a concentrate of a 
roughage. Obviously it does not 
change the composition, but might it 
not make the hay more digestible to 
grind it? 

It has been shown that feeding fine- 
ly-ground hay as the only roughage 
does not work for dairy cows. Sur- 
prisingly enough, it causes an ex- 
tremely low butterfat test in the milk. 
This has been traced to the bacterial 
digestion in the rumen, where the cel- 
lulose of the roughage is fermented to 
acids which are necessary in making 
milk fat. 

But why should grinding change 
the fermentation? In searching for an 
answer, it has been found that the 
digestibility of cellulose, the fibrous 
carbohydrate of hay, was reduced 
about 40 per cent by finely grinding 
the hay when fed as the sole roughage. 
The cow depends on her rumen bac- 
teria for digestion of cellulose. The 
non-fibrous carbohydrates, the protein, 
and the fat which the cow can digest 
without help of the bacteria, were di- 
gested normally in the ground hay. 


Why should grinding reduce bac- 
terial digestion of cellulose? 


A study of the time the hay re- 
mained in the rumen gave at least part 
of the answer. The very finely-ground 
hay was in the rumen less than half 
as long as the long hay. The bacteria 
did not have time to get their job 
done. And the finer the grind, the 
greater the effect on time and diges- 
tion. These results do not make a case 
for grinding hay for cows. But we 
have had several questions raised: 


1) Wouldn't it be a good plan to 
grind some hay to lighten the grain 
mix? 

If the cow eats the grain mix well, 
and is getting plenty of roughage, it 
is “lightened” as quickly as it gets 
down and is mixed with the roughage 
there. And when we ask how grain is 
fed, the answer usually is “on top of 
the silage.” Isn't it a bulky mix when 
the cow eats it mixed with silage? 
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By N. N. ALLEN 


University of Wisconsin 


2) Won’t we get more roughage in- 
to the cows by grinding some and 
feeding in the grain? 

It is possible, but doubtful. The cow 
can hold just about so much dry mat- 
ter and no more. If we feed her more 
grain, she eats less hay to make room 
for it. Since the ground hay “speeds” 
its way through the cow, she might 
eat a little more, but she puts quite a 
bit of the feeding value of the ground 
hay in the gutter. Speeding does not 
gain in roughage digestion. 

3) If only part of the hay is ground, 
will the digestion be decreased as 
much? 

It probably will not if the coarse 
material helps to slow it down. But 
when it slows down, we will lose the 
extra consumption. It looks like a case 
where we cannot gain much either 
way. 

4) Is chopped hay less digestible? 

Absolutely not. The cow “chops” 
the long hay by chewing it enough to 
get it down. 

5) If part of the hay is ground, will 
the milk test be reduced? 

It will not if the cow gets as much 
as eight to 10 pounds of long or 
chopped hay or its equivalent in sil- 
age. 

6) Can't we get the cows to eat 
stems that they ordinarily leave, by 
grinding the hay? 

It is all or none with ground rough- 
age. They can’t pick it over. If feed is 
scarce and we are just roughing cattle 
through, this might be advisable, but 
grind it coarsely or chop it just finely 


Ground Hay 


. . . for cattle is the subject of this 
text of Mr. Allen's presentation at the 
recent University of Wisconsin nutri- 
tion school for feed men. 


He presents some sound information 
here which should be studied by all 
custom plants in cattle areas. 


Your Coarse Screen 


enough to prevent picking it over. 
And remember, it never pays to “just 
rough” dairy cows through. They 
must work their digestive systems 
pretty well up to capacity to give prof- 
itable milk production. With the cow’s 
digestive space at a premium, we 
should use it for good roughage. 


Remember, too, we are talking 
about cattle — not swine or poultry. 
Even for cows, a high-carotene alfalfa 
meal might have a place in the dairy 
rations under unusual conditions caus- 
ing vitamin shortage. But the cows 
would use even this better unground, 
and it is hard to make a case for the 
expensive, dusty job of grinding the 
hay which the farmer already has. The 
cows like it better long (or chopped) 
and they will get more nourishment 
from it than if ground. 


If farmers insist on your grinding 
hay for their cows, grind it coarsely. 


Potatoes for Cattle in 


Oregon Feeding Trials 


Potatoes have proved to be an efficient 
and low-cost fattening ration for beef cattle. 
Feeding trials conducted recently at the 
Oregon State College experiment station 
showed potatoes equal to ground ear corn 
and chopped alfalfa in stimulating gains 
and cheaper in cost. 

In the 125-day trial, cattle fed potatoes 
and straw free choice and a 32 per cent 
protein supplement gained two pounds per 
day at a feed cost of 1414 cents per pound 
of gain. Cattle on corn and alfalfa gained 
the same, but the feed cost averaged 20 to 
22 cents per pound of gain. 

Eliminating the protein supplement from 
the potato-straw ration produced the cheap- 
est gains, averaging 14 cents per pound. 
However, these animals averaged only 1! 
pounds gain per day. 

E. N. Hoffman, Malheur branch station 
superintendent, and J. E. Oldfield, Oregon 
State animal husbandryman, said the pota- 
to-straw-supplement-fed cattle had the best 
carcass grades. The potato-straw carcasses 
graded one commercial, 13 good, and nine 
choice. The alfalfa-corn group graded 17 
good and one choice. 


FORMULA CHANGE 
Dehulled soybean oil meal now is bein: 
used in its Blue Seal formula feeds, H. K. 
Webster Co., Lawrence, Mass., has ai’ 
nounced. The relatively new soybean proc 
uct is being substituted for conventiona! 
soybean meal. 
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Whales grow 


BIG... 


on “Sea Power” Nutrients 


The whale is the largest living mammal. 
Its diet, foraged from the sea, contains the 
same nutritive elements found in MANAMAR 
“Sea Power” supplements. 
Research by Philip R. Park, Inc. scien- 
tists has refined and developed “Sea Power” 
supplements which are a rich natural source 
of Vitamin B-12, and other B Complex 
factors... growth factors still unidentified... 
essential Amino acids from fish proteins... : 
and important trace minerals. : 
There is a convenient, easy-to-use MAN- 
AMAR supplement scientifically formulated to 
meet all your feed ration requirements. Fortify 
your local feed ingredients with these all- 
important “Sea Power” factors. 


ManAmar “Sea Power” 
Supplements make a 
WHALE of a DIFFER- 
ENCE in your feeds 


‘for complete data, analysis and 
product description, write... 


PHILIP R. PARK, INC. 


FEED ENGINEEKS 
Manufacturers of 
Certh 42, Outer Harbor, San Pedro, California 
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“Sea Power” Supplements 
145 West First Street, Dubuque, lowa 
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A political concentrate was mixed with 
plenty of high-quality agricultural policy 
sense by Secretary of Agriculture Benson 
in his talk before the 60th annual con- 
vention of the Grain & Feed Dealers Na- 
tional association. 

Sessions were held Sept. 10-11 at Chi- 
cago’s Morrison hotel, with Mr. Benson 
the final speaker on the program. More 
than 900 persons registered for the nation's 
largest grain industry meeting. 

Secretary Benson stressed that the goals 
of this nation are peace, prosperity, and 
progress. The first, he said, must be sought 


By BRUCE W. SMITH & 
ELDON H. ROESLER 


hower ticket when he noted that “the pres- 
ent administration has repeatedly demon- 
strated its determination not to bypass the 
private marketing system. It’s a part of our 
free enterprise system.” 

Appreciation to the grain trade for its 
help in launching the “subsidy-in-kind’ 
wheat export program was voiced by the 
secretary. “It is in a very real sense your 
program and you deserve a great deal of 
credit for your efforts,” he asserted. 


to take a more active interest in farm leg- 
islation,” said Mr. Evans. “I don’t agree 
with those who say farm legislation is none 
of our business until it actually touches us.’ 

In closing, the Decatur businessman 
stressed his belief that the grain trade 
should strongly oppose government in bus- 
iness and not accept it as a part of the nor- 
mal American economy. 

(Mr. Evans cited Mark G. Thornburg, 
secretary of the Western Grain & Feed 
association, as the top recruiter of new 
members for the National during the past 
year. Mr. Thornburg received an attractive 


ational’s 60th Rings Bell 


Benson Headlines Program at Chicago Meet 


E. B. EVANS 
We must be united. 


for without appeasement; the second, with- 
out war; the third, without socialism. 

“These are the basic beliefs which have 
nourished America,” the secretary declared. 
And in the industry in which his audience 
engages “the most serious threat to the 
private marketing of grain has become 
government itself.” 

Mr. Benson cited examples of how the 
Eisenhower administration has substantially 
cut surpluses of grain, most of which were 
accumulated or contracted for during the 
Truman regime. 

The Utahn asserted, “The government 
should not be in competition with its tax- 
paying citizens.” He said that an early re- 
quest of his for information on the types 
of businesses in which the federal govern- 
ment was engaged brought him a list of 
100, including managing a hotel in the 
tropics. 

“We are getting surpluses on the run 
and prices are on the rise,” Mr. Benson 
reported. “The soil bank will really take 
hold next year.” 

Mr. Benson got in a plug for the Eisen- 
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As he summed up his 45-minute presen- 
tation, Mr. Benson made this statement of 
his convictions, notably unaltered in the 
nearly four years he has been secretary of 
agriculture: 

“T will never knowingly sponsor or sup- 
port policy or program which I believe is 
not in the best interests of farmers, regard- 
less of pressure. 

“The challenge belongs to all of us. No 
citizen can disown responsibility for public 
policy in this critical age.” 

In his official report to the membership, 
E. B. Evans of Decatur, IIl., summarized 
the duties and views he holds as the associ- 
ation’s president. He noted initially the tra- 
dition of Chicago as a convention site 
for the National and also in his early re- 
marks commended the work of Alvin E. 
Oliver, Ray B. Bowden, and the one woman 
who together make up the group’s entire 
Washington, D. C., staff. 

Mr. Evans listed legislative projects of 
the National, including opposition to any 
changes in the wage and hours retail ex- 
emption and support of programs to get 
government out of business. 

“There is a serious need for our trade 


NATIONAL OFFICERS 

For some two hours and 15 minutes, Pete 
Knowlton of Checkerboard Elevator Co. 
served as president of the National. Pete 
took over in a period between the adjourn- 
ment of the last meeting of the unincor- 
porated association and the formal adoption 
of bylaws covering incorporation. The in- 
terval allowed time for lunch. 4 

E. B. Evans of Evans Grain Co., Decatur, 
Ill., then began his second one-year term as 
president. Madison Clement, Clement Grain 
Co., Waco, Tex., was elevated from second 
to first vice president and John McCaull of 
Minneapolis was named second vice presi- 
dent. Charles S, Force of Little Bros., Kal- 
amazoo, Mich., is the new third vice presi- 
dent. 

Robert G, Cargill Jr. of Minneapolis, who 
doubtless would have become second vice 
president, collapsed and died of a heart 
attack as he packed to depart for Chicago. 
A moment of silence at the meeting hon- 
ored Mr. Cargill’s memory. 


ERNEST BAUGHMAN 
Slowed only by facilities. 


attache case.) 

In official resolutions, the convention: 

Expressed sympathy to the family of the 
late Robert G. Cargill Jr. and commended 
his years of service to the National. 

Urged USDA to continue its program 
of removing the government as a competi’ 
tor of the free grain and feed trade. 

Endorsed again the taxing of coopera: 
tives on an equal basis with other businesses. 

Urged continuation of the area of pro- 
duction exemption. 

Indicated its opposition to any checkoff 
plan of collections except those which are 
purely voluntary. 

Asked a further intensive study of the 
bushel versus hundredweight question. 

Opposed any boost in rail rates applicable 
to grains. 

Opposed rail demurrage charge boosts 

Frank T. Heffelfinger II of Peavey (for: 
merly King Midas) Feed Mills, Minneapolis. 
presided at the all-feed session. “The fu 


(Concluded on page 22) 
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PETER FOSTER 


“Your Automation Engineering 
did wonders for us. It cut our 
labor needs way down and ena- 
bles us to handle a much bigger 
volume, resulting in more prof- 
it,”’ says Peter Foster, Owner 
and Operator of the Franklin 
Grocery and Grain Co., Rocky 
Mount, Va. 


Fords Engineers combined 
many interesting features in his 
new set-up, including (1)—a 
new dump sink from which ma- 
terials slide directly into the 
mill without a drag conveyor; 
(2)—Push Button Controls for 
automatic material handling 
and proportioning; (3)—Auto- 
matic control for feeding ma- 
terials into the mill at a rate to 
utilize maximum horsepower, 
giving big savings on electricity; 
(4)—Material can be bagged at 
the mixer, close to “loading out”’ 
doors. Also, materials, includ- 
ing roughage, can be put through 
the new Fords Molasses Blend- 
er, and then bagged. 


PROVIDES 
For Custom Millers 


One of the main features 
is the mounting of the new 
FORDS Vertical Mixer on 
a scale so that material is 
‘weighed in the mixer. Cost 
of installing a truck scale 
and pit was saved. 


Let a FORDS representative show you Actual Mill Layouts 
of FORDS AUTOMATION ENGINEERING and how he can save you 
hundreds of dollars on your installation. 


Find out what can be done to your 
mill to make it more automatic. 
Myers-Sherman Engineers have had 
lots of experience. Know many 
short cuts. Are trained to give you 
the most economical layout that will 
do the job. 


MYERS-SHERMAN COMPANY 


Streator, Ilinois 


COUPON 


1 equipment: 


Name 


Automation Engineering Dept. 2542 
SEND Myers-Sherman Co., Streator, Illinois 


Please send us, without obligation, literature describing the following 


| Remote Feed Control Mills Drag Conveyors 
Vertical Mixers 

Molasses Blenders 
Corn Shellers 


( Have your field man get in 
touch with us about your 
Automation. 


Firm Name. 


Addr 
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IN DEHYDRATED ALFALFA 


You strike it rich when you order 
Small’s Dehydrated Alfalfa because 
the W. J. Small Company takes every 


modern step to insure that the de- 


hydrated alfalfa delivered to your door 
contains the richness of the growing 
plant. That’s why experienced feed 
_ buyers everywhere agree that “a Small 


” 
. 


investment pays big dividends 


FOR FEEDS 
WITH A FUTURE 


DEHYDRATED ALFALFA MEAL 


DIVISION 
ARCHER-DANIELS-MIDLAND CO. 
1200 Oak Street Kansas City, Mo. 


20 THE FEED BAG —September, 195° 


f 
a 18 
a Aum 18 | 
3 
i 
we, 
| YN 
8 
/ 
/ 
$ 
— 
/ 
Choline 
\ 
\ 
col) 
\ \ 


Washington Millwheel 


By ERNEST W. ALWIN, Sigma Delta Chi Award Winner 


DEMOCRATIC TARGETS IN MIDWEST 


Democratic campaign strategists are attaching great importance to the farm 
vote in six midwestern states, all of which went Republican in 1952. They have the 
feeling that Iowa, Minnesota, Illinois, Wisconsin, Colorado, and Missouri may hold 
the key that will open the doors of the big white mansion at 1600 Pennsylvania 
av., Washington, D. C. 

Democrats insist they stand a good chance of winning back those states, and 
point out that all six were carried by Harry Truman in 1948. From the standpoint 
of farm conditions, they argue, farmers have more reason to vote Democratic now 
than they did eight years ago. 

In figuring election chances, all political arithmetic starts with the 
number 266— the number of electoral votes needed to put a candidate over the top. 
Together, the six midwestern states have 80, or nearly one-third the magic total. 

To those 80 electoral votes the Democrats add 128 that they expect to have 
delivered in one neat package by the 11 traditionally Democratic states of the 
South. Four southern states — Texas, Tennessee, Virginia, Florida—were carried 
by President Eisenhower in 1952, but the Democrats maintain the South will be 
"solid" once again this November. 

With 208 electoral votes, by their calculations, Democratic officials do some 
juggling to pick up the remaining 58. They mention the 52 votes in Michigan, New 
Jersey, and Massachusetts and call attention to another 18 in Oregon, Rhode Island, 
New Mexico, and Arizona. More often than not, they point out, these states are in 
the Democratic column. They also talk of hitting a windfall in one of the big 
three — New York with 45 electoral votes and California and Pennsylvania with 32 
each. 

The 80 votes in the six midwestern states are regarded as highly important, 
but to get them the Democrats will have to swing a lot of popular votes away from 
President Eisenhower. 

In 1952 Wisconsin and Iowa each went Republican by 357,000 votes; Minnesota 
by 154,000; Missouri by 29,000; Colorado by 154,000; and Illinois by 443,000. 


REPEAT PERFORMANCE 


A house ways and means subcommittee will hear some old arguments later this 
year when it tries to determine whether excise taxes represent too large or too 
small a proportion of the federal government's annual income. 

Some tax experts have long maintained that excise taxes should provide a i 
larger share of federal revenues, with income taxes providing a smaller share. 
They argue that lower income taxes would free more money for capital investment, 
thus stimulating industrial expansion, employment, etc. 

These experts point out that persons in the middle income bracket (from 
roughly $6,000 to $12,000) are the greatest source of money for either taxes or 
capital investment. If income taxes were reduced, they contend, large sums of 
investment capital could be expected from this group. 

Other tax experts say it would be a mistake for the government to get a 
larger share of its income from excise taxes as a result of lower income taxes. 
They maintain that the nation's industrial potential and productive capacity ex- 
ceed its ability to consume, and that freeing large sums of money for capital 
investment would create "soft spots" in the economy and would be risky. 

This latter group of experts takes the position that it would be sounder 
fiscal policy to have excise taxes provide a smaller share of federal revenues. 
They also stress that excise taxes now are being levied on many items that gen- 
erally are considered necessities, not luxuries. 


DOWN ON THE FARM 


"How you going to keep them down on the farm?" Whatever the answer to that 
question, it probably involves something that will appeal to young people. They're 
the ones who have been leaving the farms the fastest. 

Census bureau figures show that the farm population dropped by 2,800,000, or 
more than ll per cent, between 1950 and 1956, and the migration rate cityward was 


(Concluded on page 95) 
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ture,” he said, “presents many challenges 
to the free businessmen of ther feed and 
grain industries. But they can be met suc- 
cessfully only with a united front.” 

Congressmen should be contacted by 
more feed men, Mr. Heffelfinger stated, 
and should be kept posted on the vital 
nature of the feed industry in the United 
States. He also emphasized that feed men 
must keep up with the times and cannot 
afford to have their mills and stores resem- 
ble attics of a century ago. 

The prominént agricultural economist, 
Ernest T. Baughman of the Federal Reserve 
system, approached the economic side of 
the retail feed picture today. Leading off, 
he noted that the gross national product 
today is 400 billion dollars. 

Federal government expenditures, he re- 
ported, are about to begin rising again. 
Construction spending is high and steady. 
Credit probably will continue to be in 
strong demand for livestock and feed. 

“Country banks are studying the matter 
very carefully,” Mr. Baughman stated, “and 
realize that soundly planned and managed 
credit can be most helpful to businessmen.” 

The one major block to an expanding 
economy, according to the Federal Reserve 
expert, is that “our economy at present 
would like to grow faster than its monetary 
facilities will permit.” 

Robert Waite Jr. of Dannen Mills, St. 
Joseph, Mo., discussed methods of on-farm 
merchandising and _ stressed that “Mr. 
Farmer of today is totally different from his 
predecessor in many ways.” 

Mr. Waite pointed out that the “farmer 
who frequently offers far greater purchas- 
ing capacity” is overlooked because he does 
not come to the particular mill or feed 
store to shop.’Such a prospect, Mr. Waite 
contends, should be visited in his own back 
yard. 

“It is my belief,” the Show-Me stater 
declared, “that long-term success on the 
part of the feed merchant will be to a con- 
siderable degree contigent upon developing 
a strong outside selling program. 

“The year 1957 can be a year of oppor- 
tunity. Each dealer and manufacturer, 
through his activities in on-the-farm mer- 
chandising, will determine his own place 
in this picture.” 

A store merchandising authority, G. R. 
Berger of Sears Roebuck & Co., Chicago, 
had some good ideas but they were wasted 
because practically none were applicable 
to the businesses operated by members of 
his audience. Mr. Berger discussed the 
many phases of effective merchandising 
programs. Unhappily, most of his suggest- 
ions were either too involved or too ex- 
pensive for practical application to the 
feed and grain trade. 

A pinch-hitter, Clem D. Johnston, chair- 
man of the executive committee of the 
Chamber of Commerce of the United 
States, did a capable job in discussing the 
“Revolution in Agriculture.” 

Mr. Johnston aligned Christianity and 
free enterprise side by side as bulwarks of 
America freedom. Communism, he said, is 
not actually revolutionary — it is more 
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reactionary in “leading mankind back to 
the bondage from which he has only so 
recently emerged.” 

Here is Mr. Johnston's concluding mes- 
sage: 

“Must we always wear manacles just to 
keep our hands from shaking? 

“A veritable Golden Age is right here 
within our grasp if only we allow the im- 
agination and the enterprise of man to soar 
beyond the mountain tops and over-reach 
the clouds — risking personal disaster in 
the search of shining rewards — thrilling 


to the challenge of the new and the never- 
tried — daring all for the sake of a better 
tomorrow. 

“America is a great nation because it is 
a great commercial nation — a commerce 
based upon free markets and freedom of 
enterprise and upon the tradition that the 
greatest reward should go to him who 
makes or sells the best product at the lowest 
price. 

“American has a rendezvous with destiny 
and you and I should not be late for that 
appointment!” 


Strongest Circle 
Secretaries’ Group Hits a Peak 


One of the most successful meetings 
in years was held Sept. 8 and 9 at the 
Morrison hotel, Chicago, by the Secretaries 
Circle, an organization of secretaries of 
associations affiliated with the Grain & 
Feed Dealers National association. A total 
of 27 secretaries attended, representing 36 
states. 

At the morning session, Sept. 8, E. B. 
Evans, president of the National, gave an of- 
ficial welcome to the group. He said that 54 
associations have affiliated with his group, 
setting a new record. Mr. Evans related 
how G & FDN was launched in 1886 when 
secretaries of five associations met inform- 
ally. 

The value of trade associations was dis- 
cussed by William Heckendorn, executive 
secretary of the American Seed Trade 
association, Chicago. G. Gratten Lindsey 
Jr., chairman of the feed technology com- 
mittee of the Feed Tech school at Kansas 
State, reported on the progress of that 
institution. Mr. Lindsey is an executive of 
Lindsey-Robinson & Co., feed manufact- 
urer at Roanoke, Va. According to Mr. 
Lindsey, the feed industry can help Feed 
Tech by getting students, providing scholar- 


ships for needy students, and by furnishing. 


funds for technical research projects. 

Newly-elected President Robert C. Lie- 
benow of the Chicago Board of Trade 
stressed the value of a good public relations 
program for the industry He said the 
trade should continue to devote its public 
relations efforts to such matters as the 
participation of the government in the 
grain business, sanitation, and the cost- 
price squeeze on the middle man. 


At the afternoon meeting Sept. 8, Eldon 
H. Roesler, executive secretary of the Cen- 
tral Retail Feed association, reported on a 
survey made among the secretaries to de- 
termine whether or not more cooperation 
with the American Feed Manufacturers 
association was desirable. The _ report 
showed an overwhelming sentiment toward 
such a step. The Circle voted to have its 
president appoint one member to contact 
AFMA and work out steps to effect such 
cooperation. A similar agreement is also in 
effect with the G & FDN and this step 
should go a long way toward greater uni- 
fied effort by both national organizations 
and the various states. 

At an off-the-record session the morning 
of Sept. 9, Alvin E. Oliver, executive vice 


Ammon 


Meinershagen 


president of G & FDN, reported on current 
legislation in Washington and Lloyd N. 
Case, director of the grain branch of 
USDA, explained some of its problems. 

Richard I. Ammon, secretary of the 
Pennsylvania Millers & Feed Dealers asso- 
iation, was elected president, to succeed 
Richard Meinershagen of Higginsville, Mo., 
secretary of the Missouri group. Clifton C. 
Anderson, secretary of the: Farmers Ele- 
vator association of South Dakota, was 
elected“secretary of the Circle. The group 
also voted unanimously to oppose any 
checkoff plan which made the industry an 
involuntary collector of funds — this was 
aimed at attempts by the Soybean council to 
collect funds for its program. 


Golden Staters to Meet 
Oct. 15-16 at Fresno 


Four workshops will supplement a speak- 
ing program of college scientists at the 
ninth annual California animal industry 
conference. The event is slated for Oct. 
15-16 in the Fresno Memorial auditorium 
at Fresno. 

Co-sponsors of the conference are the 
University of California and the California 
Hay, Grain & Feed Dealers association. 

Out-of-staters scheduled to speak include 
Cornell University’s Dr. M. L. Scott and 
Howard O. Sturgis of the National Fish- 
eries Institute. Dr. Scott will speak twice, 
once on turkey nutrition and again on the 
nutrition of game birds and water fowl. Mr. 
Sturgis will discuss fish meal. 

The 14-hour workshops will concern 
beef, dairy, sheep, and turkeys. The con- 
ference will be opened on Oct. 15 by 
Henry Turner, association president. The 
conference program consists primarily 0! 
speakers from the Universitty of California. 


THE FEED BAG —September, 1956 


~ 


Vertical 
Screw 


Grain Blower Elevat 
& Exhaust Fan a 


Cob Crusher for making Corn Cutter and Grader Vertical Feed Mixer Corn Sheller with blowers 


Magnetic Separator 
Poultry Litter 


with Aspirator Y_ to 5 tons and larger for grain and cobs protects mill machinery 


Forced Air Carloader Regular and Pitless 


Corn Scalper with or Chain Drag in double and 
with motor or belt drive Corn Shellers 


without air cleaner single geared types 


Electric Truck Hoist Model “M"” Hammermill Attrition Mill, Blowers Model “S'’ Wide 
cuts handling costs with direct connected motor for any size plant Throat Hammermill 


Corn Crusher and 
Feed Regulator 


The Duplex Mill & Manufacturing Check Here! | ‘ 


Company Springfield, Ohio 
Yes, I'm interested in the KELLY DUPLEX machinery checked (Twin Molasses Mixer 
at the right. Please send me full information on these ma- (J Hammermill 
chines without any obligation. (] Vertical Screw Elevator 


Electric Truck Hoist 
(] Corn Sheller with Blowers 
NAME ( Pitless Corn Sheller 
Regular Corn Sheller 
Magnetic Separator 
FIRM Cob Crusher 
C1] Corn Cutter and Grader 
Vertical Feed Mixer 
CITY STATE (CO Bucket Elevator 
Forced Air Carloader 
Chain Drag 


Electric Bag Cleaner Card- = ay oO 


Complete Line Catalog 


te 
a” 
f \ 
Grain Feeder J vg 
> i 
4 


Mixes quickly, evenly, thoroug! y 
without balling or lumping .. . 
practically eliminates all cleani: 3! 


With a Kelly Duplex Twin Molasses Mixer in 
your mill, there's big volume and big profits ah-ad 
for you in either private brand or custom 
mixed sweet feeds. Features include a comple‘e, 
easy-to-adjust control system that lets one mar 
set and maintain the most exacting molasses-feed 
proportions with absolute accuracy . . . a twin 
paddle rotor unexcelled for fast, thorough, even 
mixing—and self-cleaning characteristics .. . a 
conveyor that swivels to any position or is com- 
pletely demountable . . . and many, many others. 

Before you buy, you owe it to yourself to 
a ee compare this outstanding machine point for point 
tary shafts and 36 indi. (features, equipment, construction and cost) 
vidual paddies, is a with all other makes . . . and see for yourself 
model of blending effi, why a Kelly Duplex is your one best buy. 
ciency, 

The card will bring you full details. 


Make your own 


| 


=f 4 sbi? : ] Molasses Meter records in pounds, Variable Speed Control on the 1 H.P. Molasses Pump is powered by 5 #.P. 
point or point comparison 4 gives unexcelled accuracy, has turn- screw conveyor gives you positive, motor. Special strainer removes for- 
; back attachment. 3-way valve (at finger-tip control of feed flow into eign matter before it can enter 
. . left) can be conveniently hooked up the mixer. Conveyor can be removed pump. Adjustable by-pass veive 
Mail card today for full details for retail bulk molasses sales. from mixer and used elsewhere, if eliminates need for return pipe to 


Continuous Sweet 
Feed Mixing 


FIRST CLASS | 
PERMIT NO. 72 % 


(Sec. 34.9 P.L.&R.) — 
SPRINGFIELD, OHIO 


A “Twin” 
and two Kelly 
BUSINESS REPLY CARD Feed Mixers 


NO POSTAGE STAMP NECESSARY IF MAILED IN THE UNITED STATES wd = MN 
... give you fast, economical proc 
greater profits 


While the batch from one feed 
being processed in the “Twin,” the ond 
mixer is preparing a new batch. Or __ tion 
is fast . . . continuous ... profitab /er 
tical feed mixers are available in 
% to 5 ton—to meet your needs. 


7c— POSTAGE WILL BE PAID BY 


THE DUPLEX MILL & MFG. CO. 


SPRINGFIELD, OHIO 


Twin 
a ; 
| 
4 } 
\ fe 
| 
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— 
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FOREIGN FEED MEN — NO. 


From its harborfront location in 
Toronto, Ont., a city of two million 
population, Toronto Elevator Co., 
Ltd., distributes its Master brand feeds 
throughout Ontario, Quebec, and the 
Maritime provinces. In a relatively 
short period of time, Toronto Eleva- 
tors has displayed an almost phenom- 
enal growth. 

Actually, the firm has been in busi- 
ness only since 1928 and has been 
making feed since 1929. Its other ac- 
tivities include grain buying and ship- 
ping, linseed crushing, and Great 
Lakes steamship operation. 

But to the Canadian livestock farm- 
er, Toronto Elevators is best known 
for its Master formula rations. They 
are produced at the main plant at Tor- 
onto and also at Chatham and at 
Owen Sound. Plans are underway to 
construct another feed mill, with the 
site the city of Baden. 

The big mill at Toronto is the heart 
of the operation, however. No elec- 
tronic marvel, it has been modified 
‘onstantly and adapted as well as pos- 
ible to changing requirements. An in- 
‘egral part of the poured-concrete el- 
-vator layout on the harborfront, the 

eed mill does not lend itself easily to 
najor changes in layout. 

“We presently are marketing 109 
orms and brands of feeds,” reported 
Morley Funston, manager of distrib- 
‘tors for Master. “Poultry feed is most 
»pular and we manufacture 44 differ- 
nt poultry formulas. In dairy rations, 
ve have 15 brands and we produce 
ine swine feeds. 

“Specialty feeds are becoming in- 
‘easingly more important to us. In- 
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PHOTOS BY THE FEED BAG 


Bypass 
Dealers 
anadian Leader 


By BRUCE W. SMITH 


cluded among them are four mink 
mixes, a breeder feed, starter, grower, 
and pelting formula.” 

Practically all the feed produced at 
Toronto is sacked. Bulk sales are al- 
most entirely confined to sales to broil- 


NERVE center of the Toronto 
Elevators operation, which 
covers a substantial part of 
Canada, is this big, modern 
waterfront office building 
near the heart of metropoli- 
tan Toronto. 


er raisers and large-scale turkey pro- 
ducers. These volume bulk sales are 
always credited to retailers’ accounts 
and no sales of any type are made 
direct, according to Mr. Funston. That 
the big feed manufacturing concern 


adheres to this avowed policy was en- 
dorsed by Murray McPhail, secretary 
of the Ontario Retail Feed Dealers as- 
sociation. 

Formula rations go out in 50-pound, 
valve-type multiwalls. The firm has 
found what it calls the “handy 50” 
most popular throughout its sprawling 
trade territory. 

Master feeds are sold through a 
comprehensive dealer organization, in- 
cluding principally independent com- 
panies. Many of Toronto Elevators’ 
territory sales managers are college- 
trained and each undergoes an exten- 
sive 18-months training curriculum be- 
fore being assigned a territory. Toron- 
to Elevators has 25 salesmen. 

In overall charge of feed sales is 
A. W. Archibald, feed sales manager. 
F. W. Presant is feed division manager 
and a vice president of the corpora- 
tion. A. D. Clark, also a vice presi- 
dent, manages the grain division. 


George Stepan heads vegetable oil 
(linseed) activities and J. D. Leitch is 
president of the company. 

“Our feed division is the No. 1 cus- 
tomer for our grain division,” Spokes- 


man Funston explained. “In addition, 
we do a big export business in grain.” 

Most of the exports are handled in 
steamships operated by Upper Lakes 
& St. Lawrence Transportation Co., a 
subsidiary of Toronto Elevators. In- 
cluded in the firm’s fleet are the Gor- 
don Leitch, named for Toronto El- 
evators’ founder; the Bruce Angus; 
the James Norris; and the Victorious. 

“Our storage capacity here at Tor- 
onto is 44 million bushels,” Mr. Funs- 
ton reported. “A lot of this grain goes 


(Concluded on page 92) 
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General Offices 


MTED 


Save time. Save money. Buy your vitamins, 
trace minerals and antibiotics custom blended 
to your own prescription. They are custom- 
packed, too. In handy batch-size bags to match 
your size batch. No chance for employee error— 
only one instruction to remember: “Add a bag 
to the batch.” 

One order replaces scattered buying. One 
product replaces many individual micro-ingre- 
dients. Dawe’s Prescription Service eliminates 
the errors and losses caused by unskilled labor 
handling costly materials in minute amounts. 
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“BATCH SIZE FORTIFICATION 


Analysis and ingredients per attached fabel 


Simplifies Fortification 
Cuts Production Costs 
Reduces Overhead 


| 
ries, Inc. 
Chicage 32, flincis 


Yet, you pay for ingredients only! 

Dawe’s is the world’s oldest and largest spe- 
cialist in vitamin products for feeds. Dawe’s 
is a basic producer of feed fortification factors. 
Dawe’s offers you the widest selection of in- 
gredients, and the most complete service. 

Any practical combination of vitamins, trace 
minerals, and antibiotic is available through 
Dawe’s Prescription Service. 

Let us figure the cost of Dawe’s Prescription 
Service feed fortifiers delivered in your plant, 
to your specifications. Write us. 


ries, Inc. 


Chicago 32, Illinois 
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B. W. Fairbanks 


Feed Nutrition Digest 


By C. W. SIEVERT and Dr. B. W. FAIRBANKS 


These abstracts and digests of timely research works are prepared exclusively 
for The Feed Bag by C. W. Sievert, prominent feed consultant, and Dr. B. W. 
Fairbanks, nationally known animal nutritionist. Comments concerning the com- 
mercial importance and significance of the work are an unusual feature. Opinions 
expressed are those of the writers and are not necessarily shared by the publishers. 


C. W. Sievert 


Title: Effect of Equalized Feed Intake on 
the Response of Chicks to Fish Meal. 
Authors: M. W. Moeller and H. M. Scott 
(University of Illinois). 

Publication: Poultry Science, Vol. 35 (March, 
1956) pp. 491-92. 
Digest: This is a short report involving the 
addition of a “crude supplement” to a high- 
ly purified ration in order to study the ef- 
fect of such an addition on growth and 
feed efficiency. Fish meal was the material 
added to the purified basal diet. 

Adding such a material to a purified diet 
has been often demonstrated to result in 
stimulation of growth. Possible explanations 
for such stimulation are: — unknown fac- 
tors; the enhancement of the nutrient bal- 
ance; after the microflora in the intestines 
in a favorable manner; or the addition stim- 
ulates growth because it increases feed con- 
sumption because of its own values. 

In the experiments described, the chicks 
were crossbred, seven days old when the 
experimental diets were started, and indi- 
vidually fed in electrically heated batteries 
for 14 days. Each chick was confined in its 
own individual compartment. 

In one experiment the chicks were fed 
ad libitum, one series of 12 chicks receiving 
the purified diet, and their 12 pair-mates 
receiving the same feed but with 10 per cent 
fish meal substituted for purified ingredi- 
ents. These chicks could eat all they wanted 
to eat. 

In the other experiment 12 pairs were 
also fed, but the feed intake was equalized 
for each pair, with the chick consuming the 
least on a given day dictating the amount 
of feed given to its pair mate. 

The results are given in the following 
table (quoted from the article). 

“The data permit the conclusion that fish 
meal improved the nutritional quality of 
the basal diet independently of its influence 
on feed consumption. They also suggest 
that, with ad libitum feeding, part of the 
growth response from fish meal can be 


attributed to its favorable action on feed 
intake.” 
Comment: We quote this work because it 
does help in everyday feed work. In 
this instance where fish meal was added 
to a highly purified ration containing all 
known needed nutrients, that addition was 
of value for at least two reasons: 1) it con- 
tributed to the quality of the feed as shown 
by better growth on the same amount of 
feed, and 2) it increased feed intake on a 
voluntary basis, which further increases the 
value of the addition. 

Title: Absorption of Topically-A pplied Vi- 
tamins. 
Authors: A. E. Schaefer, H. L. Sassaman, 
A. Slocum, and R. D. Greene (Squibb In- 
stitute of Medical Research). 


Publication: Journal of Nutrition, Vol. 59 
(June, 1956), pp. 171-79. 


Digest: Under some bowel conditions — 
enteritis, non-specific diarrheas and dysen- 
teries, ulcerative colitis, etc. — the absorp- 
tion of essential nutrients from the intestinal 
tract is greatly impaired. Sometimes paren- 
teral administration of drugs and nutrients 
is not effective. There are reports in the 
literature of successful topical application 
of vitamins — pyridoxine, niacin, and vita- 
min A. 

The present report concerns absorption 
through the skin of ointments containing 
thiamine, riboflavin, pantothenic acid, pyri- 
doxine, and vitamin D, using rats as the 
laboratory animal. The method of applica- 
tion, the two-hour absorption time, and the 
method of restraining the animal to avoid 
access to the ointment by feet or tongue 
are described. 

To demonstrate that the skin was un- 
broken, 100 times the lethal dose of a 
poison (curare) was administered in the 
same manner without any symptoms of 
poisoning. 

“The absorption of topically-applied vi- 


Effect of Fish Meal on Chick Growth 


Series A Series B 
Ad Libitum Equalized 
Basal Fish Meal Basal Fish Meal 
verage initial weight (grams) ........ 86 86 85 85: 
. verage final weight (grams) 301* 240 256** 
J\verage gain (Qrams) 215 155 171 
-.verage feed consumed (grams)......311 323 262 262 
(ain per gram feed consumed ......... 0.588 0.667 0.592 0.654 


‘Significant at one per cent level. 


*Significant at two per cent level. 
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tamins by the rat has been determined. In 
view of the small doses of the vitamins 
(thiamine, riboflavin, pantothenic acid, py- 
ridoxine, and vitamin D) administered and 
the limited time allowed for absorption, the 
utilization of the vitamins studied is con- 
sidered highly efficient. In addition to the 
body weight gain responses, and the pre- 
vention or cure of deticiency symptoms, 
the data on urinary excretion of thiamine 
and riboflavin substantiate the conclusion. 

“In general, a plasticized hydrocarbon 
water-absorbing gel ointment base was su- 
perior to a carbowax preparation as a ve- 
hicle for skin transfer of the vitamins 
studied. An alcoholic vanillin solution was 
also an effective vehicle for the skin ab- 
sorption of riboflavin, pantothenic acid, 
pyridoxine, and vitamin D.” 

Comment: In: other words, several vitamins 
do not have to be fed, nor injected under 
the skin, but may be applied to the bare 
skin and be absorbed. Application of this 
method of vitamin therapy may be applied 
to humans and to some animals but it will 
hardly displace the use of vitamins in 
feeds. Nevertheless, the fact that the outer 
layer of skin will absorb a number of vita- 
mins, yet protect against poisons when the 
skin is unbroken, is also of interest to the 
feed industry. 

Title: Quantitative Relationships of Trypto- 
phan and Nicotinic Acid in the Baby Pig. 
Authors: J. Firth and B. C. Johnson (Uni- 
versity of Illinois). 
Publication: Journal of Nutrition, Vol. 59 
(June, 1956) pp. 223-34. 
Digest: In the experiments described, the 
relationship between the requirements of 
the baby pig for L-tryptophan, DL-trypto- 
phan, and niacin were studied using a syn- 
thetic milk diet. 

“The requirement of the baby pig for L- 
DL-tryptophan is approximately 0.29 per 
cent of the dry matter of the diet when an 
excess of nicotinic acid is present. 

“The requirement of the bay pig for L- 
tryptophan in the presence of an excess of 
nicotinic acid is 0.19 per cent of the dry 
matter of the diet.-The difference between 
L and DL requirements implies that about 
one-third of the unnatural isomer can be 
used for growth. 

“The nicotinic acid requirement for maxi- 
mum growth is near 20 mg. per kilogram of 
diet when 0.3 per cent of DL-tryptophan is 
present in the diet. 

“The DL-tryptophan requirement is in- 
creased to approximately 0.45 per cent of 
the diet when nicotinic acid is absent.” 
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Comment: Evidently our friend B. Connor 
Johnson is just as ornery as the Vermont 
Yankee. Neither one has learned to use the 
shorter and more popular term “niacin” in- 
stead of the longer chemical name “nico- 
tinic acid.” (The D.D.) 

This work bears out previous findings 
that tryptophan can take the place of niacin 
when necessary but the tryptophan level 
must be higher. An interesting observation 
in the paper was that when a niacin-free 
diet was fed the new-born pigs showed ni- 
acin deficiency symptoms in two or three 
days consisting of diarrhea, vomiting, dehy- 
dration, and weakness. But after receiving 
ene dose of 1.3 mg. of niacin they re- 
covered within 24 hours and thereafter got 
along without any niacin in the diet—which 
contained 0.3 per cent of tryptophan. 

Twenty mg. per kilogram is 9.1 mg. per 
pound. 

Title: Evidence for a Substance in Fish 
Solubles Which Enhances Vitamin A Stor- 
age in Chick Livers. 
Authors: R. H. Harms, A. A. Camp, B. L. 
Reid, E. L. Grant, B. G. Creech, and J. R. 
Couch (Texas A & M). 
Publication: Poultry Science, Vol. 35 (March, 
1956) pp. 285-91. 
Digest: The things of interest to the feed 
man are clearly stated in the summary: 

“The supplementation of fish solubles in 
the diet has been shown to increase the vi- 
tamin A storage in chick livers. This in- 
crease in liver storage of vitamin A has 
been shown in chicks of three, four, nine, 
and 10 weeks of age. 

“The unidentified factor(s) in fish solu- 
bles which enhances the storage of vitamin 
A in the liver has been found to be water 
soluble. 

“The chemically determined vitamin A 
present in fish solubles was found to be 
very low in biological activity.” 

Title: The Effect of Protein Level on the 
Tryptophan Requirement of the Growing 
Chick. 
Authors: P. Griminger, H. M. Scott, and 
R. M. Forbes (University of Illinois). 
Publication: Journal of Nutrition, Vol. 59 
(May, 1956) pp. 67-76. 
Digest: “If all essential amino acids, even 
at supernormal levels, had to be supplied as 
a constant percentage of the protein, higher 
levels of proteins deficient in one or more 
amino acids would only serve to accentuate 
an imbalance. If there were, however, a 
decrease in requirements, expressed as per- 
centage of the protein, with increasing pro- 
tein levels, it might be possible to over- 
come moderate amino acid deficiencies by 
feeding more of the deficient protein.” 

Other workers have shown that the ab- 
solute lysine and sulfur amino acid require- 
ments of the growing chick increase, but at 
a decreasing rate, when the protein level of 
the diet is increased. Also, at supernormal 
protein levels the methionine and arginine 
requirements are a constant percentage of 
the protein. Also, by increasing the level 
of properly heated soy-flour, deficient in 
methionine, or wheat gluten, deficient in 
lysine, above what is generally considered 
optimum, a high level of growth can be at- 
tained. In this paper the tryptophan level 
is studied. 
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“The dietary tryptophan requirement of 
growing male cross-bred chicks has been 


shown to increase with increasing protein: 


levels, though at a slower rate*than’ the 
latter. When the diet contained 10, 20, 30, 
or 40 per cent“protein, the minimum re- 
quirement for tryptophan was estimated to 
be 0.09, 0.143, 0.182, and 0.20 per cent of 
the diet, respectively. 

Thus, a protein causing a slight trypto- 
phan deficiency when incorporated into a 
diet at a 20 per cent level might conceiv- 
ably supply sufficient tryptophan for opti- 
mum growth when incorporated into the 
diet at a higher level. 

“Supplementation with an antibiotic did 
not appear to have a sparing effect on the 
requirement for dietary tryptophan.” 
Comment: We believe this covers what the 
feed man finds of interest in this paper. 

Title: Feeding Value of Hydrolyzed Vege- 
table Fats in Broiler Raiions. 
Authors: L. V. Curtin and J. T. Roper 
(Buckeye Cotton Oil Co.) 
Publication: Poultry Science, Vol. 35 (March, 
1956) pp. 273-78. 
Digest: The cottonseed industry annually 
produces some 80 million pounds of acid- 
ulated cottonseed soapstock, which was sell- 
ing at two to 3'4 cents per pound a year 
ago. This product is referred to as hydro- 
lyzed vegetable fat when used in feed. 

“Five experiments have been completed 
on the evaluation of hydrolyzed vegetable 
fats (acidulated cottonseed soapstock) in 
broiler rations. Hydrolyzed vegetable fats 
that varied from 68 per cent to 95 per cent 
in total fatty acid content were fed in 
these studies. 

Distilled cottonseed fatty acids, distilled 
animal fatty acids, and animal greases were 
also compared with hydrolyzed cottonseed 
fats. Some of the fats were fed at levels as 
high as six per cent of the total ration. 
These studies indicate the following: 

“1) The addition of hydrolyzed cotton- 
seed fat, distilled cottonseed fatty acids, dis- 
tilled animal fatty acids, and animal grease 
to a 20 per cent protein diet improved feed 
utilization with no consistent improvement 
in growth. 

“2) Hydrolyzed vegetable fats that con- 
tained 87 per cent total fatty acid or higher 
produced maximum gains with the most 
efficient feed utilization. 

“3) With a 20 per cent protein ration, 
approximately three per cent to four per 
cent added fat provides the maximum 
amount of energy that can be efficiently 
utilized. Higher levels of added fat did not 
produce any further improvement in feed 
utilization. Levels of added fat up to six 
per cent of the ration had no detrimental 
effect on growth.” 

Comment: What do we learn from this re- 
port? 

1) The same as from quite a few pre- 
viously reported reports on the use of fat 
in feed — namely that the use of moderate 
amounts of fat increases feed efficiency as 
a rule, and does not increase nor decrease 
rate of gain. 

2) That this byproduct of the cottonseed 
oil industry can produce results similar to 
the use of animal fat, and can therefore 
act as a stabilizing influence on feed fat 
prices. 


3) That moderate amounts of fat allow 
best utilization of the product. 

There are other items of interest to the 
feed man in this paper, also, but we believe 
these three are the more important ones. 


Merck Buys New Farm for 
Poultry Research Work 


Expansion of its poultry research facilities 
with the purchase of a 58V-acre farm in 
the Delmarva area has been announced by 
Merck & Co., Inc., Rahway, N. J. The 
farm is located between Dover and Ches- 
wold in Kent county, Delaware. 

Dr. Donald Fogg has been named to 
head the new research farm on which test- 
ing and developmental work on NiCarbazin, 
a coccidiostat, and other poultry ill treat- 
ments will be continued. 

Merck had been using other facilities for 
the last three years for this work. Experi- 
mental work now is underway at the farm. 
Additional accommodations will be built as 
needed, Merck said. 


Corn, Protein Up Value 
Of Grass-Fed Steers 


Grass-fed yearling steers can bring an ex- 
tra $3 to $4 per hundred pounds at market 
if fed corn and a protein supplement for 
finish. That's the opinion of H. G. Russell, 
University of Illinois livestock specialist. 

Mr. Russell said that although a feeder 
may take a $12 to $15 loss for each steer 
on feedlot gain from a full feed of corn, he 
can increase the value of each steer by 
twice that amount because of higher finish 
and grade at sale. 

Two pounds of corn should be fed daily 
per 100 pounds of live weight, Mr. Russell 
said. One pound of protein supplement is 
required per every nine or 10 pounds of 
corn.*Four or five pounds of legume hay is 
needed daily if the cattle are in drylot. 


Poultry Industry Growing 
In Europe, Merck Says 


An increasing need for flesh food prod- 
ucts and a shortage of land are causing a 
steady upswing in Europe's poultry indus- 
try, according to Dr. Carl E. E. Bunn, vet- 
erinary manager of Merck Sharp & Dohme 
International, Rahway, N. J. Dr. Bunn 
recently completed a tour of Europe. 

Dr. Bunn said coccidiosis is a major poul- 
try problem all over Europe. Effective con- 
trol measures, he said, only recently have 
been introduced. Some governments are 
supporting disease control, education, and 
research programs to increase egg and table 
poultry production. 

Dr. Bunn said the seriousness of the coc- 
cidiosis problem is reflected in increased 
importation of coccidiostats capable of re- 
ducing the intestinal form of the disease. 

BOHANAN NAMED 

S. C. Bohanan has succeeded C. A. Mav 
han as agricultural program chairman for 
the University of Kentucky agricultural ex- 
tension service. Mr. Mahan now is admir- 
istrative assistant to Dr. E. J. Nesius, asso’ 
ciate director. 
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Kraft Bag Corporation, as a manufacturer of multiwall 
bags, is in the same position as the cigar manufacturer who 
complained that everything to be said about his 25c cigars 
had already been said about 5-centers! 


..but there is no doubt about 
the quality of the multiwall bags that 
bear the Kraft Bag Corporation stamp! 


Our completely integrated Investigate 
plants and modern facilities The KRAFTPACKER® 
producing every type of heavy- Open Mouth Bag Filling 


duty valve or open mouth bag, Machine for 


free-flowing material 
are second to none! 


As an exponent of true spe- and production ... 
cialization, there isn’t a single reduces packaging costs 
known or desirable time-and-labor-saving at an unbelievable rate. 
development that we haven’t already either 
considered, initiated, adopted or built into 
multiwall bags we are called upon to make 


for America’s industries, while continuing KR A FT = AG 


our search for still better ways to package 


our customers’ products. co PO RAT Fe 


{f your product can be packaged in a multi- Gilman Paper Company Subsidiary 


wall bag — you can depend on us to make Dally News Bldg. Chicago 6,'lll. 


the bag to fit your product. Plants at St. Marys, Georgia and Gilman, Vermont 
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To Cut Grinding costs, 
Cut Your Grain with 


PACAL HARD-FACED HAMMERS 


Sharpened by each revolution, custom de- 
signed Pacal hard-faced Hammers cut. grain 
cleanly and economically. They produce a 
superior controlled grind and actually lower 
operating costs through increased efficiency. 
Pacal Hammers last up to ten times longer 
and increase screen life by 50%. 
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Whatever your product, 
whatever your hammer- 
mill, there is a Pacal hard- 
faced Hammer that will 
lower your costs. 


Write or call 
Hammer 
Department. 


PAPER-CALMENSON compass 


County Road B and Walnut Street, St. Paul 8, Minn. © Telephone Midway 6-945¢ 
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When Volume Flickered 


The golden glow of a big sales vol- 
ume began to flicker a little for a Sun- 
shine state feed merchant a while 
back. Sales dipped gradually but 
steadily and Harry Rice of Orlando, 
Fla., was concerned. 

But this Floridian didn’t only wor- 
ry — he investigated. 

Calls on wayward patrons disclosed 
the discomforting fact that former cus- 
tomers were now trading elsewhere 
because of the downtown traffic and 
parking problems connected with 
shopping at Rice Feed Store and be- 
cause of the ease of shopping at vari- 
ous outlying establishments. 

Taking stock of the situation, Mr. 
Rice had to admit that the customers 
were right. Because of the almost 
phenomenal growth of the city of 
Orlando in the past few years and the 
accompanying traffic problem, down- 
town shopping was becoming more 
and more of an aggravation. Due to 
the heavy influx of new citizens and 
new businesses, Orlando was caught 
in the midst of a rapidly increasing 
and expanding economy without ade- 
quate plans or preparations. 

Thus, Mr. Rice’s original location 
on narrow W. Robinson st. in down- 
town Orlando, which at its establish- 
ment in 1950 proved more than ade- 
quate for serving his trade, was now 
crowded in on all sides and gasping 
for breath. 

With the growth of the city, busi- 
ness places on W. Robinson expanded 
and new ones arrived, empty lots dis- 
appeared, and buildings sprouted up. 
Soon the daily picture on this street 
was one of bumper to bumper driving 
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HARRY RICE 
He didn't like the flickers. 


and parking, with both trucks and 
pleasure cars vying for empty curb 
spaces and breaks in the traffic lane. 

Although the city of Orlando had 
built several new downtown parking 
lots with more in the offing, they did 
not offer relief or a solution to the 
Robinson st. problem. Rather than 
take a chance on being caught in an- 
other squeeze at a new downtown 
location, Mr. Rice decided to grow 
with the city and move his business 
to the suburbs. 

The main growth in the city was 
east and west along state Highway 50 
and after some study Mr. Rice decided 
to move east, the direction of the 
greatest growth. 

Here in Colonialtown, the new mul- 


ti-million-dollar Plaza Shopping cen-, 


ter had recently opened and a mile or 
two farther out the 2,000-home Azalea 
Park suburb with its own shopping 
center was continuing to spread out in 


AMPLE PARKING AND A SCENIC LOCATION FEATURE MR. RICE'S NEW STORE. 


Headed for the Country 


ever-expanding steps. Spreading out 


along the highway for a distance of 15 
miles, four other separate housing de- 
velopments were well underway. 


Mr. Rice finally settled on a spot on 
Highway 50 just outside the Azalea 
Park suburb, on a direct route into 
the new shopping center and out to 
the new housing developments. His 
new address is 6640 New Cheney 
highway. 

Located on a lot 50 by 414 feet the 
new store is of concrete block con- 
struction and is 36 by 60 feet in size. 
Of the approximately 2,200 square 
feet available, one-third is set aside 
for sales and display and the remain- 
ing two-thirds is used for storage. 


A loading ramp at the rear of the 
new building provides facilities for 
trucks and passenger cars are loaded 
out the front door. Cast concrete 
beams blend in with the masonry con- 
struction and eliminate the need for 
additional finish on the ceiling. A 
three-layer built-up roof laid in asbes- 
tos sheets, plus the adequate overhang 
at the front of the building make for a 
cool and comfortable store, despite the 
hot Florida sun. 


“Since our opening in March, 1956,” 
reported Mr. Rice, “we have been 
very pleased with our progress here at 
our new location. We have won back 
most of our lost customers and have 
gained many more to take place of 
those who didn’t return. In contrast 
to no parking lot at our other store, we 
have adequate parking facilities here, 
plus easy accessibility. And now in 


(Concluded on page 90) 


ra ge.” 
31 


“AFTER 40 YEARS OF POULTRY RAISING 
I’m still eager to learn 
more about better feeds 

and feeding methods” 


Albert Eckhardt, poultryman, 
Muscatine, lowa. 


far away as Florida,” says veteran poultryman 
Albert Eckhardt. “I think one reason is that I’ve 
always kept up-to-date on the newest and best 
in poultry raising.” 
Among Mr. Eckhardt’s sources of information 
are the articles on better feed practice distributed 
by Union. Many thousands of poultrymen keep 
posted on developments in feed and feed pack- 
aging through this nation-wide campaign. 


Their preference for feed-in-Multiwalls is more 
pronounced than ever before. They are attracted 
by improved package appearance . . . sold on 
50-lb. Multiwalls because they are easier to 
handle, more sanitary, simple to dispose of when 
empty. 
A growing part of your business 

It is increasingly important for you, as a feed 
manufacturer, to keep up-to-date on Multiwalls. 
Do you know where your packaging can be 
speeded, labor saved, costs reduced? Is your 
package design working full time? Can improved 
Multiwall packaging machinery save you money? 


Talk to the man from Union. He is a good source 
for fast, dependable Multiwall packaging facts. 


HOW UNION MULTIWALLS BUILD MORE 
BUSINESS FOR THE FEED INDUSTRY 


*““Educational cam: 
build the feed market. Union is 
os a job for the industry, both 


feed news program 
and in the 
50-Ib. Multiwalls 
it produces.”’ 


Willard J. Wilson, 
Assistant Sales Manager, 
Kent Feeds, 
Muscatine, lowa 


like Union’s 


UNI Wi multiwall Bags 
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UNION BAG-CAMP PAPER Corporation . 233 BROADWAY, NEW YORK 7, N.Y. 
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HIGHER 
DEMURRAGE 
POSTPONED 


SOYBEAN 
PROMOTION FUND 


ON THE PAN 


GREAT LOSS 
TQ THE 
GRAIN TRADE 


FARM LAND 
VALUES 
ON INCREASE 


The fight to stop increased freight demurrage charges has been won temporarily. The 


ICC has suspended the increases which the rails had asked and 
which had been expected to go into effect Sept. 1. The new charges 
would have about doubled present rates. In suspending the proposed 
charges ICC said that "there is reason to believe that they would, 
if permitted to become effective, result in rates and charges, rules 
and regulations, or practices which would be unjust and unreason- 
able in violation of the ICC act." The ICC will hold full scale 
hearings between now and March 31, 1957, to hear the protests of 
industry. This represents a victory for the organized efforts of 
the various state and national associations and once again proves 
the value of organized business groups. 


One of the hot topics at the Grain & Feed Dealers National association convention in 


Chicago Sept. 10-11 was the effort by the National Soybean council 
to start a checkoff plan to collect a promotion fund. Under the 

plan, the country elevator would in effect be the collector of the 
money from the producer. This caused much rightful consternation 

among the trade. Charges were hurled that the council had quoted 
G & FDN officers out of context. The net result —G & FDN passed 
a resolution opposing any action where the grain trade is made an 
involuntary collector for any fund. It looks now as if the promo- 


tion fund may still be collected but by other methods and from 
other sources. 


Those who attended the G & FDN meeting were deeply saddened the day before the con- 


wention opened to learn of the untimely death of Robert G. Cargill 
Jr., chairman of the National's country elevator committee. Mr. 
Cargill suffered a fatal heart attack as he prepared to leave 
Minneapolis for the convention. He was an executive in Victoria 
Elevator Co., Minneapolis, and gave unstintingly of his time and 
personal funds to work for the best interests of the country 
elevator operator. He will be hard to replace. 


The value of the farm land of the nation continues to rise. This, in spite of 


lagging farm prices. On Jan. 1, 1956, farm assets were worth 
170.1 billion dollars. This was an increase of two per cent 
during the year 1955. Included was an increase of 3.9 billion 
dollars in the value of farm real estate while other farm assets 
went down 300 million. Farm debt also set a record in 1955 
reaching 18.8 billion dollars. 


Walter C. Berger may stay in the USDA after all. Some time ago Mr. Berger had 


indicated privately that he expected to leave government on Oct. l. 
This would have been a real loss not only to USDA but also to 
industry, since Mr. Berger as vice president of Commodity Credit 
Corp. has done an excellent job not only for the government but 
for everyone concerned. He has been a loyal public servant with 
an uncanny understanding of all problems involved both on the 
world and domestic fronts. Still in the rumor stage, but most 
likely really in the works, is the report that Mr. Berger is 
Slated for even higher things in USDA. It would be a good move by 
government. 
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Those who may not 


SEN. BARRY 
GOLDWATER 
MAKES HIT 


have heard the luncheon talk of Sen. Barry Goldwater of Arizona 
missed some straightforward talk which left a deep impression on 
everyone. Sen. Goldwater declared that we are faced with whether 
or-not we are going to become a socialized nation. He said the 
politicians do not fear the businessman because he has not made 
enough noise. He said the dangerous philosophy is growing to the 
effect that the federal government can do a better job with enter- 
prise than we can do ourselves. He maintained that 100 investiga- 
tions of business are now going on in Washington and that the 
element which believes in socializing the country is continually 
harrassing business and they believe that the government should 
take care of us from the cradle to the grave. He advised business 
to police itself and continue to present its good side to the 
public wherever possible. Sen. Goldwater said the only thing we 
can sell the world today is our spiritual strength. 


Who constitutes business today? A recent survey shows that there are 4,200,000 


WHAT 
ABOUT SMALL 
BUSINESS? 


firms now in operation. Of this total, 75 per cent have fewer than 
four paid employes. Less than one-tenth of one per cent employ 
1,000 or more persons. More than 2% million firms have been 
launched by their present owners since World War II and the 
average age of present companies is about seven years. 


What is our market for food in the future? Some idea can be obtained from figures 


FUTURE 
MARKET FOR 
OUR FOOD 


The USDA is going 


MORE USDA 
BUYING 
PROGRAMS 


recently released by USDA covering what the typical family spent 
on food in April, May, and June of 1955. Figures revealed that 
the average family spent $27 per week on food during this period — 
25 per cent more than than they did in 1948, the last year of a 
Similar survey. The reason for the higher figure was a 6.5 per 
cent rise in food prices; a six per cent increase in the size of 
the family; and an increase of per capita income after taxes of 28 
per cent. In addition, housewives were more willing to pay higher 


prices for food with built-in conveniences such as pre-packaging 
and pre-cooking. 


to buy hamburger, turkeys, and possibly eggs this fall to help 
strengthen prices. The buying will come at the time of heaviest 
marketing and the commodities purchased will be donated to the 
school lunch program and to institutions for the needy. According 
to Secretary Benson, the USDA will offer to buy about 50 million 
pounds of hamburger-style boneless beef and undetermined amounts 
of turkey and shell eggs. The buying will be under Section 32, 
which makes a portion of tariff receipts available to buy such 
perishables. The turkey crop is expected to be about 16 per cent 
larger than a year ago. It is expected that about 444 million 


dollars will be available through next June 30 from the Section 32 
funds. 


Soil bank funds are now being distributed. A total of 224 million dollars will be 


SOIL BANK 
FUNDS NOW 
BEING SENT 


sent out to farmers who have signed up for the program. About 
500,000 farmers have signed contracts to withdraw 10,720,749 acres 
of crop land from 1956 production. Payment will be by certificates 
redeemable for cash but if the farmer puts grain land in the 
reserve he may redeem them for grain from government stocks. Such 
grain certificates will buy $105 worth of grain for each certifi- 


cate of $100. It is not expected that many farmers will redeem 
the certificates for grain. 
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».S. Please feel free to contact the Ray Ewing Representative serving your area. He will assist you in working 
out any nutritional or formula problems you may have in preparing your feeds. Naturally, there is no 
charge for his service. 3 
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Farmers’ realized net income in the 
first half of 1956 was at an annual rate 
of approximately 11.6 billion dollars. 
This was about the same as in the first 
half of 1955 and a half billion dollars 
higher than the rate during the second 
half of 1955. 

Cash receipts from farm marketings 
in the first half of this year totaled 
approximately 12.2 billion dollars, or 
almost the same as in the first half of 
1955, as somewhat lower average 
prices of farm products were about 
offset by an increase in the volume of 
sales. 

The estimate of total cash receipts 
for the first six months of 1956 in- 


By ERNEST W. GROVE 
Agricultural Marketing Service 


dollars from marketings of livestock 
and products in the first half of 1956, 
and some 4.5 billion from crops. The 
total for livestock and products was 
down a little from the same period last 
year as lower average prices more than 
offset an increase in volume. 

The crop total, however, was up 
slightly from a year earlier, with in- 
creases for corn, cotton, vegetables, 
and fruits. 

In the livestock group, a 10 per cent 
increase in dairy receipts was more 
than offset by a smaller cash receipts 


Farmers Net Income 


cludes a preliminary estimate for June. 
It also includes some revisions in the 
estimates previously published for the 
earlier months of the year. 


Little Change in Costs 

Production expenses as well as gross 
income showed little change from the 
first half of 1955 to the first half of 
1956. Prices paid for the farm-supplied 
items of feed, seed, and feeder live- 
stock all averaged considerably lower 
than in 1955. But this was largely off- 
set by increases in property taxes, 
wage rates, and interest payments, as 
well as higher prices for some manu- 
factured items. 

Compared with the second half of 
1955, realized net income rose in the 
first half of 1956 because seasonally 
adjusted gross income was on a higher 
level, only partly offset by a higher 
rate of production expenses. 

The volume of farm marketings thus 
far this year has shown a smaller- 
than-seasonal decline from the second 
half of last year, and prices of farm 
products have averaged slightly high- 
er. The result was an increase of about 
800 million dollars in realized gross 
farm income on a seasonally adjusted 
annual rate basis. 

Farm production expenses in the 
first half of 1956 were at an annual 
rate about 300 million dollars higher 
than in the second half of 1955. Prices 
paid by farmers for commodities used 
in production were little changed on 
the average, but interest payments, 
taxes, and wage rates were all on a 
higher level. 

Farmers received about 7.7 billion 
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from meat animals due to lower prices 
for hogs and cattle. 
June Receipts Up Slightly 
Total cash receipts from farm mar- 
ketings in June are tentatively esti- 
mated at two billion dollars, up slightly 
from June, 1955, as average prices of 


Farm Earnings 


during the first half of 1956 are 
effectively summarized here by Econ- 
omist Grove. He points out that the 
net income on farms was up from the 
second half of 1955 and about the 
same as in the first half of last year. 
Estimates of cash receipts for the 
first quarter of 1956 have been revised 
upwards by 307 millions, Mr. Grove 
notes. 


farm products showed their first in- 
crease in 1956 over the same month 
in 1955. June ‘crop receipts are esti- 
mated at 0.7 billion dollars, and re- 
ceipts from livestock and products at 
1.3 billion. 

Previously published monthly esti- 
mates of cash receipts from farm mar- 
ketings for January-March, 1956, were 
revised in the July issue of The Farm 
Income Situation. 


New Estimates 

The new estimates of cash receipts 
in the first quarter of 1956 are 307 
million dollars higher than the esti- 
mates perviously published, including 
an increase of 222 million in the crop 
total and 85 million in livestock and 
livestock products. 


Foot-and-Mouth Disease 
Outbreak in the U. K. 


More than 3,000 animals have been 
killed in efforts to stop the spread of foot- 
and-mouth disease which broke out recently 
in the Forest of Dean, Gloucestershire, area 
of the United Kingdom. Since the disease 
first appeared, 35 cases have been reported 
from that area. 

The animals killed included pedigreed 
sheep; cattle, goats, and hogs. All were 
buried under veterinary supervision. 


Free Import License for 


Sweden on Soybeans 


Sweden’s agricultural marketing board 
has been instructed to give favorable con- 
sideration to free import licensing of soy- 
beans, oilcake, and certain other commodi- 
ties from the dollar area against payment in 
regular dollars only. 

These commodities are not included in 
the revised lists of agricultural products 
which may be imported freely from the 
dollar area against payment either in regu- 
lar dollars or transit dollars. Wéinterkill 
sharply reduced fall-seed oilseed production 
in Sweden. 


Frozen Semen Now Ready 
For Storage on Farm 


Frozen semen from superior sires of all 
dairy breeds and two beef breeds now is 
available from Colorado A & M College 
and other points for on-the-farm storage. 
Max C. Grandy, assistant extension dairy- 
man, said the semen, put up in special 
boxes, must be maintained at —110 degrees 
Fahrenheit with dry ice. 

Annual storage cost to the farmer ranges 
from $125 to $250, Mr. Grandy said. He 
noted that breeding efficiencies with frozen 
semen equal or slightly exceed those with 
the standard fluid semen. 


March ‘Eat Extra Eggs’ 
New PENB Campaign 


January egg month will be held in March 
next year under an “eat extra eggs” ban- 
ner. Dr. James M. Gwin, general manager 
of the Poultry & Egg National board, said 
the March promotion will be combined with 
PENB egg checkoff fund-raising program. 

Dr. Gwin noted that moving the egg pro- 
motion up to March will eliminate mailing 
problems and the annual holiday rush. Plan- 
ning meetings for the March campaign will 
be held between Oct. 15 and Dec. 1. 


@ SUNSHINE STORES, New Philadel- 
phia, Ohio, has installed a new Blue Streak 
hammer mill. 
CARVER JOINS LARRO 

Dr. Donald S. Carver has joined General 
Mills, Inc., Minneapolis, as broiler specialist 
for the firm’s Larro research farm at In- 
dianola, Iowa. Dr. Carver, of Pullman, 
Wash., was a first lieutenant when separated 
from the air force on Aug. 4. 
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Walt Hungate, left, and 
Paul Dibble, right, admire 
the ‘Dealer-of-the-Month” 
Trophy for their district 


“This is one of a series of ads featuring 
good businessmen who have doubled their 
tonnage on the Honegger Program.” 


which they have won 
consistently. 


HONEGGER FEEDS 
Haneggers offer @ complete line of feeds and complete 
prograris that help increase your tonnage. The 
line is a “profit-package” backed by continuous 
and vapidly inercasing number of enthusiastic 


HONEGGERS’ ‘‘EGG FACTORY’ 


Each dealer receives a franchise to sell Honeggers’ 
exclusive “Egg Factory” program in his area. This is a 
plan featuring the nationally famous Honegger Leghorn, 
the Honegger Poultry House and other Farm Buildings 
and Honeggers’ feeds for all livestock and poultry. What 
~ a natural for increasing tonnage and profits! Remember, 


in only a year's time, 500 birds will eat a carload of feed. 


HONEGGER FARM BUILD 
: Honeggers’ line of pre-built farm buildings are an extra 

profit. pins, There's no additional investment on your 

part... What a perfect He-in for your livestock and 

poultry feed business, 


HONEGGERS’ LIVESTOCK AND POULTRY EQUIPMENT 


With Honeggers’ wide variety of dependable livestock 
and poultry equipment, and accompanying farm supplies, 
Honegger dealers have a source of supply which features 
unequalled dealer service. Your customers will come to 
depend on you as their one-stop dealer for all poultry 
and livestock program. 


Honeggers’ modern feed mill near Fairbury, The 600 acre Honegger Research Farm, where 
Mlinvis, features electronic controls for speed practical feeding, management and disease 
accuracy, with “push-button” ingredient control practices are developed and demon- 
ion all handii throughout strated. Dealers find that a tour of Honeggers’ 
the plant for top efficiency economy. by customer prospects really helps sell them. 


Yes, you can triple your profit with 


Aathericed 
able, 
Columbus, Indiana 


August 21, 1956 
Honeggers' & Company, Inc. 
Fairbury, Illinois 
Gentlemen: 

Since we started handling Big "H" 
Feeds (about four and a half years ago) 
our feed tonnage has increased 
rapidly and steadily. In addition, we 


feel that our Honegger Franchise is in- : 


valuable to us. 


We are proud to be ina position to 
service this area with the complete 
Honegger line — Layers, Feed, Farm 
Buildings and Equipment. Our tonnage 
records and chick sales are our best 
indication of the ready acceptance 
and repeat orders which we have en- 
joyed,. 

We know that Honeggers' have 
helped us make many friends and satis- 
fied customers. 


Sincerely, 


it's NET EARNINGS that count! 


WRITE, PHONE OR WIRE COLLECT 
FOR COMPLETE DETAILS 


BREEDER HATCHERY, FORREST, ILL 


OWNAGE , | 
Vy 
with THE HONEGGER procram 
- 
| 
Exclusive territory franchises still available in 
~ some areas. Some aggressive dealer will double 
his tonnage in your area with Honeggers’ Big “H” 
Feed Franchise. It might as well be you! 
| 
| 
| 
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Kracked Korn 


SATURDAY NIGHT BLUES 
Sam: “I've got a new book here that says 
bathing alone won't keep you healthy.” 
Gert: “I don’t care what it says, I'm 
going to keep on bathing by myself*” 
* 


All it takes for a woman to see through 
a man is intuition. A man needs the sun to 


see through her. 


SUBTLE MESSAGE 
A soldier had been hospitalized and was 
writing a letter with the help of his nurse. 
He dictated, “The nurses here are not 
much to look at, very plain.” 


Water Dispersible 


POULTRY PUSHER 


IMPROVED ANTIBIOTIC & VITAMIN 
FORTIFICATION FOR DRINKING WATER! 


Won't clog fountains. Formulated for 
hens, broilers or turkeys that are "off- 
feed,"" out of condition or in need of 
a boost. Very effective in combatting 
Blue Comb. Money back guarantee! 


BIG VALUE! 
Low priced, yet extra potent. 


SPECIAL PACKAGE! 
Polyethylene container protects prod- 
uct—and is re-usable as a refrigerator 
or freezer container. 


SELF-SELLING DISPLAY! 


Six-pack carton makes attractive coun- 
ter display. 


STARTER-GROWER, LAYER-BREEDER, 
SWINE AND PIG PUSHER 


OTHER MY MIX 


ORDER FROM YOUR DISTRIBUTOR OR SEND COUPON 


1901 East Euclid Avenue 
Des Moines 13, lowa 
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Interrupted the nurse, “Wait a minute. 
Don’t you think you are being a little un- 
fair to us?” 

“Of course I am,” he smiled, “but think 
how happy it’s going to make my wife when 
she reads it.” 

Life is a constant struggle to keep money 
coming in and hair and teeth from coming 
out. 


* * * 


THAT FIGURES 

“I read in the morning paper that your 
rich aunt died.” 

“Yes, and I spent the last six years pre- 
tending I was wild about her cats so that 
she wouldn't forget me in her will.” 

“Did she remember you?” 

“And how! She left me the cats.” 


A recent survey has shown that 50 per 
cent of the married population are women. 
DRAW 

Orv: “Will your wife hit the ceiling 
when you come in this late?” 

Robbie: “Probably, she’s a rotten shot!” 

When a yal says she is taking her mother 
along on a date, it will be chaperuined. 

PINK BOOTIES 

Dick: “I found a baby on my doorstep 
this morning and I’m going to give it a 
home.” 

Emery: “You are?” 

Dick: “Yep, just as soon as she sobers 
up!” 

ony 

An efficient, well-operating office is one 
where the salary goes up as the neckline 
goes down. 

DECISION 

Gert: “Sally is having quite a time trying 
to nanie her new baby.” 

Myrt: “Why?” 

Gert: “Well, she doesn’t know whether 
to name it after the hotel, apartment build- 
ing, or the car.” 

AVOID THE CHASE 

The harem was located several miles 
from the home of a famous sultan who 
daily sent his slave to bring a wife to the 
palace. While the sultan lived to be 98, the 
slave died at the age of 33. Moral: It’s not 
the women that will kill you — it’s the 
running after them. 

DOWN, BOY 

Joe: “Mary is the kind of girl I'd like to 
bring home to mother.” 

Moe: “Well, why don’t you?” 

Joe: “I don’t trust father.” 

* * 


Someone has defined a nurse as just a 
panhandler. 


BRIGHT CONVERSATION 
Customer: “Do you have any four-volt, 
two-watt bulbs?” 
Clerk: “For what?” 
‘Customer: “No, two.” 
Clerk: ““Two what?” 
Customer: “Yes.” 


Clerk: “No.” 


and lost — but it takes money to break in 
4 
a new girl. 
MY Mi bi 
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We're telling hog producers “how to start them right, 
grow them right, finish them right,” with the right 
amount of AUREOMYCIN in good rations every day. 

This is a program which is similar in almost all re- 
spects to those now being recommended by many feed 
manufacturers to their customers for swine feeds. It is a 
program many progressive farmers are already using to 
turn young pigs into pork in the shortest possible time 
and at the lowest possible production cost. 

The specific AUREOMYCIN recommendations for pigs 
of all ages are given in the table below. This table shows 
how much AUREOMYCIN pigs need every day in milli- 


Specific AUREOMYCIN re 


CHLORTETRACYCLINE 


AUREOMYCIN 


Chiortetracycline 
per pound 
of body weight 


Recommended for: 


. Suckling pigs up to 35 ibs. 15 milligrams 


Your customers can raise fall pigs at less cost! ; 
Get better growth 


with the right amount of the right antibiotic 
in good rations every day through life 


grams per pound of body weight. It shows the amount of 
AUREOMYCIN needed in complete feeds to meet these 
requirements. These are our recommendations to provide 
pigs with the best, most economical GROWTH PROMO- 
TION through disease suppression. 


Specially prepared to support this program are (1) a 
Technical Bulletin which explains in detail all the aspects 
of the program and, (2) a new, illustrated consumer book- 
let “How to Raise Pigs at Less Cost” which you can dis- 
tribute to your customers. Write for extra copies if you 
need them. 


AUREOMYCIN 


Chliortetracycline 
required per ton 
of complete feed 


_ @very day 
Pigs from 36 ibs. to 75 Ibs. Peres 


15 milligrams 
fed from 3 to 5 days 
before and after farrowing 


Sows and gilts 
at farrowing 


Growing-finishing pigs ' ©5 milligrams every day 


trom 75 ibs. to market ; 
if disease is observed) 


‘Sows and gilts : 
during pre-gestation, 
gestation and lactation’ 


0.1-t0.0.2 milligrams 
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“Since very young pigs eat so little, it is suggested that during the first $ to 4 weeks, all pigs be 
given a feed containing 200 grams of AUREOMYCIN Chlortetracycline. 


“—EvYANAREID —— AMERICAN CYANAMID COMPANY ANIMAL FEED DEPARTMENT 30 ROCKEFELLER PLAZA, NEW YORK 20,N.Y. 


HL ORTETRACVCLINE 
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You can only reach a part of Wisconsin’s farm 


families through newspapers, radio, television, or 
G national magazines. 


But you can take the easy way, and reach prac- 
tically all of them through Wisconsin Agriculturist 


and Farmer . . . the publication backed up by the 
= prestige of 107 years of service to farm families. 
Yet this coverage by a single medium of one of 


the nation’s richest farm markets is only one rea- 
son why “‘Wisconsin’s Wonderful!”’. . . for adver- 


tisers. Consider these facts: 
55 of Wisconsin’s 71 counties are rural. 725,000 
people live on farms. Annual farm income is close 
to $1 billion. Of its 549 incorporated places, 491 


are of less than 5,000 population. 
Drop us a line. Tell us all about your product. 


We'll give you more information on why Wiscon- 
int t eG © | rn sin is an ideal medium and market set-up for 
& keeping your selling costs down . . . for test cam- 


paigns . . . for limited budgets. 


wisco 


griculturist 


AND FARMER 


107 RICHARD S. PIERCE, Publisher, Racine, Wisconsin 
* 
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FIELD FEATURE 


The importance of record-keeping 
cannot be too strongly impressed upon 
the customers of Midway Mills, Leb- 
anon, Pa. As a result, it keeps custom 
ers for years on end and builds up a 
substantial amount of good will for 
this firm. 

Midway Mills is located in a city 
which is literally midway between 
Harrisburg and Reading. 


“As a general rule, our farmer cus- 
tomers do not keep any production 
records whatsoever,” explained Mill 
Manager James S. Pfeiffer. “If they 
show cash on hand, to them it means 
that they are making money and if 
they are short and have to go on 
credit, it means they are losing money. 
But actually they can’t tell if they are 
or are not making money and this is 
our problem. If we can show a custom- 
er that he is making money using our 
feeds, it means that we have solidified 
our connection and don’t have any- 
thing to fear from competitors. Very 
often, a farmer who is losing money 
blames it on the feed and the next 
thing we know, he is buying else- 
where.” 


ecord-Keeping 
enuine Sales Aid 


By THEODORE KNIGHT 


If a farmer starts losing money, he 
looks for ways and means to cut costs, 
often doing so with the feeds that he 
is buying. And more than not, the 
feed had nothing to do with it. In 
fact, by going to an inferior grade of 
feed, he stands the chance of still go- 
ing further in debt. So Jim Pfeiffer 
feels that it is his job to overcome this 
sad situation. 


Mr. Pfeiffer makes record-keeping 
a duty for every one of his customers. 
He explains to them, that for the few 
minutes work that it takes them, they 
enjoy complete information that shows 
them their profits and losses which at 
the same time helps them to improve 
their activities. By being able to tell 


what their production is in comparison 


to costs, they can operate much more 
profitably. 

Then Jim Pfeiffer sets up a produc- 
tion record for each of his customers 
in an effort to get them started. Next, 
on his regular visits, he asks to see 
the records so that he can discuss the 
customers’ activities. His customers 


have so gotten into the habit of keep- 
ing records that they will refer to 
them on almost any problem. 

“The records that we set up for a 
customer are quite complete,” ex- 
plained Jim Pfeiffer. “In the case of 
poultry, we note the cost of chicks, the 
number, the equipment purchased for 
raising purposes, and related costs. 
Then we itemize feed costs and related 
feeding expense and show the custom- 
er how to keep these records on his 
own. He also is instructed how to 
maintain a production schedule, keep 


JIM PFEIFFER & CUSTOMER 
It's all in the books. 


track of the sale price of his eggs and 
the money brought in by the sale of 
the chickens. While it may sound like 
a lot of work, it only takes a few min- 
utes to record. But it’s worth its weight 
in gold.” 

Whenever a farmer complains of 
losing money, Mr. Pfeiffer checks his 
records and tries to determine the 
cause. If a farmer wants to change his 
brand of feed, these records offer him 


(Concluded on page 77) 


FARMERS' HEADQUARTERS MIDWAY BETWEEN HARRISBURG AND READING, PA., IS MIDWAY MILLS. 
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For your 
antioxidant 


requirements 


a free-flowing, 
granular BHT 
for quick 

and easy blending 


into feeds 


an Eastman antioxidant for feeds 


SALES OFFICES: Eastman Chemical Products, Inc., Kingsport, Tennessee; 
New York City; Framingham, Mass.; Cincinnati; Cleveland; Chicago; 
St. Louis; Houston. West Coast: Wilson Meyer Co., San Francisco; 
Los Angeles; Portland; Salt Lake City; Seattle. 


Concurrent with recent restrictions applied to 
use of antioxidants in poultry feed, Eastman has 
developed a new form of butylated hydroxytolu- 
ene identified as Tenox BHT—Agricultural Grade. 

Butylated hydroxytoluene already is an estab- 
lished antioxidant used throughout the food 
industry. This new agricultural grade has been 
specially designed for feed manufacturers. It is 
a free-flowing, non-dusting, granulated form of 
a particle size comparable to that of other feed 
components. Hence, Tenox BHT-Agricultural 
Grade blends rapidly and homogeneously in 
mixing operations and does not separate during 
handling or storage. 

Manufacturers supplying feed concentrates 
containing an antioxidant plus vitamins, anti- 
biotics, minerals, etc., will also find Tenox BHT- 
Agricultural Grade easy to incorporate in their 
formulations. 

Antioxidants play an important role in feeds. 
Considerable research has shown that feed anti- 
oxidants—by improving pigmentation, protecting 
vitamin content and safeguarding poultry against 
deficiency diseases such as encephalomalacia— 
can help poultrymen bring more chicks to faster 
and profitable maturity. 

Results of continuing antioxidant research now 
indicate that BHT is equal in effectiveness to 
previously evaluated antioxidants such as DPPD, 
including growth stimulation, pigmentation and 
utilization of Vitamin A from carotene. 

In Tenox BHT-Agricultural Grade, feed manu- 
facturers have the means to add “health insur- 
ance” to every bag of poultry feed they produce. 
Tenox BHT-Agricultural Grade is made by 
Eastman—the leading producer of all types of anti- 
oxidants for food, feed and industrial applications. 
And since this is a form especially prepared for 
feed use, be sure you specify Agricultural Grade 
when ordering. 

For additional information on Tenox BHT-- 
Agricultural Grade, write to EASTMAN CHEMICAL 
PRODUCTS, INC., a subsidiary of Eastman Kodak 
Company, KINGSPORT, TENNESSEE. 
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Tenox BHT 


FIELD FEATURE 


Thanks to the magnetism it attrib- 
utes to its new custom grinding and 
mixing facilities, Orangeville Farmers 
Marketing Co. of Orangeville, Ill., is 
grossing $4,000 a month more in 1956 
than it did in corresponding months a 
year earlier. The northern Illinois con- 
cern formally launched its new $40,- 
000 feed plant just a year ago. 

Orangeville Farmers Marketing, a 
company whose history dates back to 
1920, formerly was set up as a non- 
profit cooperative. Now it is admitted- 
ly a profit-seeking concern and is un- 
der the capable management of Rich- 
ard Reuber, who has handled the reins 
since 1942. 

The firm is situated in a town of 
some 500 population located six miles 
south of the Illinois‘Wisconsin border 
and 20 miles north of Freeport, Iil. 


JEOPEPR, 


FEEDS 


PHOTOS BY THE FEED BAG 


Custom Grinding 
Magnet for 
Farmers 


By BRUCE W. SMITH 


Manager Dick Reuber farmed in the 
area prior to taking over as full-time 
manager at Orangeville 14 years ago. 

“Our new plant is a remarkable 
magnet,” Mr. Reuber asserted. “We 
can easily appreciate its cash impor- 
tance to us: in May of this year alone, 
our feed business was a commendable 
$1,700, but more important the mill 
had attracted new customers who 
spent $4,000 more money with us than 
we had taken in a year earlier in the 
corresponding month.” 

The $40,000 cost of the Prater-de- 
signed custom plant is already being 
paid off with increased business, said 
Manager Reuber. The directorate of 
the 60-stockholder organization de- 
bated at length prior to approving the 
expenditure for the new mill, but once 
its members had given their okay, the 
plant was quickly underway. Don 
Abel of Waukesha, Wis., supervised 
construction and installation of mill 
machinery. 


BUSINESS at Orangeville 
Farmers Marketing Co. 
has mounted steadily since 
this new mill was opened and 
the firm began offering a 
complete custom grinding 
and mixing service to cus- 
tomers near the IIlinois-Wis- 
consin state line. 


Merrill Mays, president of the 
Orangeville board of directors; his fel- 
low board members; and Manager 
Dick Reuber plan future improve- 
ments and additions as their business 
warrants it. Already corn shelling 


RICHARD REUBER 


The magnet looks permanent. 


equipment has been ordered and will 
be installed in the spacious basement 
of the mill. 

“We wanted plenty of light and 
working room,” Mr. Reuber explained. 
“The water level is high hereabouts 
and we wanted a tight structure, yet 
one which would give us plenty of 
basement room. As it is, we can easily 
service our grinder and other equip- 
ment without fumbling around in 
darkness or having to work in cramped 
quarters. Too, we have our electrical 
control center in the concrete block 
basement.” 

Actually the new Orangeville Farm- 
ers mill was 10 years in the making. 
Directors of the organization had tak- 
en a decade to approve go-ahead plans. 
But when business began dwindling, 
they were quick to realize that a busi- 
ness magnet was vital. 

Construction of the plant, flanked 
on the east by the Illinois Central rail- 
road, began in spring of last year and 
was completed in mid-summer. A gala 
grand opening ceremony launched 
Orangeville Farmers Marketing Co.'s 
new mill. 

Last year, the Illini company 
grossed $160,000, despite declines in 
farm product prices. This year’s gross 
promises to be even higher. 

Dairy feeds account for most of the 
cash feed income, making up 40 per 
cent of total feed sales. In second place 
are hog rations, which total 35 per 
cent. The remaining one-fourth of to- 
tal output is in poultry feeds. 

Three name-brand lines are fea- 
tured: Ful-O-Pep, Murphy’s, and Nu- 
trena. Each has its fcllowing and Man- 
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ager Reuber is impartial in his recom- 
mendations. A price board in his 
office-salesroom gives equal space to 
each. 

Dick Reuber’s company takes ad- 
vantage of practically all the promo- 
tional and advertising aids which its 
feed suppliers offer. An example is the 
television market report screened over 
WREX-TV by Murphy Products Co. 
which plugs all the Murphy outlets in 
the northern Illinois and southern 
Wisconsin region which the channel 
covers. 

Orangeville Farmers Marketing Co. 
also uses newspaper space in the Jour- 
nal-Standard, daily paper serving the 
greater Freeport, Ill., marketing com- 
munity. 

“Our trading territory has a radius 
of about six miles,” Manager Reuber 
explained. “We deliver large orders 
free and smaller ones for a fee. Right 
now, we are selling more bulk feed 
than sacked. 

“All our concentrates and supple- 
ments come in sacked, but many of 
our customers prefer to haul their cus- 
tom mixes home bulk in their own 
trucks.” 

Thirty-day credit is granted to re- 
liable local accounts, and the ability 
and intent of patrons to pay is care- 
fully scrutinized before charge privil- 
eges are granted. Six per cent interest 
is charged on all accounts unpa*.| after 
30 days. The latter are not numerous. 

To produce the quality custom for- 
mulas which his northern Illinois farm 
patrons demand, Manager Dick Reu- 
ber utilizes high-grade ingredients. 
Some of the well-known brand names 
of products in use at Orangeville in- 
clude Spencer Kellogg linseed meal, 
Clinton Foods’ Dex-Mo-Lass, Merry 
Mixer alfalfa “greenules,” Stratton 
Grain Co.’s Koddy Mix, Pilot Brand 
oyster shell, Calcium Carbonate Co. 


HIGH water levels made a 
heavy-duty concrete founda- 
tion essential at the new mill 
of Orangeville (ill.) Farmers 
Marketing Co. Two phases 
of construction are depicted 
here, the basic foundation 
forms at left and the mill 
structure proper at the right. 
The northern Illinois concern 
spent $40,000 on its new unit 
and has seen its business vui- 
ume climb steadily higher, 
apparently due to the mag- 
netism of its custom grinding 
and mixing service. 


products, National No-Milk calf food, 
and Diamond Crystal salt. 

Popular sidelines include coal, medi- 
cinals, milker parts, work gloves, and 
soda pop — the latter commodity mar- 
keted from a refrigerator in the mill 
office. 

To back up the top-grade merchan- 
dise and ingredients its uses, Orange- 
ville Farmers Marketing Co. has in- 
stalled the following equipment in its 
new plant: 

Blue Streak mixer, two-ton 

Blue Streak mixer, three-ton 

Blue Streak hammer mill, 100- 

horsepower 

Huss & Schlieper leg, 40-foot 

Drag feeder 

Vertical screw, 20-foot 

Fairbanks-Morse printing scale 

Electric office machines 

The concrete block basement of the 
Orangeville mill is 15 feet high and 
provides ample working space plus 
plenty of room for additional machin- 
ery. A dustproof control room is pro- 
vided for all switch boxes. 

“Our mill is managed by Robert 
Rosenstiel,” the company’s operating 
head, Mr. Reuber, stated. “We have 
four full-time employes and work 
from seven to five, six days a week. 
Saturday is our big trading day here 
at Orangeville. 


“But with our new mill functioning 
efficiently, every day is a busy day, for 
the new machinery and the new serv- 
ices which we now can offer have 
proved magnets to the farm trade.” 


At Orangeville, just south of the 
Illinois-Wisconsin border, Dick Reu- 
ber is building business daily at the 
new $40,000 plant of Orangeville 
Farmers Marketing Co. 


Don Marsh at Baltimore 
For Spencer Kellogg 


Transfer of Don R. Marsh to the Balti- 
more office of Spencer Kellogg & Sons, 
Inc., Buffalo, has been announced by Man- 
ager R. E. Peterson of the oilseed meals div- 
ision. Mr. Marsh will serve as oil sales rep- 
resentative. 

John F. McPherson has been named to 
succeed Mr. Marsh as meal sales represent- 
tative for Spencer Kellogg’s Ohio territory. 
John McPherson joined the firm in 1953 
after attending the University of Buffalo. 

Mr. Marsh, who joined Spencer Kellogg 
eight years ago, has served in several ca- 
pacities with the oilseed meals division. 


Marketing Trio Is Named 
By International Min 


Appointment of three marketing execu- 
tives for International Minerals & Chemical 
Corp., Chicago, has been announced by 
Anthony E. Cascino, marketing director. 
They are Frank J. O'Neill, Henry E. Wes 
sel, and Emanuel Heimberg. 

Mr. O'Neill, who will head advertising 
and sales promotion, previously held similar 
positiond with two other firms. His respon- 
sibilities will engulf the firm’s six divisions. 

New product development manager is 
Mr. Wessel. He held an engineering eco- 
nomics managerial post prior to joining In- 
ternational Minerals. A native Chicagoan, 
Mr. Wessel is a graduate of the Illinois In- 
stitute of Technology. 

Market analysis manager is the new title 
assigned to Mr. Heimberg, who joined In- 
ternational Minerals in 1955. He earned his 
bachelor’s degree at Harvard University anc 
his master’s at Columbia University. 
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Pelleters: 


THE TEMPERATURE’S RISING! 


But Micratized® Vitamin A, Type L, 
keeps right on delivering full potency 


The demand for pelleted feeds has expanded 
rapidly. To meet it, the manufacturing process 
is being accelerated every year. This means 
that more and more feeds are being subjected 
to high temperature during manufacture. 


Where other vitamin A products melt at 
today’s temperatures or break down under 
pressure or exposure to steam, Type L resists 
these effects and retains vitamin potency. It 
is the one ideal fortification for pellets, range 
cubes, kibbles, and crumbles. 


Micratized Vitamin A, Type L, an exclusive 
Nopco product, is a fine, dry, odorless, free- 
flowing meal in potencies of 10,000; 20,000, 
30,000, and 250,000 units of vitamin A per 
gram. For full information, send for the Nopco 
Nutrition Guide. 


NOPCO CHEMICAL COMPANY 
200 Front St., Harrison, N. J. 
Please send me the Nopco Nutrition Guide. 


Name 


| 
NOPCO CHEMICAL COMPANY 4@@ress 


Harrison, N.J. and Richmond, Calif. City 


Basic producers of Micratized® Vitamins A & D, niacin, calcium pantothenate, choline chloride, and other products 
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Your best buy 


source of protein for your ruminant feeds. Here are four reasons why 
it pays to uue PROCADIAN* UREA: 


3. 
4. 


ADVERTISING SUPPORT. To help you sell feeds containing 
PROCADIAN UREA, the rumen-urea story is being told to 
thousands of stockmen and dairymen in a powerful PROCADIAN 
advertising campaign. The theme of this campaign is: Look for 
Urea on the Feed Tag! 

DEPENDABLE SUPPLIES. Two big Nitrogen Division plants (at 
Ironton, Ohio, and Omaha, Nebraska) assure fresh stocks and 
prompt delivery. 

PURITY AND QUALITY. PROCADIAN UREA is pure urea with 
conditioners added for free-flowing, easy-mixing quality. 


PROTECTIVE PACKING. PROCADIAN UREA is packed in 
moisture resistant bags to maintain excellent condition. 


To make better cattle and sheep feeds at low cost, always use 
PROCADIAN UREA. You get more for your money! 


PROCADIAN UREA 


Feed Mixture 
THE QUICK SOURCE OF PROTEIN IN MIXED FEEDS 


*Trade-mark 


Leading livestock nutritionists agree that urea is an excellent 


THE FEED BAG—September, 1956 


ITROGEN DIVISION 


Allied Chemical & Dye Corporation 


P.0. Box 166, Omaha 7, Neb. 
Bellevue 1464 
P.0. Box 98, Ironton, Ohio Ironton 8-4366 
6060 College Ave., Indianapolis 20, Ind. 
Clifford 5-5443 
P.0. Box 188, Columbia, Mo. 
Gibson 2-4040 
P.0. Box 869, Kalamazoo, Mich. 
Kalamazoo 5-8676 
235 Mentgomery St., San Francisco 4, Cal. 
Yukon 2-6846 
127 Peachtree St., N.E., Atlanta 3, Ga. 
Walnut 7805 
1203 Gervais St., Columbia 1, S.C. 
Columbia 3-6676 
P.0. Box 28, Hopewell, Va. Cedar 9-630! 
45 N. Snelling Ave., St. Paul 4, Minn. 
Midway 5-2864 
2999 West 6th St., Los Angeles 5, Cal. 
Dunkirk 8-320: 
40 Rector St., New York 6, N.Y. 
Hanover 2-730! 


2. 


By JESS BLAIR 


Original ideas about advertising and 
promotion and the courage to stay 
with them to a finish have helped 
John Campbell of Lovington, 'N. Mex., 
build his Campbell’s Farm & Ranch 
Supply into a business selling three- 
quarters of a million dollars annually. 

The large store handles almost eve- 
ery kind of farm item, but over half 
the sales come from feed alone. The 
rest is divided among fertilizer, insecti- 
cides, hardware irrigation supplies, and 
garden tools. 

“A man must sell nearly everything 
nowadays,” Mr. Campbell said, “but 


Sparkling 


the feed business is still my first love. 
That’s what I started with back in 
1946 when I leased an old building 
and put in a few sacks of feed.” 

That was at the close of the war, 
after he had served in the U. S. air 
force, rising to the rank of major. He 
came back to his home town to enter 
the feed business if he could find a 
building and get a little credit. 

He had some definite ideas about 
selling feeds which he thought would 
work. The products had to be of good 
quality and the price right, but he 
didn’t intend to sit back and wait for 
customers to come to him. He knew 
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tney had to-be enticed into the store. 

He started out by putting ads in the 
newspapers and paying for spot an- 
nouncements on the radio. Business 
began picking up as he kept toying 
with various forms of advertising. 
Finally, he hit upon the idea of ap- 
pearing on his own broadcast, and ex- 
perimented with it until the present 
one was evolved. 

Now his Trading Post show every 
morning at 7 a.m. is the most popular 
rural program locally. In his broad- 
cast, which is beamed through a micro- 
phone in his office, he gives local 
news, discusses farm problems, indulg- 
es in a little good-natured joshing of 
various customers, and reads advertise- 
ments for farmers. 

Farms can have anything broadcast- 
ed free of charge by bringing the 
script or news to the store. Sometimes 
they may have lost a cow, or want to 
trade for a hay baler, or maybe just 


Ideas Pay 


need an irrigation hand. Whatever it 
is, Mr. Campbell reads it over the air. 
This brings many people to the store 
every day, and though they don’t 
come to buy anything, most of them 
do become regular customers. 
Campbell also holds several 
farm demonstrations every year. It 
may be how to inoculate legume seed, 


FARM & RANCH Varro 


JOHN CAMPBELL 
Being original pays. 


a meeting in which new crop varieties 
are practiced, or a feeding demonstra- 
tion. For these meetings, he brings out 
the company feed experts, entomolo- 
gists, and sometimes important figures 
in the agricultural world. 

In working closely with 4-H club 
boys and FFA members, he has built 


Dividends 


up a thriving business among the 
farmers of tomorrow. Two years ago 
he started a purebred gilt program. He 


ORIGINALITY PAVED THE WAY TO SUCCESS FOR THIS NEW MEXICO CONCERN. 
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gave away two gilts, with the agree- 
ment that the boys return one pig for 
each litter under nine pigs, and two 
pigs if the litter reached nine of more. 
This has proved very popular with the 
boys and their dads, and the number 
of gilts given away now has increased 
to six. 

The store has not had smooth sail- 
ing all the time. There was a period 
during the long drought when feed 
sales broke sharply. Ranchers had lit- 
tle grass left and most of them sold 
everything but their foundation herds. 
This naturally reduced the amount of 
feed bought. 

Mr. Campbell saw nothing could be 
done about this, but there was a big 
segment of cotton farmers who had 
very few units of livestock. Why 
couldn’t they raise more chickens, 
hogs, and milk cows? It would cer- 
tainly help an erratic income and give 
them more wholesome homegrown 
food. 

This was brought about, though 
Mr. Campbell won’t claim credit for it. 
However, he did start talking a diver- 
sified farming program and was of 
much help in getting it started. 


“By this, you can see that running 
a farm and ranch store is not just 
standing behind a counter and selling 
merchandise,” he said. ““You’ve got to 
keep abreast of a fast-changing agri- 
culture. New products come out 
monthly, new methods replace old, 
and the pace is accelerating.” 


No one man can be an expert on 
every phase of a big business, he says, 
so the next best thing is to pick em- 
ployes who can become experts in 
their particular line. He now has 17 
full-time employes, five of whom are 
college graduates in agriculture. One 
man is an ex-county agricultural agent. 


“I pick my men carefully,” Mr. 
Campbell said, “then let them advance 
as rapidly as they can. I believe we 
have some very high type personnel. 
Several of them have been with me 
for five years.” 

Though he now has one of the big- 
gest feed stores in the state, the busi- 
ness is still expanding. About two 
years ago he established a branch store 
at Tatum, 'N. Mex., a small town 25 
miles away. It is growing steadily, and 
he had to hire additional men to help 
operate it. 

Not long ago he finished building a 
200,000-bushel grain elevator. This is 
quite a contrast to the 15,000-bushel 
elevator he had a few years ago. 
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In doing a good job of promoting 
his own business, John Campbell at- 
tracted attention for other business- 
men. As a result, he has been called 
upon time after time to serve on com- 
mittees or to direct city and county- 
wide programs. He has been president 
of the chamber of commerce, a mem- 
ber of the school board, vice president 
of the county hospital, and a leader 
in the Boy Scout program. 


“This takes up some time,” Mr. 
Campbell noted, “and while I don’t do 
it to help my own business, I feel that 
it does help me immeasurably. Getting 
to know so many people and working 
together not only makes a fellow a 
better citizen, but it draws other peo- 
ple closer to him.” 


One other activity that brings him 
much publicity is his airplane flying. 
He uses the plane to check on rain and 
crop conditions and to see what farm- 
ers are doing. Quite often these flights 
are mentioned on his broadcasts. He 
says by flying regularly over the coun- 
ty, he can keep abreast of everything 
that goes on. 

“One thing I haven't mentioned 
about running a store,” he added, “‘is 
the credit business. We have it, just 
like every other dealer does. But we 
try to pick out customers who will 
pay, then back them and help with 
their farming and ranching problems, 
and as a result most of them do pay 
us what they owe. Sometimes a busi- 
ness owner must be firm, or even get 
tough, but we try to avoid this. 


“After all, a business like this is 
built a lot upon personal friendship. 
And if you pick the right kind of 
friends for credit customers, your loss- 
es will be neglegible.” 


In growing New Mexico, John 
Campbell of Lovington is setting an 
enviable pace for feed merchants who 
keep up with the times. 


Price Committee Set Up 
By Tarheel Grain Men 


Tarheel state grain men have established 
a five-man price quotation committee to 
assist state and federal quotation agencies 
in making reports. The committee was set 
up during the summer business meeting of 
the North Carolina Grain Dealers associa- 
tion, held recently at Nags Head. 

Comprising the committee are Eddie Bell, 
Belcross; George King, Avden; M. M. Rob- 
erts, Lumberton; Loy Ledbetter, Wilson; 
and Hadley Bryan, Rocky Mount. 

Elected to succeed the late T. C. Sawyer 
on the directorate was T. C. Flood of 
Rocky Mount. The board selected Golds- 


boro as site of its 1957 convention to start 
May 3. 

Speakers included Clive Jackson of the 
Agricultural Marketing service; Sam Sabin, 
Continental Grain Co., Washington, D. C.; 
and Curtis Tarleton of Raleigh. George 
Wood of Camden is president of the group 
and Leon Holland secretary and treasurer. 


Clinton Firm’s ‘Blink’ 
Dies in lowa July 31 


A veteran salesman for Clinton Corn 
Processing Co., Clinton, Iowa, died July 31 
following an illness of several months. He 
was R. W. (Blink) Blinkinsop, who was 
with the former Clinton Foods concern for 
18 years. 

Mr. Blinkinsop served the midwestern 
feed industry in the sale of Clinton corn 
products. He is survived by his wife and 
two children. 


AFMA Awards $1,000 
To Slinger of Ontario 


Dr. Stanley J. Slinger of Ontario Agri- 
cultural College, Guelph, has received the 
American Feed Manufacturers association's 
$1,000 award for outstanding contribution 
to poultry nutrition research. The Canadian 
scientist was selected to receive the 1956 
AFMA award by the Poultry Science asso- 
ciation. 


DR. S. J. SLINGER 


Dr. Slinger received his award at the 45th 
annual meeting of the poultry group, held 
recently at North Carolina State College. 
The award was presented to Dr. Slinger by 
Dr. R. R. Spitzer, chairman of the AFMA 
nutrition council. 

Major investigations by Dr. Slinger have 
been in the fields of vitamin and mineral 
requirements, mode of antibiotic action, and 
fat utilization in the diet. Dr. Slinger, a 
native of Ontario, has earned degrees at 
Ontario Agricultural College, the Univer- 
sity of Toronto, and Cornell University . . 

Dr. Slinger is the ninth poultry scientist 
to receive the annual AFMA nutrition 
award. 
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HERE’S NEW 
FOR YOUR DAIRY AND CATTLE FEEDS! j 


The people who buy your cattle and dairy feeds 
want two things . . . two things not always 
found in the same bag . . . maximum quality 
and maximum economy. Borden’s Bospro will 
help you give them what they want. 


For years, Borden’s Bospro has been recog- 
nized by quality-minded feed manufacturers 


as the ultimate in fortification for ruminant 
rations. 


Successful mills all over the country rely on 
Bospro to help their feeders avoid the serious 
losses which can result from disease, slow 
growth and lowered milk production. 


Yes, Borden’s Bospro is a very important 
ingredient in modern cattle and dairy feeds, 
because it helps promote greater utilization of 
low cost roughage and stimulates the appetite 
to insure. steady feed consumption. It greatly 
helps increase rumen activation, permitting the 
Tumer: micro-organisms to speed up the manu- 
facture of many of the nutrients required for 
profit::ble milk arid beef production. 


THE BORDEN COMPANY FEED SUPPLEMENTS DEPARTMENT 
350 Madison Avenue New York 17, N. Y. 


Please send us: 
() Technical data on Borden’s Bospro. 
(] Complete information on the “Ruma-Fixed” seals. 


the fu!l and complete story .. . take the first 


step towards “Profit Power”! 


| 
| 
| 
. | | : \ | } 
| 
= 
| | 
Borden’s Bospro, are privileged to 
carry. the Ruma-Fixed Seals, among 
the strongest sales stimulators in feed LE 4 > 
merchandising today. 
Borden supplies you with hard- 
hitting promotional materials of all - 
kinds .. . sew-on tags, newspaper 
mats, advertising copy, sales bulletins, 
etc. 
No matter how good your feeds 
are, they still have to be sold. ‘‘Ruma- 
Fixed’’ merchandising will help you , 
igs 
-F ; Fi 
mA 
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PHOSPHORUS SUPPLEMENT 
FOR GROWING CHICKENS 


Summary of Results... 


Purpose of Experiments 


(1) To compare the efficiency of utili- 
zation of phosphorus in 
(a) 17% CDP (Coronet Defluo- 
rinated Phosphorus) and 
(b) ARG DCP (analytical reagent 
grade dicalcium phosphate) 
by growing chickens. 


(2) To compare the quantities of fluo- 
rine in the bones of chicks that 
have received 17% CDP with 
a that have received ARG 


(3) To compare the quantities of both 
calcium and phosphorus in the 
bones of chicks that have received 
17% CDP with those of chicks 
that have received ARG DCP. 


GUARANTEED 
UNIFORM ANALYSIS 


Phosphorus Calcium 


Fluorine 


17.0% min. 


| 


34.0% min. | 0.17% max. 


@ The phosphorus in CDP (Coronet. Defluorinated 
Phosphate) is 105.93+ 4.26% as available as that 
in ARG DCP (analytical reagent grade dicalcium phos- 
phate, the theoretically perfect phosphatic mineral sup- 
plement produced for laboratory purposes, assumed to 
be 100% available). 


@ The chicks grew equally well to the age of three weeks 
and nine weeks, whether the source of the phosphorus 
in their diet was CDP or ARG DCP. 


@ The bone ash of the chicks receiving CDP was greater 
at both 3 and 9 weeks of age. At 9 weeks, the average 
difference, although small, was statistically significant. 


@ At both three and nine weeks of age, the ash of the tibias 
of the chicks contained much less fluorine than is com- 
monly found in the bones of chicks. 


@ Neither at three weeks nor at nine weeks did the source 
of phosphorus have a significant effect on the calcium 


_ and phosphorus contents of the ash of the tibias of the 
chicks. 


Further Information on These Experiments Sent 
Free Upon Request. Complete Report Available. 


Let us figure the cost of CDP Delivered to Your Plant 


Phosphate Company 


NORFOLK 1, VIRGINIA 


Lime Crest Laboratory Experiments 
PROVE BETTER 
” A DIVISION OF SMITH-DOUGLASS COMPANY, INCORPORATED 
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Producers 


Livestock Heed Wishes 


Housewives 


Consumers of meat, milk, and eggs 
are seldom in direct touch with pro- 
ducers of livestock. Communication is 
through marketing agencies as the in- 
termediary. One of the services ex- 
pected of the marketing system is that 
it accurately transmit the schedule of 
consumer wants and tastes back to 
producers. 

Consumer wishes are both :ransmit- 
ted and acted on through the medium 
of price. Only insofar as some kinds 
of livestock are priced relatively high 
and others relatively low can producers 
be expected to produce more of the 
former and less of the latter. The meat 
type hog will be produced only if a 
sufficiently higher price is received 
for it. This has seemed so obvious as 
to need no mention. 

Yet it has been necessary to remind 
over and over again that adequate 
price differentials to the producer of 
meat hogs, or any preferred products, 
are essential if production is te be 
geared more closely to demand. Bring- 
ing about such an improved system of 
pricing is one of the chalienges facing 
all agencies concerned with the mar- 
keting, processing, and distribution of 
livestock and their products. 

Problem 1 

The communication problem is not 
simply one of willingness. It involves 
also the need for identfication. Inas- 
much as consumers are remote from 
the producer, and almost tongue-tied 
‘in expressing their wishes even to 
‘hemselves let alone to producers of 
ivestock, some common language must 
ve devised. In meats, brand labels help 
n identification. Government grades 
re a more universal standard. Both 
re essentially means to better com- 
lunication. 

Government grading in meats, and 
1 other foods, too, has its greatest ap- 
lication to products sold in their na- 
ural or unprocessed state. These are 
he most difficult of all products to 
tandardize. The only meats sold by 
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{ By HAROLD F. BREIMYER 


Department of Agriculture 


grade at retail are fresh meats, 
which are not processed but merely 
“dressed.” Processed meats such as 
sausages and canned meats are, on the 
other hand, sold not by grade but by 
brand. 

Many meats are sold by government 
grade at wholesale even though not at 
retail. 

Without doubt, the absence of grade 
distinctions for fresh pork at retail has 
limited the price premium that could 
be paid for meat type hogs and has 
retarded their adoption. If pork at 
wholesale and retail is priced uniform- 
ly without regard for quality, a hog 
of one grade is worth something like 
50 cents per 100 pounds more than 
one of the next lower grade, depend- 
ing on price levels and price relation- 
ships. 

The difference is due solely to the 
higher cut-out weight of the more pre- 
ferred cuts for the higher grade hogs. 
But if there were a difference of only 
a few cents per pound between prices 
of leaner and fatter pork at retail, the 
price premium for live hogs of desired 


lean type could be a great deal larger. 


— 


| 
| HOW CONSUMERS INFLUENCE 
LIVESTOCK PRODUCTION 


| by one means or another, 


| Breimyer concludes, 


THE FEED BAG 


Breimyer reviews how producers of livestock 
have adjusted in the past to the particular nature 
of the demand for their products and how they may 
' be expected to adjust in the future. 
| "If there is anything novel," he notes, “it 
is not that producers have discovered the consumer, 
| but the consumer has just discovered herself." 

The new awareness of consumer attitudes and 
wants will continue and will inspire many attempts, 

to fathom the consumer 

mind and reSpond to it, the author advises. 

"The consumer iS queen 

and her desires will not go unheeded." 


An interesting recent dvelopment 
is an attempt to establish a quality 
standard by a rudimentary sort of 
processing, the trimming of fat from 
hams and loins. It is not a fully satis- 
factory alternative to grading at retail, 
because much fat is intra-muscular and 
cannot be removed by trim, and be- 
cause some cuts such as hams are sold 
with part of the skin remaining and 
therefore without complete trim. 

For cuts such as center chops, how- 
ever, trim may be a reasonably satis- 
factory alternative to grading. Trim 
should also give rise to more substan- 
tial price differentials for lean versus 
fat hogs, since pork that requires the 
lesser trimming is more valuable per 
100 pounds of carcass than is that re- 
quiring much trim and thus should 
return more per 100 pounds to the 
producer for live hogs. 


By the same argument, the chief 
merit to close trimming arises insofar 
as it leads, through incentive pricing, 
to greater production of leaner hogs. 
Except as it does this, the trimming 
operation, while yielding an improved 
retail product, does not itself solve the 
basic problem of too much fat. The 
trimmed fat, at present prices, has low 
value, and it represents a loss that 
must be borne by someone. 

Problem 2 

No potentate was ever truly all- 
powerful, and the consumer is not 
either. Problem two concerns limita- 
tions that unavoidably arise in the area 
of marketing and processing. Agen- 
cies in that area have requirements and 
interests that sometimes coincide with 
those of consumers and sometimes do 
not. 


An example of similar desires is 


| 
Harold F. Breimyer 


Dept. of Agriculture 


SEPTEMBER, 1956 
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MORE EGGS PER HEN 
..» PER BAG OF FEED... PER DOLLAR INVESTED 
WITH TERRAMYCIN 


RESULTS IMPROVEMENT POUNDS OF FEED SAVED PER 


— , — REPORTED FROM | IN EGG PRODUCTION | CASE OF EGGS (30 DOZ.) 
Eastern Stat 
North Central 
State College 11.0% 11.7 Ibs. 
y Southeastern 6.0% 8.7 Ibs. 
The chart at right shows the results of several of the | State College 26.0% 25.2 lbs. 
feeding trials which helped to establish the value of (Two Tests) 
‘Terramycin in egg rations. In these tests, flocks were 
divided into two groups. One got Terramycin, the 
other group got exactly the same ration without Southwestern 27.0% 15.6 lbs. 
Terramycin. These figures will help to give you an State Coll 
idea of how many more dollars you ¢an expect to oe eee 37.0% 19.8 Ibs. 
make by using one of the new Extra-Production (Two Tests) 
Laying Feeds. 


UP TO 30 MORE EGGS FROM 100 LBS. FEED 


Results of 5 to 12 months’ feeding trial conducted by leading universities show value 
of Terramycin in feed for stimulating and maintaining a higher rate of egg production. 
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B POULTRY SCIENTISTS DISCOVER A REVOLUTIONARY 


WAY GET MORE 


Terre Haute, Ind.: Researchers have 
now been able to get as many as 53 
more eggs per hen per year from 
healthy flocks, get an average of 24 
more eggs from each 100 Ibs. of feed, 
and increase profits over feed cost up 
to a dollar or more per hen per 
year... simply by adding extra Ter- 
ramycin to a well-balanced laying 
ration. 


Year after year, the new scientific 
developments brought to you by pro- 
gressive feed companies have steadily 
increased the number of eggs you can 
expect to get from your flock. 


Many of these new developments 
have brought exciting results, but none 
more exciting than the new use of anti- 
biotics for increasing egg production. 


Which antibiotic, and how much? 


Years of research and testing have gone 
into this new development. Dozens of 
different antibiotics have been tried. The 
choice was narrowed down to a very 
few. Of these, Terramycin filled the egg 
baskets faster in test after test. 


The next problem was to find the right 
level of antibiotic that would produce 
the greotest number of eggs at the lowest 
cost to ‘he feeder. As little as 2 grams 
and as much as 200 grams per ton of 
feed were tried. It was found that at 50 
grams er ton, the level finally estab- 
lished f > use in the new Extra-Produc- 
tion La ing Feeds, Terramycin delivered 
the mo: extra profit to flock owner. 


6 to 37% improvement in egg production 
now made possible by use of 


EXTRA-PRODUCTION 
LAYING FEEDS 


@ Egg production was increased 6 to 
37% 


@ Feed efficiency was improved 5 to 
18% 


@ Pullets reached peak production 
sooner, production was maintained 
at a higher rate during the normal 
laying season and hens kept laying 
for a longer time. 


@ Production was maintained during 
cold weather, hot weather and other 
stress periods. 


@ Hens were healthier, with fewer 
culls, fewer losses and setbacks from 
disease. 


Since all these extra benefits are so 
important to poultrymen, many feed 


BRAND OF OXYTETRACYCLINE 


Chas. Pfizer & Co., Inc. 


Brooklyn 6, N. Y. 


ASK YOUR DEALER FOR NEW EXTRA-PRODUCTION < 


rramycin 


NEW 


companies are now planning to include 
them in a new kind of Extra-Production 
Laying Feed. These new Extra-Produc- 
tion Laying Feeds will not only contain 
the right amount of antibiotic you need 
to get the highest, most profitable levels 
of production from your flock—they will 
be blended with just the right amount 
of vitamins, minerals, and other impor- 
tant ingredients. They will have the 
right balance of protein and energy that 
will help you to get more eggs than ever 
possible before. 


While these new Extra-Production 
Laying Feeds may cost a little more than 
regular feeds, the extra eggs you get 
may help you make as much as a dollar 
more clear profit per hen over feeding 
cost. 


World’s largest 
producer of antibiotics 


This educational ad is appearing in Farm Journal, Poultry Tribune, 


THE FEED BAG—September, 1956 


American Poultry Journal, and Everybody’s Poultry Magazine. 
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that for seasonal constancy of supply. 
Marketers and processors have discov- 
ered they can operate most efficiently 
and at highest profit if they can keep 
up a steady volume throughout the 
year. They are an even greater force 
demanding regular, uniform supply 
than is the consumer. 

Some other desires for efficiency are 
not so harmonious with consumer in- 
terests. The extra trouble and cost in 
grade sorting of live animals and in 
grading of meat has been an important 
factor restraining use of those prac- 
tices. Packers tend to be a little less 
critical of heavy animals than con- 
sumers would be because the cost of 
slaughter is virtually the same for a 
large as a small animal. 

In merchandising of meat, a great 
many factors complicate responses to 
consumer preferences. 


Problem 3 

Problem 3 is another limitation of 
fulfillment of consumer desires — that 
of limitations in production. Costs or 
natural handicaps in production for 
one kind or grade of product versus 
another may be so great as to prevent 
sizable output of the preferred variety. 

Producers are restricted in their pos- 
sible responsiveness to demand by the 
resources available to them—physical, 
climatic, even financial. They can 
make adaptations to their resources, 
but only within limits. 

The supply of cow beef is in illus- 
trative case where production cannot 
very well respond to consumer de- 
mand. Cows are kept not for their beef 
but for their milk and their calves. 
Beef from their slaughter is essential- 
ly a byproduct. Cows will be slaugh- 
tered after an average of about five 
lactations, and cows will make up 
about a third of cattle slaughter, quite 
regardless of the state of consumer 
likes for cow beef. The supply of cow 
beef is not responsive to its demand. 

These brief notes on limitations in 
expressing and responding to consum- 
ers wishes remind us that in this as in 
most economic problems, a single cri- 
terion, such as consumer preference, 
cannot be considered by itself. The 
entire production-marketing-consump- 
tion picture must be looked at, and 
balanced judgment made. 

As we examine past trends in pro- 
duction we will find increasing orien- 
tation to consumer demand. But be- 
cause of natural handicaps as well as 
imperfections in the marketing system, 
it is not surprising that not all trends 
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will be of this nature. A few will in 
fact run counter to demand. 
Slaughter Weights Heavier 

More than any other factor, the 
producer can readily control the 
weight at which livestock are mar- 
keted. 

Weights of cattle decreased in the 
late twenties as the practice of holding 
steers until three years old was aban- 
doned. Thereafter weights increased. 
Insofar as heavy weight is associated 
with finish and quality, the rising 
weight has been consistent with con- 
sumers’ wishes. However, there is evi- 
dence that demand is now turning 
away from the highest finish and larg- 
est size of cuts. Following a disastrous 
experience with overweight steers last 
winter, cattle feeders have recently be- 
come especially sensitive to the danger 
of excess weight on slaughter stock. 
Possibly the threat is being exaggerat- 
ed a bit just now because that experi- 
ence 1S so recent. 

Nevertheless, we can expect a trend 
toward marketing fed steers at only 
medium-heavy weight. 


Here is another example of conflict 
between economic factors at consumer 
and producer ends. While consumers 
want moderate sized and moderately 
finished cuts, growing use of stilbes- 
trol as an ingredient in feeding rations 
leads to heavier weight. Experiments 
have disclosed that more weight gain 
is needed for finish on a stilbestrol diet 
than without it. Here, then, is a call 
for adaptation of both breeding and 
management so that a fat steer of de- 
sired finish can be turned ou: at mod- 
erate weight even though ted on a 
stilbestro! diet. 

In calves, heavier weights now than 
former'y reflec: the greater nuniecr ot 
beef calves slaughtered. Within limits 
this trend conforias to consumer wish- 
es. However, 1» the last few years. 
slaughter demand for heavy calves has 
been oversupplied in some areas, not- 
ably the South. 

Hogs are not slaughtered as heavy 
now as during the war, but heavier 
than in the two decades before the 
war. This long trend toward greater 
weight has conflicted with consumer 


The Barnyard Gate 


BY RICHARD ALCXANDER 


\ ‘ 


\ 


"When | take over here, I'm turning the barn into a bar and grill!" 
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PACE SETTER YESTERDAY— COMMANDER TODAY! 


Do you want years of Proven Performance? 
BUY A DAFFIN 


Do you want years of Proven Profits? 
BUY A DAFFIN 


Do you want years of Proven Power and Capacity? 
BUY A DAFFIN 


Do you want a better Way of Life? 
BUY A DAFFIN 


DON’T EXPERIMENT... BUY EXPERIENCE 


MANUFACTURING CO., LANCASTER, PA., U.S.A. 


SERVICE PARTS DEPOTS: 


ALABAMA - BATTLESWHARF e GEORGIA-PERRY @ ILLINOIS - SPRINGFIELD 
INDIANA - INDIANAPOLIS @ IOWA - CEDAR RAPIDS @ MICHIGAN - DETROIT 
MINNESOTA - ST. PAUL ® MISSOURI - N. KANSAS CITY ® NEW YORK - SYRACUSE 
N. CAROLINA - LAURINBURG e OHIO - DAYTON e PENNSYLVANIA - EDEN 
TENNESSEE - KNOXVILLE ® WISCONSIN - OCONOMOWOC 


WRITE FOR THE DAFFIN FEED MERCHANDISING PLAN TO DEPT. NO. FB-6 
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You benefit many ways 


from the 
Research Program 


Through an extensive research program, Stand- 
ard Brands has given you a rich source of Vitamin 
D, at less cost: FIDY Irradiated Dry Yeast—rat- 
assayed for guaranteed potency. 


Research has made it a simple matter for you to 
fortify your feeds. Free-flowing, all-yeast FIDY 
disperses easily and uniformly because of its 
minute particle size. 


Research uncovers valuable facts released to you 
in many FIDY educational sales helps. These are 
folders, nutritional reviews, booklets, and movies. 


Proof of FIDY research value is reflected in the 
wide acceptance of Fleischmann’s Irradiated Dry 
Yeast by the feed trade. Millions of four-footed 
animals have received added protection from 
FIDY-fortified feeds, minerals, and concentrates. 


A well-planned research program, such as the one 
behind FIDY, benefits everyone. You and your 
customers share with us this gain. STANDARD 
BRANDS INCORPORATED, Agricultural De- 
partment, 595 Madison Avenue, N. Y. 22, N. Y. 


ED Dry Yeasy 
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¢ ALES HELPS 
LOW cost. RESE arch | 
p~nce 
Quarit® 
whet you buy 
be sure you get 
all yhese gearure® | 
B product easy *° use and with 
good 
controlled quality: de- 
product pocke? by constant 
yeseore™ 
service helps fot poth you ond 
your eusromer>: 
a product orion ond 
p source ofvirernin at ow cost- 


preference. Yet unless there is a siz- 
able price discount for overfat hogs, 
fairly heavy weights can be expected 
to persist. 

Heavier weights for lambs reflect 
improvement in slaughter types of 
lambs raised and are desirable. How- 
ever, near the end of each winter feed- 
er season some lambs become so heavy 
as to incur sharp discounts. 

On weights it thus is a stand-off as 
to whether consumer demand is being 
satisfied better. On cattle, calves, and 
lambs, yes, within limits. On hogs, no. 
Lighter hogs would better meet con- 
sumers’ preference. 


More Cattle Fed 

Beef is a clear case where quality of 
product has been improved to suit 
consumer choices. A higher percent- 
age of all cattle are now beef cattle. 
We have more beef cows than milk 
cows in the January inventory, where- 
as in the twenties and thirties milk 
cows outnumbered beef cows two to 
one. Beef type cattle certainly produce 
better beef than do dairy stock. Fur- 
thermore, the breeding of beef stock 
has been improved. 

An increasing number of cattle have 
been fed. The nearly six million cattle 
on feed Jan. 1 the last few years is 
twice that of the early thirties. It is 
true that cattle slaughter also has 
doubled, and the ratio between the 
number on feed in January and annu- 
al slaughter is the same as it used to 
be. But feeding is now more of a year- 
‘round activity, and the January inven- 
tory understates total feeding by a 
greater extent now than it used to. 

According to rough estimates, about 
45 per cent of all beef in the last three 
years has been produced from fed 
cattle. About two-thirds of all steer 
and heifer beef is fed beef, but the 
proportion for cow and bull beef is 
very small. In the late twenties prob- 
ably somewhere near 30 per cent of 


all beef was fed beef. 


Moreover, of all fed cattle a rising 
proportion has been of the choice 
grade. The percentage of choice steers 
in the total at Chicago has risen from 
an average of 38 per cent in the twen- 
ties to 55 to 60 per cent now, a sizable 
advance. The percentage of prime has 
fluctuated from year to year yet gen- 
erally increased until the war. In 1945 
it hit,a high point of 36 per cent. Since 
thenit has subsided, recently averag- 
ing about 15 per cent. The percentage 
of good and commercial grades has 
been cut almost in half, while that of 
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utility, once more than 10 per cent, 
has dwindled to almost nothing. 

While feeding of cattle has in- 
creased, that of lambs has not. The 
roughly four million lambs on feed in 
recent years is far below the wartime 
highs of almost seven million. It is no 
larger than the number fed in the ear- 
ly twenties. Part of the change is ac- 
counted for by declining sheep num- 
bers. 

However, the number of lambs on 
feed has borne a decreasing ratio to 
the number of lambs and yearlings 
slaughtered under federal inspection. 
It once was 40 per cent but now is 
about 33 per cent. 

One explanation for relatively less 
feeding of lambs is the improved 
weight and quality of lambs coming 
off grass, which has made feeding less 
necessary. 


More Grading, Processing 

Current consumer trends feature an 
increasing specification of desires — a 
practice learned from familiarity with 
manufactured articles. Its impact has 
been to stimulate a similar differentia- 
tion and specification of foods and 
other farm products. One means has 
been through grading and standardiza- 
tion, already referred to. Quality iden- 
tification through private trademarks 
and brands has become increasingly 
common. In addition, government 
grading has expanded. 

Even though government grading is 
entirely voluntary and done on a fee 
basis, in 1955 about 45 per cent of all 
commercially produced beef, 20 per 
cent of veal, and 32 per cent of lamb 
and mutton was federally graded. Be- 
fore the war, percentages graded were 
a great deal smaller. Grading was com- 
pulsory under wartime price control 
and during the Korean conflict. 


A second and even more significant 
means of standardization is by proc- 
essing. This is indeed a copying — and 
an application — of industrial customs. 
Some processing is done for the con- 
venience of consumers. The 3'-fold 
expansion since 1937 in slicing of ba- 
con falls in this category. Yet the idea 
of providing extra service to buyers of 
food, so familiar a theme these days, is 
less an occasion for processing of 
meats than is the objective of stan- 
dardized form and quality. 


Federal, state, or local inspection of 
meat may be regarded as a form of 
standardization. It assures standardiza- 
tion from the standpoint of sanitation 
and for some processed meat also es- 


tablishes standards as to constituent 
products. 

As to the future, it is likely that 
past general trends will continue, 
though not all at equal pace. More 
differentiation between grades for 
pork and hogs appears inevitable. In- 
terest in the specifications of govern- 
ment grades can be expected to con- 
tinue. More grade sorting of live ani- 
mals seems likely. 

Studies on consumer preference for 
beef are not yet conclusive. But an in- 
creasing rejection of extra-large, high- 
ly-finished carcasses and cuts seems a 
definite trend. 

Cattle of moderate weight and mod- 
erate finish thus may well command 
premium prices in years to come. At 
the other extreme, light, under-fin- 
ished cattle also may prove relatively 
unpopular. Even the South, long ac- 
customed to eating beef from heavy 
calves, may see a slow trend toward a 
more finished carcass. 

In lambs, attention has been paid in 
the past only to broad differences in 
grade characteristics of slaughter ani- 
mals. Present proposals for modifica- 
tion and for sharpening of grade dis- 
tinctions for lambs may be a recogni- 
tion of more discrimination in demand 
for lamb carcasses also. This, too, may 
be a continuing trend. 


Seasonal Fluctuation 
As noted previously, the consumer 
of meat wants uniformity not only as 
to form and quality, but also as to 
quantity and quality over time. A little 
more meat may be desired in winter 
than in summer, but not a lot more. 


Regardless of how much demand 
may have become equalized by sea- 
sons, certain it is that supply has be- 
come less variable. The natural link- 
age of outturn of livestock products to 
the seasons has been severed by the 
ingenuity of man. Hogs, cattle, and 
sheep are provided for slaughter the 
year ‘round. Milk and eggs are sup- 
plied during all signs of the zodiac. 
Impressive evidence of the trend to- 
ward evening out seasonal livestock 
production is the changing seasonal 
utilization of corn. 


Smoothing of«seasonal supplies of 
cattle for slaughter has been accom- 
plished chiefly through grain feeding. 
Feeding adds weight and finish to cat- 
tle, but it also serves to redistribute 
supplies from the fall when most grass 
cattle are marketed to the other sea- 
sons of the year. 


Cattle feeding has increased in vol- 
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YOUR FARM 


_ this $1.25 value trigger-action oiler 


Animal 


ANOTHER FAST-MOVING FALL 


featuring the most frequently-needed 
animal health needs 


BACKED BY BIG-LEAGUE 
ADVERTISING 


SUPPORT 


at the time farmers in your area 
will be needing them most 


YOU MAKE A rast >| 


PROFIT 


ON THIS SPECIAL DEAL 


You pay $68.66 
You sell for $116.20 


ON TELEVISION 


Dave Livingston will be 
|| telling dairymen about 
the free oilcan offer with 
Terramycin for Mastitis. 
At farrowing time he will 
be telling farmers about 
a new way to save more 
baby pigs with Terramy- 


cin Animal Formula— 
administered with an oil- 
can like this! 


YOU GET THESE 4 FASTEST ante 
Terramycin For Mastitis 


- the liquid treatment 


ferramyci 
MASTITIS 


6 2 


each with free oilcan premium. 


Makes a 12-unit sale as easy as a one 
tube sale. 


Terramycin 
Animal 
Formula 


Soluble powder 


2 j jars - 
“economy size.” 2 _. iars 
- most popular size. 


For treating scours, pneumonia, « taiD 
other common disease conditions. 
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Now— 
with purchase of this 
special 12-tube carton of 
Terramye' 
qa 


Mastitis 


DEAL FROM PFIZER 


ON RADIO IN FARM MAGAZINES 


On local and clear-channel Month after month the Pfizer 
radio stations throughout schoolbus-yellow pages keep 
the country, day after day, right on reminding poultry- 
every week, well-known men, dairymen and hog pro- 
announcers (like Cedric ducers how Terramycin helps 
Adams here) will be helping to cut their losses, helps them 
to send customers into your make more profit. Durin 
store for their Terramycin the fall there will be speci 
Animal Health needs. ads featuring the free oilcan 
offer and other items in this 
assortment. 


FASTEST ACTING ANIMAL HEALTH PRODUCTS... . . .all packed 


Terramycin Terramycin Calf Tablets} i this 
Poultry ... the one-tablet treatment compact 
Formula =. display un 
Terramein 


POULTRY FORMULA 


TABLETS 


SCOURS 
2 ‘pound jars. | 2 cartons, 


Ne ded by every poultryman. 10 packets each. Each packet 


Texas 
Tis the new, completely soluble, high- | Contains 2 tablets. 1151 Chattahoochee Ave., N.W. 
ly ncentrated, multipurpose remedy. Atla » Ga. 
Easy 1-tablet treatment for scours. Also Chas. Pfizer & Co., Inc., 1500 16th St. 
Mark for treating shipping fever. 


425 N. Michigan Ave. 
Chicago 11, Ill. 


Row 


Brooklyn 6, N. ¥. San Francisco 3, Calif. 
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ume and has become more of a year- 
around activity. 

Producers of hogs are moving fast 
toward a more uniform schedule of 
farrowings as they breed more sows 
to farrow in midwinter and midsum- 
mer. For instance, in 1955 about 30 
per cent of all spring-season farrow- 
ings came in December-February. In 
1948 only 17 per cent had been in 
those months. Multiple farrowing, de- 
signed for farrowing in all months, is 
becoming more common. 

All signs point to providing an ever 
more constant supply of meat animals 
and meat for all seasons. Winter and 
summer farrowing, and multiple far- 
rowing, will be adopted by more pro- 
ducers of hogs. Cattle feeding will be 
marked either by deferred feeding pro- 
grams that prepare cattle for market in 
the low-supply season or by feeding 
on a continuous rotation. 

In our concern for the consumer's 
fairly firm wants we have given too 
little attention to ever-heightening de- 
sires of the packing industry for more 
stability of supply. Difficulties in ob- 
taining competent seasonal labor and 
provisions for guaranteed hours or 
wages in labor contracts are one — 
though not the only — development 
favoring more seasonal uniformity of 
operation. 


With demands for stability of sup- 
ply of slaughter livestock and meat 
ever growing stronger, the price penal- 
ty for instability becomes more severe. 
Beyond any doubt, price responses to 
a sudden increase or decrease in num- 
ber of livestock marketed for slaughter 
are even greater than they used to be. 


In the last 26 months the price of 
hogs has dropped from almost $28 per 
100 pounds to $16, back up to $20.50, 
down to $10.50 six months later, and 
now up again to $17.50. And all this 
during a time when the supply of pork 
did not vary any more than it has at 
times in the past. We have a lot yet 
to learn on how to smooth out the 
supply of hogs and other meat ani- 
mals, so as to reduce these erratic 
fluctuations in price. 


This is surely the situation now. Yet 
certain influences of opposite import 
also are present. Insofar as processing 
of meat increases, seasonal concentra- 
tion of livestock slaughter may be 
more permissable. Processed meat is 
readily storable. Frozen meat also can 
be stored from season to season. If 
frozen storage should prove cheap 
enough, the need for seasonally uni- 


Pfizer Six-Month Sales, 
Earnings at New Highs 


The first half of this year brought sales 
and earnings to new all-time highs, Chas. 
Pfizer & Co., Inc., Brooklyn, has reported. 
Net earnings climbed 17 per cent for the 
1956 six months from the same period a 
year earlier. Net sales jumped 10 per cent. 

Pfizer's 1956 half-year net totaled $9,5'78,- 
517, equal to $1.77 per common share. This 
compares with the 1955 six-month figures 
of $8,152,764 or $1.58 per common share. 

Net sales during the first half of this 
year reached slightly more than 87 million 
dollars, 10 per cent more than the 79 mil- 
lion dollars a year earlier. Pfizer introduced 
several new products during the first half 
of this year. 


Lyle Woods Is Chemical 
Head for A. E. Staley 


Naming of Lyle C. Woods as manager 
for the chemical department of A. E. Staley 
Mfg. Co., Decatur, Ill, has been an- 
nounced by Vice President L. S. Roehm of 
the corn division. The post is newly-created. 

Mr. Woods, now serving as Philadelphia 
territory manager for refined oil sales, will 
assume his new duties on Oct. 1. A gradu- 
ate of the University of Illinois, Mr. Woods 
earned his master’s degree at Bradley Uni- 
versity. 


form supplies would be reduced. 
Hence it is possible that industrial 
techniques applied to meat could al- 
low livestock production to lapse back 
into its seascnal pattern in nature. 
Such a development is a long way off. 
For the near future, the producer 
who without much extta expense can 
ready his livestock for market in 
months when supplies dre normally 
short and prices highest will find he 
enhances his profits by doing so. 


Changes to Be Gradual 

In summary, the new awareness of 
consumer attitudes and wants will con- 
tinue and will inspire many attempts, 
by one means or another, to fathom 
the consumer mind and respond to it. 
As more is learned, and as the mar- 
keting system reflects the findings 
through prices, the producer of live- 
stock will accomplish adjustments. The 


. sequence will always be imperfect. 


Consumers do not know just what 
they want, they may not know how 
to express their wants, and their wants 
change. Nor can all their wants be 
met. New methods of processing and 
distribution may interfere, and may 
even force redirection. 

Yet, despite these reservations, the 
consumer is queen, and her desires will 


not go unheeded. 


JAZZ BUILDING 
Completion of a new broiler research 
building at Cosby-Hodges Milling Co., Bir- 
mingham, Ala., has been revealed by Vice 
President J. C. Hodges Jr. The new build- 
ing is 28 by 120 feet and contains six 400- 
bird floor pens and 56 battery pens. 


Stilbestrol Ear Implant 
Progress Report Given 


Ear implants of either one or two pellets 
of stilbestrol are producing the best steer 
gains in an experiment now in progress at 
the Kentucky agricultural experiment sta- 
tion. 

A. L. Parsons, animal industry specialist 
there, reported that steers getting one or 
two-pellet implants gained better than other 
test steers receiving three or no implants. 
These figures are based on the first 56 days 
of the trials, which will run another 50 or 
60 days. 

Here are the preliminary results: the one- 
pellet group averaged 2.46 pounds daily 
gain, the two-pellet group 2.47 pounds, the 
noimplant group 1.72 pounds, and the 
three-pellet group 2.35 pounds. 


Small Animal Biologicals 


To Be Handled by Squibb 


A complete line of small animal biologi- 
cals for veterinary use will be placed on the 
market Sept. 15 by E. R. Squibb & Sons, a 
division of Olin Mathieson Chemical Corp., 
New York City. Squibb has made special 
marketing arrangements with Research Lab- 
oratories, Inc., St. Joseph, Mo. 

Included in the biologicals are rabies vac- 
cine, anti-canine distemper serum, anti-in- 
fectious hepatitis serum, and canine dis- 
temper vaccine. 


Elect Board, Officers of 
Valley City Milling Co. 
Shareholders of Valley City Milling Co., 
Portland, Mich., have elected their direc- 
torate for the coming year. Comprising the 
board are Fred N, Rowe, Helen H. Rowe, 
Fred N. Rowe Jr., W. J. Traynick, Donald 


E. Braendle, Glenn R. Lawrence, and 
George C. Thomas. 

Mr. Rowe Jr. was elected president, Fred 
Rowe board chairman, Messrs. Traynick 
and Lawrence vice presidents, Mr. Braendle 
secretary, Thomas E. Hughes Jr. treasurer, 
and Ray Francisco assistant secretary-treas- 
urer, 

James W. Ward Jr. of Birmingham, Ala. 
was ‘elected vice president in charge of 
southern sales. Fred Rowe Jr. was named 
general manager. Donald E. Braendle is 
assistant general manager. 

@ MASSAC GRAIN CO., Brookport, Ill., 
has been franchised to handle Big H feeds 
and Honegger Leghorns and farm buildings 
@ MC HENRY COUNTY FARMERS 
Cooperative, McHenry, Ill., has installed 2 
new Blue Streak mixer of two-ton capacity. 
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TAKE YOUR CHOICE 
for Profitable Custom Grinding 


JACOBSON 
HAMMERMILL 


55 to 140 H. P. 


from Service Floor 2 


JACOBSON 
HAMMERMILL 


20 to 150 H. P. 


Quick Screen Change 


Discuss your Grinding Requirements 
with your Jacobson Sales Representative 


MACHINE WORKS 


46 Years of Continuous Service to the Feed Industry 
1090 TENTH AVE. S. E. 


DEPT. A MINNEAPOLIS, MINNESOTA 
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FIELD FEATURE 


Soon after the turn of the century, 
John Ringling, already in the circus 
business, bought land in a tiny com- 
munity 125 miles south of Oklahoma 
City and ran a railroad line from the 
town of Ardmore, Okla., to the new 
site 25 miles straight west. Enterpriser 
Ringling made money off the line and 
at the same time went on to make rec- 
ords with the circus. 

The glorious history of the Greatest 
Show on Earth has been halted at least 
temporarily by a disastrous season, but 
Grandson John Ringling North hopes 
to bring it back as an indoors attrac- 
tion. 

John Ringling laid out the land he 
bought and it was named Ringling, 
Okla. Today, in this town of 1,200 
population, Dale Allen as owner and 
manager of Dale Allen Feed Store is 
making just as outstanding records in 
the feed business. 

The business was established in 1947 
in the building that now houses Mr. 
Allen’s auto dealership. In 1948, the 
feed store was moved into its present 
location in the heart of Ringling’s 
business section. The building is 50 by 
100 feet and constructed of pumice 
block. The long arched roof is sup- 
ported by exterior walls of attractive 
white with colorful lettering. 

Record-breaking is an established 
fact with Mr. Allen. As a car dealer, 
he has won trips to Havana and Ber- 
muda and in so doing out-sold cities of 
20,000 population. During 1954 and 
1955 Dale Allen Feed Store sold in 
the top 10 dealers of Oklahoma for the 
brand of feed received from his sup- 
ply source. This firm was also in the 
top 10 dealers in all territories for this 
same brand of feed and in 1955 aver- 
aged 1,000 tons a month in feed sales 
in this one brand. 

The firm’s mill is located on a Santa 
Fe railroad siding and has two loading 
platforms. By constructing his build- 
ing five feet from the railroad tracks, 
Mr. Allen is able to throw down a 
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REPORTED FROM RINGLING, OKLA. 


Circus Namesake 
Inspires Oklahoman 


By FRIEDA & SAMUEL HYATT 


flat steel ramp from the car to the 
building and roll feed right into his 
mill. This structure is 30 by 80 feet 
and is built of sheet iron. 

This surprisingly large-scale busi- 
ness in a small-sized town stocks Su- 
perior, Gooch’s, Nutrena, Ful-O-Pep, 
Shawnee, Ardmore, and Hammond 
feeds. These feeds are secured from 
Oklahoma City, Okla.; Wichita Falls, 
Tex.; Sherman, Tex.; and Ardmore, 
Okla., in carload lots. 

Sidelines carried include Stonemo 
poultry grit, insecticide and fertilizer, 
International fertilizers, Morton salt, 
and Swift's minerals. 

Mr. Allen reported, “In the milling 
picture operators are definitely turning 
away from the large mills and going 
to smaller feed mills. By being able to 
get the advantage of expert nutrition, 
the smaller mills can render a greater 
service to the farmer and rancher at a 
lower expense. I think this is true be- 
cause a lot of the large mills are put- 
ting in smaller mills in small com- 
munities.” 

The Dale Allen Feed Store mill em- 
ploys a Jay Bee 20-inch hammer mill 
that is pulled by a diesel engine; a 
Puritan syrup machine operated by a 
20-horsepower motor; and a 30-inch 
Roskamp corn and oat crimper that 
runs seven tons an hour. A 30-foot 
scale is being installed. Mr. Allen 
points out that extra power is available 
throughout the plant’s equipment so 
that the machines do not have to be 
choked down. 

He observed in this connection, “I 
feel it to our advantage in the word- 
of-mouth advertising we get. Extra 
power enables us to turn out an even 
mix and feeders really notice this.” 


Mr. Allen, in discussing the success 
of his firm, reported, “A great deal of 


Four photos of the Dale Allen business 
appear on page 64. 


DALE ALLEN 
Ringmaster of the feed top. 


our volume comes from the fact we are 
able to take care of any size feeder — 
one sack to a carload. And there are 
some very large feeders in this area. 
We have a large volume and expect to 
do more in the future.” 

At his new mill, this Oklahoma 
feed man is installing equipment and 
adding construction to enable him to 
put out feed under his own brand. A 
concrete storage tank under the build- 
ing is now ready for use. It holds two 
carloads and will keep the ingredients 
at an even temperature. A valve at 
one side of the building is to be used 
to load’ the tanks; at the other side of 
the mill a valve is available for loading 
cars. 

Custom mixing and custom grinding 
are two services offered by Dale Allen 
Feed Store that are popular with the 
trade. The needs of the farmer and 
rancher come first in regards to the 
details of mixing. This is in regard to 
what takes place at the plant. 

The relations in the field are not 
overlooked and Mr. Allen explained, 
“I take feed out to a customer at 
4 a.m. if he is out of feed, because the 
customer is the man who puts me 
over. If I have to, I go day and night.” 

In its 50-mile radius of operation 
Dale Allen Feed Store finds cattle 
cubes most in demand, with poultry 
feed selling next best. The staff of 
five employes is made up of J. C. 
Autry, mill superintendent; his father, 
Baron Awtry, in charge of the feed 
store; John Nibel, mill worker; Glen 
Ragan, assistant to Baron Awtry; and 
Claude Gibson, in charge of the pro- 
duce plant. A profitable and large 
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"I am especially pleased with the grinding 


Mr. W. T. Richards, Richards Hatchery & Feeds, 
Stewart, Minnesota wrote us about his Bryant 
Double-Duty Hammermill and said: 


capacity and efficiency.‘ 


“HE FEED BAG—September, 1956 


One of the reasons Mr. Richards is so pleased with 
the capacity and efficiency is our Custom Engineered 
Fan Power. Every Bryant Double-Duty Hammermill 
has an 1800 rpm fan (with its own motor) running in 
a large full-scroll fan housing. With Bryant you get 
exactly the air power you need to convey and elevate 
ground material where you want it. 


You have maximum efficiency of the fan at all times 
when you have Bryant Custom Engineered Air Power. 
Never any choking or plugging and less fire hazard. 

Standard fans, carried in stock, can deliver ground 
material any distance up to 150 feet. Special fans can 
be furnished to deliver the ground material even 
further where necessary. 

IF YOU WANT THE BEST IN GRINDING 


CAPACITY AND EFFICIENCY, WRITE US FOR 
THE BRYANT Double-Duty STORY. 


a 
PATENTS 
| 
— f 
Product far GS years 
63 


phase of the business is the buying of 
pecans, for which the area is noted. 

Deliveries are made within a 50-mile 
radius and this service does not in- 
volve a minimum purchase charge. 
Feed has been hauled 100 miles to take 
care of a customer’s needs but most de- 
liveries are within 20 miles of the 
mill. Two-ton and three-quarter-ton 
Chevrolets are used for hauling. 

The firm’s policy is to operate for 
cash. Advertising consists of regular 
space in the weekly Ringling Eagle, 
furnishing the vocational agriculture 
class at Ringling High school with a 
pickup, and conducting parties for cus- 
tomers. In the latter instance, Dealer 
Allen departs from conventional prac- 
tice and does not talk or sell feed dur- 
ing the party. 

He stated, “We just throw a big 
‘feed’ in the form of a barbecue in ap- 
preciation for the good will of our 
customers. Our feed suppliers cooper- 
ate in putting on the party and every- 
one has a good time. It works out 
fine.” 

Working closely with George Smith, 
vocational agriculture teacher in the 
local high school, and with Fred Huff- 
ines, county agent, pays off in keeping 
posted on developments in feed prac- 
tices and managements. At the same 
time Mr. Allen has a direct entry with 
the youth in agricultural work. He as- 
sists 4-H and FFA club members with 
advice, giving them a discount on their 
feed purchases, and buying their ani- 
mals at the local sales barn. He is 
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PROGRESSIVE in all its 
operations, Dale Allen Feed 
Store presents an attractive 
exterior, upper left. Mill Su- 
perintendent J. C. Awtry is a 
key employe. Shown in the 
second deck of photos are 
the modern warehouse sec- 
tion and the mill building as 
it neared completion. The 
firm is located in Ringling, 
25 miles west of Ardmore, 


Okla. 


proud of the fact that livestock of- 
fered at these events bring high prices 
and is one of the sponsors, along with 
the entire community, of the sales 
barn program. 

It is natural for Mr. Allen to lead 
and achieve results with youth. He 
earned his degree from Oklahoma 
A & M College at Stillwater in 1935, 
added a year’s study on his master’s 
degree, and then became a vocational 
agriculture teacher in 1936. He was 
the first in Jefferson county to hold 
this job. His FFA boys won more than 
40 grand championships on steers 
alone. The agriculture classroom is 
lined with 1,700 ribbons won at fairs 
and fat stock shows. In’ 1947 his boys 
won a trophy at the Four-State fair in 
Texarkana, Tex. As senior class spon- 
sor Mr. Allen traveled with his boys 
and in 1949 covered 24 states. Mr. 
Allen is a director of the Jefferson 
County fair. 

This dealer, in conducting his var- 
ied business interests, considers his 
high record of sales in feed due to his 


appreciation of dependable employes. 
They enable him to come and go in his 
feed store at will. In turn, he shows an 
employe every consideration and any 
material or psychological assistance 
needed is given readily by Mr. Allen. 

Taking a look at the recent devel- 
opments in feed and milling in and 
near Ringling and observing the fu- 
ture as it looks to him, Mr. Allen stat- 
ed, “As soon as I get set up in the 
mill I plan to put out 80 per cent of 
my own feed on the principle of good 
feed at less cost to the user. I will 
work with experts in nutrition.” 

A practical angle already taken care 
of in the mill layout at Dale Allen 
Feed Store is the purchase of large and 
completely modern equipment. No at- 
tempt has been made to cut corners on 
quality, with the purpose in mind of 
putting in machinery that will do a 
top-notch job. In addition, Mr. Allen 
figures he won’t have to discard any 
of his machines later for they have the 
capacity and the quality to meet his 
future needs. Concerning this, he 
noted, “I have plenty of power and 
can add on, instead of having to dis- 
card.” 

Just as John Ringling made a lasting 
name for himself as a circus man, Dale 
Allen is piling up records in feed sales. 
He is fast becoming the “feedmaster” 
in the Ringling area and over an ever- 
increasing territory, By securing the 
loyalty and full efforts of his employes 
he is making his future as a feed mer- 
chant secure. 
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At last... big packer 
performance 


at little packer price... 
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Here is a lightweight, portable, automatic 
performer that will handle any product that 
establishes an angle of repose. Typical ex- 
amples: rice, sugar, corn, cracker meal, 
poultry feeds, granite grits, salt and dry 
chemicals. 


Bemis Packer-Ette will reduce your costs 
through accuracy, speed and efficiency. It is 
just the packer for you in any operation 
that does not justify a heavy-duty, per- 
manent installation. 


Packer-Ette gives you so many benefits and 
features that it is impossible to do more 
than hit the high spots here. You’ll want to 
get all the facts. Ask your Bemis Man... 
or write us for folder and details. 


JUST LOOK... 


SPEED—Up to eight 100-lb. bags per min- 
ute, depending on flow characteristics of 
your product. 


ACCURACY — Plus or minus 214 ounces or 
better on 100-lb. bags, depending on prod- 
uct characteristics. Self-aligning and self- 
cleaning knife edges of the scale assure con- 
sistent, accurate weights. 


OPERATING EASE—The operator places 
an empty bag on the filling tube and starts 
the cycle by depressing the foot switch... 
that’s all. The bag holder opens automati- 
cally when the filling cycle is complete. All 
controls are at eye level. 


BEMIS VICON® FEEDER—A unique means 
of moving products from supply hopper to 
scale beam; a two-stage pulsating feeder 
tray first feeds rapidly, then at a rate which 
can be controlled for accuracy. When the 
exact weight is reached, the feeder cuts off 
and the filled bag is deposited automatically 
on the sewing machine conveyor. 


CAPACITIES—From 25 lbs. to 150 Ibs. 
Easily adjustable for varying bag sizes. 


TAKES LIMITED SPACE —Width, 26’; 
depth, 42”; maximum over-all height, 9754”; 
minimum, 76’. 


LIGHT AND PORTABLE-—Shipping weight, 
600 Ibs. Portable mounting for use in various 
locations. 


NO INSTALLATION SERVICE—Just move 
it in and plug into a 110-volt, 60-cycle line. 
All electrical equipment enclosed in cast- 
iron explosion-proof boxes. 


The New Bemis Packer-Ette! 


General Offices —St. Louis 2, Mo. 
Sales Offices in Principal Cities 
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Appoint Ostby, Howerter 


Dawe Service Staffers 


Two field men have been apppinted to 
the research and technical service depart- 
ment staff of Dawe’s Laboratories, Inc., 
Chicago. They are Sheldon Howerter and 
Paul Ostby. 

The new appointees’ duties will concern 
feed formulation and nutrition counseling. 


Howerter 


Ostby 


Messrs. Howerter and Ostby earned their 
master’s degrees at the University of Illi- 
nois in 1951, Mr. Howerter in dairy science 
and Mr. Ostby in animal nutrition. Mr. 
Howerter served Armour & Co., Chicago, 
for four years prior to joining Dawe’s. 

Mr. Ostby did nutrition research work for 
the American Meat Institute foundation 
for five years before joining Dawe’s. 


Favor Marketing Quotas 
In Wheat Referendum 


Marketing quotas for the 1957 wheat 
crop were favored by 87.4 per cent of the 
farmers voting in the July 20 referendum 
in the 36-state commercial wheat-producing 
area. Final results showed that 280,466 
farmers voted. 

Department of Agriculture spokesmen 
said that the final vote was 245,081 for and 
35,385 against the quotas. Preliminary re- 
turns indicated marketing quota approval 
by 87.5 per cent. 

Two-thirds of the farmers voting had to 
approve the marketing quotas in order to 
put them into effect for the 1957 wheat 
crop. 


S-W Bulk Truck Service, 
Sales Staff Adds Three 


Three appointments to the sales and 
service staff of its bulk truck division have 
been announced by Sprout, Waldron & Co., 
Inc., Muncy, Pa. The new appointees are 
Kendru Anderson, Ken Rohm, and Ken 
Habeck. 

Mr. Anderson has been serving in S-W’s 
production department where his father also 
is employed. Mr. Rohm joined S-W’s bulk 
truck division 314 years ago. Mr. Habeck 
has been with the firm for several years 
and served as division sales manager for 
another line of bulk trucks prior to joining 

Messrs. Anderson, Rohm, and Habeck 
will work specifically on the sales and serv- 
ice of bulk trucks and will assist Sidney E. 
Brong, bulk truck sales manager, mostly in 


the field. 
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HARRIS AT DANNEN 
Appointment of Bryce Harris as assistant 
credit manager for Dannen Mills, St. Jo- 
seph, Mo., has been disclosed by President 
Dwight L. Dannen. Mr. Harris formerly 
held a similar post for a midwestern elec- 
trical wholesaler. 


Purina Nets $12 Million 
In Nine- Month Period 


Net earnings of $12,052,675 have been 
reported by Ralston Purina Co., St. Louis, 
for the nine months ended June 30. Equal 
to $9.55 per common share, the 1955-56 
net compares with a net of $10,474,987 for 
the nine months ending June 30, 1955, or 
$8.20 per common share. 

Net sales in the 1955-56 nine months to- 
taled nearly 293 million dollars, compared 
with almost 296 million dollars a year 
earlier. 


Ames Honors at 
1956 Dealer Conference 


Veteran feed dealers of Ames Reliable 
Products Co., Ames, Iowa, were honored 
during Ames’ 1956 two-day dealer confer- 
ence, held recently at Iowa State College. 
Two of the 49 veterans who have handled 
Ames Reliable feeds since the firm was 
founded in 1924 received plaques. 


Current industry problems were discussed 
by Drs. Joe Bohlen and George Beal, Dr. 
Stanley Balloun, Dr. Norman Jacobson, and 
Prof. Francis Kutish. 

The conference also included a tour of 
college facilities, Ames Reliable, and the 
Iowa Swine Growers association’s swine 
progeny testing station. The Iowa Poultry 
Products organization served a chicken bar- 
becue. 


Tell Large-Type Turkeys 
Can Make Good Broilers 


Stilbestrol pellets can turn large-type tur- 
keys into good broilers. When marketed at 
broiler size without the hormone treatment, 
these turkeys seldom have a good table fin- 
ish, lacking ample fat. 

John L. Adams, University of Wisconsin 
poultry scientist, said the pellets will make 
large-type turkey broilers fatter than un- 
treated small types. 

Large-type birds are said to reach broiler 
weight 20 days earlier than small-type tur- 
keys. Treated large types gain about one- 
third of a pound more in 86 days, Wiscon- 
sin research has shown. 


Sound Waves Measure 


Cattle Finish on Hoof 


Preliminary work with using high-fre- 
quency sound waves to measure cattle fin- 
ish “on the hoof” is encouraging. Early 
tests have proved the method fairly accu- 
rate, but still too time consuming for prac- 
tical use. 

Dr. H. H. Stonaker, animal husbandry- 
man at the Colorado A & M College ex- 
periment station, said that if the method is 


perfected, a feeder could ship his cattle with 
assurance that they had reached a desired 
grade, but not held on feed beyond that 
point. 

Measuring finish before slaughter would 
help the feeder narrow finish variation and 
save feed. The Colorado A & M sound 
wave finish tests have been tried with 25 
yearling steers and 35 yearling heifers with 
encouraging results. 

The method involves shaving a small area 
over the last right rib, emitting sound waves 
from a crystal, and measuring the “echo” 
with a somascope. The sound waves are re- 
flected when they strike the lean tissue be- 
low the fat layer. 


Coronet Phosphate Quits 
14.5 Per Cent Product 


Production of its 14.5 per cent phosphor- 
us grade defluorinated phosphate, CDP, has 
been discontinued, Coronet Phosphate Co., 
Norfolk, Va., has announced. Production 
was stopped Sept. 1. 

Sales Manager Henry Highton said the 
action was necessary because of increased 
consumer preference for 17 per cent CDP. 

The firm places its defluorinated phos- 
phate at a guaranteed uniform analysis of 
17 per cent minimum phosphorus, 34 per 
cent minimum calcium, and 0.17 per cent 
maximum fluoride. It sells for $58 per ton 
bagged and $55 a ton bulk, free-on-board 
Coronet, Fla. 


Purina Establishes New 
Subsidiary in Mexico 

Establishement of a Mexican subsidiary 
to mill and distribute the: feed line of Rals- 
ton Purina Co., St. Louis, has been an- 
nounced by President Raymond E. Row- 
land. The subsidiary, Ralston Purina de 
Mexico, is capitalized at one million pesos 
(approximately $80,000). 

Purina has obtained a 23-acre mill site at 
Queretaro, 162 miles north of Mexico City. 
Construction of a mill on the site is expect- 
ed to get underway ‘soon. 


Sales, Earnings Jump in 
Dow 1956 Fiscal Year 


A 20 per cent jump in sales has been 
reported by Dow Chemical Co., Midland, 
Mich., for its 1956 fiscal year compared to 
a year earlier. Sales totaled 565 million dol- 
lars for the year ended May 31. 

Net earnings for the 1956 fiscal year 
reached 59.7 million dollars, equal to $2.52 
per common share. This represents a 59 per 
cent increase from the 1955 fiscal year 
which reflected net earnings of 37.4 million 
dollars, yielding $1.64 per common share. 

@ CLYDE LEVERSEE & SONS, Kendall, 
Mich., has purchased a new Bryant hammer 
mill. 
JOINS SHERWOOD 

Freston Eichelberger has joined Sher- 
wood Feed Mills, Inc., Baltimore, as sales 
representative in western Maryland. Mr. 
Ei_helberger succeeds the late Hugh Shaver. 
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Surpasses all other antibiotics for Stimulates maximum growth in swine 
promotion of growth in poultry. at less cost than other antibiotics. 


Possesses superior stability against 
heat, moisture, and pressure. 


Research and Production for : MERCK & CO., INC. 
Manufacturing Chemists 


RAHWAY, NEW JERSEY 


Better Poultry and Animal Nutrition 


Merck 
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carrier facilitates accurate and uni- 
forms (with and without vitamin B,.) 
ha to meet your formulation needs. 
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FULLY EQUIPPED, modern plants, and an in- 
finite variety of papers direct from the Albe- 


marle Mills, assure you deliveries of Raymond 
Multiwalls on time, every time. . . . Custom- 
made with papers adapted to every need... 
our own asphalt laminated, wet-strength, 
creped, colored kraft and a wide variety of 
other specialties. 


Top-flight talent in the bag and paper indus- 


try is yours for the asking. 


RAYMOND BAG CORPORATION 


Division of 
PAPER MFG. COMPANY 


Middletown, Ohio « Richmond, Va. 


MULTIWALLS 
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Revision of An Old Adage: 


Breeds Content 


Revising an old adage from a nega- 
tive to a positive approach, Temple 
Grain & Hay Co., Inc., Fort Worth, 
Tex., feels that familiarity breeds not 
contempt but rather content. Friendli- 
ness towards truckers has developed a 
warm loyalty on the part of the high- 
way travelers to Temple. 

“Many truckers just won't haul 
grain unless they deliver it to us,” ex- 
plained W. H. Temple, the firm’s 
president and treasurer. “We are 
proud of the fact that many of them 
will pass up grain hauling unless we 
are to be the recipients.” 

Truckers string along with Temple 
Grain & Hay Co. because they can go 
into the office while their trucks are 
being unloaded and make themselves 
at home. A complete snack bar that 
opens out from the office is available 
to them. It is not uncommon at all for 
a hauler of grain to step in and cail 
Mr. Temple or his manager, A. B. 
Wooten, by their first names, raw a 
cup of coffee, lean back in a chair, 
and put his feet on the edge of the 
desk. 

Experience has shown that most 
truckers are expert mechanics through 
necessity. This north central Texas 
firm has built up a reputation among 
the trucking fraternity that in the 
case of a breakdown on the highway a 
phone call to Temple Grain & Hay 
will mean a rush trip on the part of 
some member of the firm to an auto 
parts shop. Then the parts are taken 
out to the ailing truck on the high- 
way, post haste. 

During unloading intervals the driv- 
er is either furnished a meal or, if he 
refers, is taken to a restaurant in a 
company car. 

In one case, a trucker was all set to 
haul in a load of grain from a nearby 
‘own when he asked whom the load 
was for. When told the name, the 
‘rucker insisted on Temple Grain & 
day. The customer stated it didn’t 
matter to him what firm took his grain 

vut he was in need of some ready cash 
-nd thought the other dealer would 
‘oan him some money. 

The trucker hauled in the load of 
rain, gave the details to Mr. Temple, 

vho loaned the trucker $4,000 on the 
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basis of his previous dealings with 
him. The money, in turn, was turned 
over to the trucker’s customer. 

Such services have resulted in word 
being passed along the line that ““Tem- 
ple’s is a good place to deal with” and 
Mr. Temple rates this good will as 
worth thousands of dollars a year in 
business to the firm. 

This well-known grain and hay firm 
is served by Mary Anne Green, Mr. 
Temple's daughter, as vice president 
and her husband, Henry Green Jr., as 
secretary. Virgil Reeves is plant fore- 
man and the company has a staff of 
15 employes. 

The concern enjoys the double ad- 


FAMILIARITY with and 
friendship towards long-dis- 
stance truckers has proven 
highly profitable for Temple 
Grain & Hay Co., Inc., Fort 
Worth, Tex., whose plant and 
warehouse are pictured. At 
lower right is A. B. Wooten, 
manager of the growing Lone 
Star state concern. 


vantage of being on two railroad sid- 
ings, the Fort Worth & Denver and 
the Cotton Belt railroads. 

The main warehouse holds 20,000 
bags of feed and a small elevator has a 
30,000-bushel capacity. There is a 100- 
foot long loading platform on each 
side of the building which is 65 feet 
wide and 100 feet long and is made of 
wood covered with iron. Grinding is 
done in a 40 by 40-foot building and 
the salesroom is 20 by 20 feet. On the 
west side of the main building is a 
100-foot-long loading platform for 
trucks, 

The salesroom is entirely modern 
with fluorescent lighting, asphalt tile 
floor, office equipment, and fixtures 
that permit efficient operations. In one 
corner is a 50-ton platform scale. 


The firm specializes in formula mix- 
ing and mixes feeds to anyone’s needs 
or requirements. The firm will either 
furnish the formula or the customer 
can have hog supplements, dairy ra- 
tions, or steer fatteners mixed to his 
own specifications. 


A complete line of bulk grains, such 
as oats, corn, wheat bran, cottonseed 
meal and hulls, meat and bone scraps, 


Temple Grain & Hay Co., Inc. 
Fort Worth, Texas , 
GRAIN 


BULK OR SACKED MIXED CARS 
GROUND & MIXED FEEDS 


Elevator & Feed Plant 
on F W DC & CB Tracks 


1300 WN. E. 29TH. STREET 


MARKET 3119 NORTHCLIFFE 2B51 


and barley is handled. The firm stocks 
Swift’s and Vit-A-Way minerals. 

Equipment at Temple Grain & Hay 
includes a 100-horsepower Kelly Du- 
plex 24-inch mill that can grind 200 
sacks an hour, Hayes & Stolz molasses 
mixer, and two Hayes & Stolz mixers. 
A Steinlite moisture tester is in daily 
use by the firm. 

Mr. Temple established the business 
in 1926 and moved to his present loca- 
tion in 1935. The waerhouse was built 
in that year and the firm went into 
mixing operations in 1953. The con- 
cern grosses 2!/7 millions annually in 
the handling of oats, milo, corn, 
wheat, and barley. Movements of 
wheat average 20,000 bushels a day on 
trucks. When the height of the corn 
season is on (from Aug. 5 to Oct. 5) 
40,000 bushels of corn are loaded on 
trucks daily. 

An electrically-operated leg is used. 
Mr. Temple and his alert staff consid- 
er it something of a record, with their 
size plant, to handle over a million 
bushels of corn in 10 weeks without 
ever closing. 

Deliveries are made over a 30-mile 
radius and two bobtail Chevrolet 
trucks are used to do the job. Thirty- 
day open accounts represent about 15 
per cent of the firm’s sales. Advertis- 
ing in the Fort Worth Star-Telegram 
and Fort Worth Press secure good re- 
sults. 

Another effective advertising medi- 
um is direct mail. Twenty-five hun- 
dred carefully-worded, price-quoting 
cards are mailed out to an active mail- 
ing list. The cards lead off with the 
specials offered and are listed in a 
minimum number of words. The lead- 
ing types of grains available are given 
and emphasis is placed on the special- 
ization of formula feeds. 

Operations of Temple Grain & Hay 
Co. extend over the states of Texas, 
Louisiana, Oklahoma, New Mexico, 
and Arkansas. Accounts are served 
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Bulk Rates 
U. 8. POSTAGE 
PAID 


Port Worth, Texas 
Permit No. 1565 


Mr. Tex King 


Bouble-Cross Ranch 
Duck Creek, Texas 


MAILINGS direct to hun- 
dreds of Fort Worth area 
ranchers, those elsewhere in 
Texas, and in four other states 
help build trade for Temple. 
A card four times this size is 
mailed at regular intervals. 


regularly over a 50-mile radius. 

Mr. Temple pointed out the advan- 
tage of his location, with the observa- 
tion, “We are 100 feet from the stock- 
yards. This is a big help for many 
farmers and ranchers come in with a 
load of livestock and when they have 
transacted their business get a load of 
supplies from us. We are well pleased 
with this setup and our two ruailread 
siding facilities.” 

The area produces Hereford and 
Angus cattle and a large number of 
hogs. The firm is a meuber of the 
(crain & Feed Dealers National asso- 
ciation and the Texas Grain & Feed 
Dealers association. 

The one thing that makes W. H. 
Temple forget feed and grain is for a 
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"He flunked that part of the 
Dale Carnegie course about 
being subtle." 


BY RICHARD ALEXANDER. 


criend to call and talk to him about 
chukker quail and pheasants. hese 
birds are his hobby and their welfare 
is close to his heart. 


Mr. Temple asserted, “We feel that 
a lot to do with our success is to make 
feeds that are right. But this is basic 
and the average firm tries to do the 
same thing. If you don’t you cannot 
stay in business long. 


Personal contact is what brings the 
trade into uur plant. You have to be 
friendly. “We are of the truckers 
and offer them whatever we have or 
can get. And we go out in the field 
and talk to the feeders. We want to 
know what is going on and we want 
to help if we can.” 


Semi-trailers and the husky men 
who pilot them are key factors in the 
daily successes of W. H. Temple and 


his Temple Grain & Hay Co. at Fort 
Worth, Tex. 


New Way to Select Gilts 
For Herd Replacements 


A new method of selecting gilts for herd 
replacements has been developed at the 
University of Illinois college of agriculture. 
Livestock Specialist H. G. Russell said the 
method is called probe-and-weigh. 

He said a hog producer first should iden- 
tify all gilts from good litters at farrowing 
time by notching ears. These gilts should be 
sorted from the rest of the herd when they 
are from 160 to 180 days old and still on 
full feed. 

Visual inspection then may be used to 
reject off-type and undersized gilts. The 
rest of the gilts are weighed individually 
and probed for backfat measurement. Gilts 
should be ranked for growth and leanness. 
Mr. Russell said backfat thickness is rough- 
ly 50 per cent heritable and weight for age 
about 20 per cent heritable. 


Liebenow New President 


Of Chicago Exchange 


Robert C. Liebenow has been elected 
president of the Chicago Board of Trade. 
The exchange late last month voted to have 
a non-member salaried president, the full: 
time post now filled by Mr. Liebenow. 

Mr. Liebenow had served as executive 
secretary of the exchange since April, 1955. 
He joined the board staff in 1952 as as 
sistant secretary. This is the first time a non- 
member has served as president of the 108 
year-old exchange. 

Under the change in exchange rule: 
adopted by member vote, President Juliv 
Mayer now is board chairman. Vice Presi 
dent John E. Brennan and James F. Wad~ 
have become vice chairmen of the boarc. 


@ HARTZHEIM'S FEED & FUEL, Be:- 
ver Dam, Wis., has installed a new Wenge: 
molasses unit. 
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DR. SALSBURY’S UNIQUE 
MULTI-CHEMICAL BLEND 


Puts broad range 
disease protection 
in your poultry feeds 


—all types in chickens and turkeys eS, ay 


—in chickens and turkeys ; 


—in chicks and poults er 


— large roundworms and tapeworms 


— in turkeys 


BLUECOME 
—in turkeys 


SUB-CLINICAL DISEASES uu === 


—in chickens and turkeys 


—in chickens and turkeys 


ADDITION POLYSTAT STIMULATES GROWTH, IMPRO | 


Polystat is in a class by itself! It is the only feed additive that is 
highly effective against so broad a range of disease organisms, from Salmon- 
ella bacteria to protozoans and worms! 


It cannot be compared with additives that only prevent coccidiosis, or only DR. SALSBURY’S 

control worms. Polystat does all this and more, and is an outstanding growth 1. THE SUPERIOR 
stimulant as well. Birds on Polystat finish out better for higher market values. ADDITIVE FOR PIG AND 
Polystat is, in fact, many feed additives in one. me : r HOG FEEDS, CHICK 
With Polystat in your feed you perform a real service to growers. You give AND LAYING MASHES 
them more of what they need to raise better birds at higher profits. Polystat 

helps you too. It reduces flock service required, simplifies your feed additive (Included in recent official pig feed 

program, cuts costs and stimulates repeat sales from more satisfied customers. formulas for pre-starter, starter, and growing 


feeds released by the Animal Husbandry 


We urge you to “take a new look at Polystat.” Write today for Feed Manu- Department, lowa State College) 


facturers Guide No. 7-A for the authoritative data that will prove to your 
satisfaction that poultry feeds containing Polystat are worth more because 
they do more... for you and your customers. Write for Feed Manufacturers 
bulletin on 3-Nitro 


complete line of 
poultry medicines 


recommend, promote and profit from 


DR. SALSBURY’S LABORATORIES 


Charles City, lowa 
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By HAL VON LINDEN 


New Yorker Gerald Smith is the 
Robert Hall of the feed industry. Low 
overhead, for which the Robert Hall 
chain is famous, manifests itself at Mr. 
Smith’s mill in the form of planned 
delivery and few credit losses. 

“By operating on a cash basis, cut- 
ting down overhead through zoned 
delivery, and offering quantity dis- 
counts, we have dulled the price ap- 
peal for feeds of our competitors,” re- 
ported Manager Smith of George T. 
Smith & Son Feed Mill at Elnora, 
N. Y., a small community located ap- 


Modern 


proximately 20 miles northeasterly 
from Schenectady. 

“Help the customer with his prob- 
lems and you're likely to find the 
answers to some of your own in the 
feed business,” stated Gerald Smith. 

“It’s that simple because the farm- 
ers problems, vital to his welfare, are 


linked closely to the feed man’s wel- 
fare.” 

Representing the third generation 
of his family in the same mill, Mr. 
Smith knows his business. The mill, 
founded in 1892, came under the man- 
agement of Gerald Smith’s grandfather 
and father, George T. and Percy 
Smith, in 1914. The business, now 
owned by Mrs. Percy Smith, has been 
under her son’s management since 
1946. 

“Handling an average gross tonnage 
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of 2,000 yearly, we're perhaps an aver- 
age small town mill faced with the 
same problems confronting many sim- 
ilar businesses today. 


“But there are satisfactory methods 
of meeting competition, including in- 
telligent management, high quality, 
extra service, and a close association 
with customers and an understanding 
of their problems. 


“The smaller mill,” Mr. Smith 
pointed out, “can seldom afford its 
own full-time salesmen to push and 
promote new accounts. But the old- 
line companies which supply our feed 
have available top-notch men who 
work with us as field specialists. Fol- 
lowing leads and their own no one 
can better their study of a farmer's 
production problems and money-sav- 
ing recommendations on getting bet- 
ter production through new and im- 
proved feeding programs. 


Selling 


EFFICIENCY in mill manage- 
ment is stressed by Gerald 
Smith in his busy plant at 
Elnora, N. Y. The business 
hub is 20 miles from bustling 
Schenectady. 


“Some of our suppliers offer free 
management publications that com- 
pare favorably with textbooks and are 
invaluable references.” 

The mill’s tonnage is split between 
dairy and poultry feeds. Flock man- 
agement and disease prevention are 


GERALD SMITH 
"Plain pipe racks." 

stressed with direct benefit to feed 

sales. 

Mr. Smith has introduced further 
savings in overhead through working 
out an effective weekly delivery sys- 
tem. This is done along established 
routes which are set up so that a one- 
day delivery covers a given area with- 
out expensive runs piling up wasted 
time and mileage where no deliveries 


Practiced 


are made that day. 

“You might say that we zone our 
deliveries,” he stated. “For example, 
on Monday we make all deliveries in 
zone 1 without needless backtracking 
or doubling along the route. The next 
day we deliver in zone 2. A phone call 
the day preceding delivery enables us 
to add any needed and last minute sup- 
plies for any zone. We offer special 
deliveries anywhere along a route or 
close by as a matter of courtesy. After 
all, many small customers establish the 
same volume as one large account and 
we pay particular attention to their 
needs.” 

The Smith mill has a 100 by 35-foot 
warehouse. The mill is three stories, 
65 by 40 feet. A spur line from two 
passing rail systems enables cars to be 
shunted between the warehouse and 
the mill for efficient unloading into 
either building. 

Handled are Beacon and Wirthmore 
feeds. The mill also offers its own 
scratch feed mixture. Custom grinding 
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LARGE CAPACITY, 
HIGH SPEED 
CONTINUOUS MIXERS 


1200 SERIES ROUGHAGE- 
MOLASSES. MIXER 


‘ CAPACITIES UP TO 40 TONS PER HOUR 
TONS PER HOUR | 
CAPACITIES for Horse Power 
Feeds Weighing = | 40 GS Now you have a choice of three Wenger 
speed mixers with capacities large 
30: ths. cu. fe 20-30 15-18 12-15 
2 ne enough to handle even the largest mixing 
ibs. cu, ft. 30-40 20-25 15-20 


lines. There’s a size and capacity to meet 
every need and each is equipped with motor- 
ized variable speed drive and metered flow 
liquid feeders to specifications. End bell of 
mixing chambers are removable for quick 


easy cleaning. Cleaning spades furnished 
with each unit. 


Aleply One or More Liquid 


Featuring. Live Bottom Bin Feeder to eliminate bridging. ideal ites | 
mixing light, bulky feeds such as ground hays, cotton hulls, corn. 
sobs, beet pulp, ete. 


1250 SERIES for 
HEAVY FEEDS 


“TONS PER HOUR 


Feed Ingredients Simultaneously 
25.35 


35 Ibs. cu. ft. 30-35 20-25 
30 Ibs. cu. ft. 25-30 48-22 
“Ideal for mixing swine ond poultry feods. 


Mix MOLASSES, ANIMAL FATS, 
FISH SOLUBLES, LIQUID WHEY 
FERMENTATION SOLUBLES and 
MOISTURE smoothly, evenly and 
rapidly. Liquid Feeders equipped with Wenger 
Flow Pumps available for each liquid feed in- 
gredient desired. 


Write “Joday for complete infor- 


mation, stating the types of feed, liquid 
feed ingredients desired and the tonnage 
intended. 


NGEr mtg. c 


SABETHA, KANSAS. 


1275 SERIES HEAVY 
MIXER 


Capacities 
_ te above 1250 Series. 


New 1275 Series has 
Gallon Liquid Tank . 
and Wenger Metered 

Flow Pump. Tank may 
be. divided for two or 
more liquids with indi- 
vidual ‘metered flow pump for each. Unit illustrated has tanks 
and pumps for molasses, fish solubles and animal fats. 


‘ 
4 
ke 
4 
Be 
bea 
| 
kee 
$ So. Standard of the Industry for Molasses 
: Feed Mixing, Pelleting and Cooling Equipment 
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EED BAG —September, 1956 73 


and mixing are done. A Sprout-Wald- customers living up to 15 miles away. 
ron hammer mill is used as are a mo- Approximately 150 tons of Ar- 
lasses spray ring and a mixer. Addi- mour’s fertilizer are moved yearly. 
tional machines include a cora cracker This is promoted ahead of the spring 
and separator. season and the fall wheat and rye 
Grinding is done when batches build sowing. This is done by advertising in 
up to sufficient volume. No extra the Saratoga County Farm Bureau 
charge is made for picking up and de- News and the Ballston Spa Journal, a 
livering grain with regular deliveries. weekly newspaper eight miles away, 
A small charge is made if a special trip blanketing the mill’s area. 
is required to pick up grain for grind- Good will advertising is done with 
ing. “giveaways,” such as calendars and 
About 1,200 tons of coal are sold pencils. The calendar is the same type 
yearly throughout the average 10-mile used for years and provides means for 
radius served by the mill with a few holding farm records throughout the 


Experienced Feed Makers Specify 


at ay 


TRACE MINERAL 
PREMIXES 


Backed By— 
e Leadership Research 


e Quality Control 


e Outstanding Facilities 


e Quick Service 


Write for 
NEW DATA BULLETIN 


Packed with latest information on 

8 trace minerals in building mod- 
ag ern Poultry, Swine and Cattle 
Feeds. 


Remember, too, “CCC” 
can supply your most ex- 
acting need for CALCIUM 
of all kinds . . . as well as 
BARN-BRITE (Barnlime) 
for Dairy Barns and other 
farm uses. 


WRITE. WIRE OR PHONE 


Calcium Carbonate Company 


“Pioneer Producers of Trace Elements Products” 


222 WEST ADAMS STREET e CHICAGO 6, ILLINOIS 
325 WOODMEN OF THE WORLD BLDG.. OMAHA. NEBRASKA © BOX 499, CARTHAGE. MISSOURI 
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12-month period. Customers like and 
ask for these. 

Sidelines are standard poultry and 
dairy aids and insecticides, all -volume 
boosters. 

“We have always believed, it advis- 
able for a feed business to be conduct- 
ed on a cash basis and we so operate,” 
Manager Smith advised. “A year ago 
we established a cash discount setup 
which materially aids this operation. 
For customers who run a small bal- 
ance we offer two per cent if paid by 
the 15th of the month following de- 
livery. Actually, this permits up to six- 
weeks’ leeway which is appreciated by 
the customers who almost without ex- 
ception take advantage of discounting 
their statements. 

“While effecting a savings for them 
it also maintains our working capital 
at a high and constant level. This en- 
ables us at all times to see where we're 
going and how we can make off-sea- 
son buys at better discounts which in 
turn are passed back to the customers 
who helped make it possible. 

“We've been fortunate in our area 
in that the buying power of the farm- 
ers has remained more stable than in 


other areas of the Northeast. This in 


turn benefits us. In fact, our volume 
is up this year because we have held 
old accounts and added new ones.” 

The average herd in this southern 
tier of Saratoga county served by the 
mill is from 40 to 50 head with a 
smaller number of herds reaching 200 
head. Flocks generally are in the five 
to 600-bird category. 

Here’s Gerald Smith’s reflections on 
the future of the country mill: 


“Keep your business on a cash basis, 
plug the known quality of your prod- 
uct. Spend as much time as possible 
with your customers not only to con- 
vince them of the advantages of your 
service and products but to help them 
over the hurdles they face, making 
them feel you have something personal 
to offer quite aside from selling. 


“It’s a winning combination. It 
helps establish and maintain volume. 
It leaves you with the feeling that 
there is:a sound and healthy future 
for the smaller business.” 

Gerald Smith’s low overhead man- 
agement policies, blended with effec- 
tive merchandising and limited credit 
sales, have provided this Empire state 
feed firm with a new avenue to prof- 
its, along which it expects to continue 
to travel unhampered by the detours 
of competition. 
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Two 20-ton Butler Bulk-O-Matic Feed Tanks at the K. W. Johnson Turkey Ranch, Owatonna, Minnesota. 


Get and hold Big Volume feeders and growers 
with Butler on-the-farm bulk feed tanks 


Lower feed prices, easier handling, 
mixed-to-order feeds at little or no extra 
cost—these are some of the advantages 
of bulk feed handling you can offer to 
get profitable business from big volume 
feeders. And, by seeing that customers 
are equipped with Butler Bulk Feed 
Tanks, you'll actually save on delivery 
and storage costs, even though you 
handle more feed! 


All-steel Butler tanks on the bulk 
feeder’s farm save time and labor by 
permitting fast mechanical loading and 
unloading. They let you use the farm 
instead of your warehouse for storage 
... and eliminate the need for frequent, 
if not daily, deliveries. Feed production 
and shipments can be planned ahead with 
greater certainty to further cut your costs. 


To insure years of profitable repeat 
business from big-volume feeders and 
growers, alert dealers and feed manu- 
facturers are participating with their cus- 
tomers on the installation of Butler 
Bulk Feed Tanks. It’s an investment in 
extra storage capacity that pays off in 
customer loyalty and extra sales. 


Let a Butler representative show you 
how a bulk feed program has worked 
for others— and how it can work for you. 
Butler’s complete program includes 
bolted grain tanks from 1,297 to 60,763 
bushels for storage of feed and ingre- 
dients at the mill; welded tanks from 8 
to 44 tons for large feeders and dealers; 
and galvanized tanks from 3 to 6 tons 
for on-the-farm use. For full details, write 
to the Butler office nearest you. 


BUTLER MANUFACTURING COMPANY 


7392 East 13th Street, Kansas City 26, Missouri 


992A Sixth Avenue, S.E., Minneapolis 14, Minnesota 


Dept. 92A, Richmond, California 


BUTLER galvanized 
steel Bulk Feed Tanks 
for on-the-farm use 
are available in sizes 
from 3 to 6 tons. 


Oil Equipment + Steel Buildings + Farm Equipment + Dry Cleaners Equipment * Outdoor Advertising Equipment + Special Products 
Kansas City, Mo. * Galesburg, lil. * Richmond, Calif. ¢ Birmingham, Ala. * Houston, Tex. ¢ Burlington, Ont., Canada * Minneapolis, Minn, 
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Another first from Peebles’ 


HI-FAT 
UNIDENTIFIED FACTOR 


POULTRY 


pe 


® Gives a competitive edge to 
local brand feeds 


p= Premix is today’s most complete one-bag forti- 
fication for poultry rations. It’s high in fat, trace min- 
erals, vitamins and unidentified growth factors—gives your 
feeds the advantage of higher energy and improved calorie- 
protein ratios without the usual fat-handling problems. 

These and other benefits of Peebles’ Premix work to 
widen your profit possibilities. 

With Peebles’ Premix you can offer your customers a 
ration containing whey, fish products and distillers solu- 
bles — the combination of unidentified growth factors 
shown in university tests to be the most potent in pro- 
moting rapid, healthy development and efficient utilization 
of feed. 


Peebles’ Premix makes mixing easier, too. 
It’s high in energy but common fat-handling problems are 
eliminated. That’s because all ingredients in Peebles’ forti- 
fication are liquid-blended and spray-dried by an exclu- 
sive process into one smooth-textured mix. Even micro in- 
gredients are included — carefully measured, so the most 
critical part of formulating is done for you. 

Extra ingredient inventories and mechanical mixing 
problems are gone, too. Everything you need is in the 
one Peebles’ Premix bag — ready to add to your own or 
home-grown bulk ingredients to make high-quality feed 
at low cost. 

And Peebles’ Poultry Premix makes feeds that can per- 
form with the best of them .. . are bright to the eye and 
palatable to birds . . . and brings customers back for more. 


Write Appleton offices for complete information. 


WESTERN CONDENSING COMPANY 
: Appleton, Wisconsin ¢ San Francisco, California 
Vorid’s Largest Producer of Whey Products” | 
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— Record 


(Continued from page 41) 


another opportunity to scrutinize the 
situation and in practically all cases, 
the fault does not lie with the feed. 

“Whenever we contact a new cus- 
tomer, we discuss his returns to deter- 
mine if the right feeds are being sup- 
plied the flocks or herd,” said Mr. 
Pfeiffer. “We always have a few du- 
plicate records of other farmers’ pro- 
duction that match the size and type 
of flock or herd that the prospective 
customer has and we ask him to make 
comparisons. In all cases, our custom- 
er’s productivity is much higher than 
the prospective customer’s and the 
possibilities of selling him are that 
much greater.” 

To satisfy the demands of custom- 
ers, Midway Mills handles three com- 
mercial feeds and its own private 
brand. These include Master Mix, 
Beacon, and Eshelman with its own 
promotionally-priced Famous brand. 
This variety affords Midway custom- 
ers a wide selection of feeds based on 
their budget requirements and anti- 
cipated productivity. 

Custom mixing is handled on a 
growing scale here with farmers truck- 
ing in their own grains or the mill 
sending out its own truck to make 
pickups. An average of 7/2 tons is 
mixed daily. A flat charge of 15 cents 
per hundred is made and five cents 
extra for pickup and delivery. All mill 
equipment is Sprout-Waldron made 
and includes two two-ton mixers, a 
molasses blender, pre-mixer, 18-inch 
diesel-driven hammer mill, and an oat 
crimper. 

While Midway Mills is one of the 
oldest feed establishments in Lebanon 
county, it was taken over by its 
present ownership eight years ago. 
Forrest D. Potter was formerly a feed 
salesman and when the opportunity 
became available to obtain this estab- 
lished business, he made the change. 
At the time it was rundown, doing 
little business, and in debt. But Mr. 
Potter liked the feed business and felt 
that with a little aggressive merchan- 


dising, it could be redeveloped. This 


is exactly what has taken place. 
Midway Mills has four all-around 
employes, a mill hand, and two sales- 
men, namely Messrs. Pfeiffer and Pot- 
‘er. It operates four trucks and with 
Dusiness increasing has enlarged its 
mill capacity. The main building is 
125 feet long and has a depth of 25 
feet. It has a Pennsylvania railroad sid- 
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ing at one side with six doors for un- 
loading. The siding itself can accom 
modate 10 cars at one time. 

Loading facilities are handled at the 
other side of the building so that there 
is no delay in mill loading or unload- 
ing at any time. 

Mr. Pfeiffer or Owner Potter visits 
each of their customers twice monthly, 
getting their feed orders. Deliveries 
are made the following day and all 
customers with standing orders get 
delivery on an established Friday route. 
Farmers are working more closely to 
their requirements which is the reason 
why their orders are taken bi-monthly. 
The two salesmen coordinate their de- 
liveries so that routing schedules for 
each day can be drawn up. 

A complete line of remedies, dog 
food, and fertilizer is handled to pro- 
vide their customers with a complete 
line of necessities. Service is another 
important factor and either of the 
salesmen assists in vaccinating, debeak- 
ing, and other duties that may be re- 
quired by a customer. For diagnosing 
and illnesses requiring more experi- 
enced attention, they recommend 
Whitmoyer Laboratories, Inc., at near- 
by Myerstown. From time to time, 
they accompany representatives of the 
commercial feed lines that they handle 
on visits to customers and this helps 
to build good will. 


“Credit is a big factor in dealing 
with the average farmer and although 
we extend it, we watch it carefully,” 
Mr. Pfeiffer explained. “Customers 
don’t mean to ‘beat you out of it,’ but 
if they aren't attending their business 
carefully, they get into debt. Here 
again, by examining records we can 
tell how a farmer is progressing and 
what it will mean to us if we extend 
him credit. But farmers know that 
they can’t live on credit and they make 
every effort to be in the black on their 
feed dealer’s ledger. We explain to 
our customers that we have to meet 
bills just as they do, so if we can’t ex- 
tend them credit, at least they know 
that it isn’t our fault.” 


Periodically, Midway Mills makes a 
mailing to all its customers and pros- 
pective customers. These are usually 
followed up by personal visits that 
help to consolidate a business connec- 
tion and attract new trade. On occa- 
sions, an ad is placed in some of the 
weekly newspapers covering the coun- 
ties that Midway serves. 

Manager Pfeiffer cooperates with 
all the promotions featured by his 


Patterson in Consolidated 
General Manager Post 


Ford K. Patterson has been named gen- 
eral manager for Consolidated Blenders, 
Inc., Fremont, Neb. President Kenneth 
Morrison disclosed Mr. Patterson's appoint- 
ment, 

As general manager, Mr. Patterson will 
be responsible for coordination and super- 
vision of all phases of the firm’s business 
functions. 

Mr. Patterson also will continue his sales 
activities in conjunction with General Sales 
Manager T. J. Mateer and R. D. Wisemiller, 
assistant general sales manager. 


Add Concentrates During 


Short Pasture Season 


Some concentrates should be fed to live- 
stock when late summer pastures are short 
to keep animals gaining. Ground, low-quali- 
ty hay, straw, or corn cobs may be added 
to the concentrates to prevent the animals 
from eating too much. Salt also may be 
used to limit concentrate feeding on pasture. 

Livestock Specialist G. F. Cmarik of the 
University of Illinois Dixon Springs experi- 
ment station said that two groups of two- 
year-old heifers there now are getting con- 
centrates on short pasture. 

The Illini mixture is two pounds of ham- 
mered ear corn and one pound of soybean 
oil meal, fed daily in bunks large enough 
for all animals to feed simultaneously. Mr. 
Cmarik warned against using this suppie- 
ment on pasture for fattening and slaughter 
cattle. 

MC MILLEN MANAGER 

Robert Martin has been named manager 
of Master Feed & Seed Co., Inc., East St. 
Louis, Ill., by McMillen Feed Mills, Fort 
Wayne, Ind. Mr. Martin succeeds Joseph 
Merckx, now grain buyer at Ghee City, Ill. 


commercial feed manufacturers and 
has exhibit booths at local fairs. Al- 
though the latter are primarily for 
good will, the display of his custom- 
er’s production records causes some 
comment and usually results in devel- 
oping new business. 

“We feel that it is definitely a feed 
dealer’s business to know his custom- 
er’s business,” said Jim Pfeiffer, “be- 
cause if the latter profits, so will the 
dealer. That’s why we make it a point 
to lay heavy emphasis on records and 
it doesn’t take long for a customer to 
realize that we only wanted him to 
maintain them for his own good. And 
this means greater sales opportunities 
to us.” 

Midway Mills of Lebanon, Pa., en- 
courages the keeping of accurate cus- 
tomer records because it is confident 
that once a farmer begins maintaining 
detailed books, he will be a better 


farmer and a better customer. 
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Soybean Processors Elect 
Officers, Directors 


Robert G. Houghtlin was re-elected presi- 
dent of the National Soybean Processors as- 
sociation for the 1956-57 crop year at the 
organization’s 1956 annual meeting held 
Aug. 13-14. Dwight L. Dannen continues 
as vice president and executive committee 
chairman. 


Donald B. Walker of Ralston Purina Co., 
St. Louis, is secretary and Harold A. Abbott 
of Funk Bros. Seed Co., Bloomington, II1., 


treasurer. 


ROBERT G. HOUGHTLIN 


Elected to serve three-year terms on the 
directorate were M. C. Larson, Muscatine 
Processing Corp., Muscatine, Iowa; Willard 
C. Lighter, the Glidden Co., Chicago; H. R. 
Scroggs, lowa Milling Co., Cedar Rapids, 
Iowa; William King Self, Riverside Oil 
Mill, Marks, Miss.; Ralph Wells, Ralph 
Wells & Co., Monmouth, IIl., and Clark 
Yager, Clinton, Iowa, Pillsbury Mills, Inc., 
Minneapolis. 


HAROLD A. ABBOTT 
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Sewall D. Andrews Jr. of General Mills, 
Inc., Minneapolis, and Donaldy C. Ogg of 
Iowa Soya Co., Redfield, were elected to 
the executive committee for a two-year 
term. 


Acreage Reserve Sign-Up 
At 12.3 Million Acres 


Revised final figures released recently by 
the Agriculture department show that 553,- 
328 farmers have signed 12,321,809 acres 
of cropland under the 1956 acreage reserve 
program of the soil bank. Maximum pay- 
ments that could be earned under the sign- 
up total $260,998,747. 

The agreements covered 537,172 farms, 
indicating that many farms signed agree- 
ments covering more than one of the basic 
crops. Only farms eligible to participate 
are those with corn base acreages or allot- 
ments for wheat, cotton, rice, tobacco, and 
peanuts. 

The largest number of agreements were 
signed by corn producers. Wheat producers 
were next. The 1956 acreage reserve com- 
pliance deadline was extended through Aug. 
31 from Aug. 3. 


Gruhle, Oriental Chief, 
Dies at the Age of 90 


Charles C. Gruhle, president of Oriental 
Milling Co., Manitowoc, Wis., died last 
month at the age of 90. Mr. Gruhle, who 
had been associated with Oriental for the 
past 70 years, was a past president of the 
Northwestern Millers association. 

Mr. Gruhle had served as president of 
Oriental since it was incorporated in 1924. 
He was active in the firm at the time of 
his death. 


U. K. Bans Raw Milk for 


Livestock in Transit 

Feeding of raw milk to livestock in trans- 
it has been banned by the United Kingdom 
ministry of agriculture, fisheries, and food 
and the secretary of state for Scotland. The 
order issued limits milk feeding to milk 
which has been reconstituted from dried 
milk. 

The ban was placed on raw milk feeding 
because of a committee recommendation 
concerning foot-and-mouth disease. The 
regulation is a safeguard against the spread 
of the disease. 

@ PIPER CITY FARMERS ELEVATOR, 
Piper City, Ill., has installed a new Blue 
Streak cob crusher. 

@ JACK DRURY, Richland center, Wis., 
has purchased a new 105-horsepower Bry- 
ant hammer mill. 

RANKIN SUCCEEDS FILES 

Pillsbury Mills, Inc., Minneapolis, has 
named James L. Rankin to succeed Howard 
W. Files as vice president in charge of 
human relations. Mr. Files, who will retire 
in 1958, will continue as counsel to the 
human relations division. 


Spencer Kellogg Expands 
Its Soybean Facilities 


Purchase of properties near Brecken- 
ridge, Minn., for the construction of a proc- 
essing plant has been announced by Presi- 
dent Howard Kellogg Jr. of Spencer Kell- 
ogg & Sons, Inc., Buffalo. 

The firm also has concluded an agree- 
ment with Honeymead Products Co., Man- 
kato, Minn., to share its newly-expanded 
processing and refining facilities. 

President Kellogg said the agreement will 
provide for immediate and completely na- 
tional distribution of Spencer Kellogg's soy- 
bean products. 


Livestock Trading Brisk 
In 1955 for Europeans 


Intra-European trade in livestock, meat, 
and meat products increased considerably 
last year among member nations of the 
European Economic Cooperation. Exports 
of cattle from Ireland, Denmark, and France 
during 1955 showed marked increases. 

The Department of Agriculture said that 
hog trade last year also jumped substantially 
from 1954 with live hog exports from 
West Germany, Denmark, and the Nether- 
lands accounting for nearly 90 per cent of 
the total volume entering in European 
trade. 

Sweden was the only beef importing 
country that did not increase its exports 
last year from a year earlier. Beef imports 
increased from 352,000 tons in 1954 to 
464,000 tons in 1955. Pork exports among 
member countries also increased consider- 
ably in 1955 with Denmark and the Nether- 
lands the chief exporters. 

M DIVIDEND 

Archer-Daniels-Midland Co., Minneapolis, 
has declared a 50-cent dividend to be paid 
Sept. 1 to stockholders of record Aug. 20. 
This is ADM’s 100th consecutive quarterly 
dividend. 
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“Change my will, lawyer, to split up 
equally all my government loans.” 


BY TONY BASSO 
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Why Bat Your Head Wall 
USE YOUR BROILER FEEDS! 


For months, broiler growers have been 
reading about HI-PRO-CON and how this 
amazing 50% protein, dehulled soybean oil 
meal is revolutionizing broiler feeding. For 
HI-PRO-CON makes possible a more eco- 
nomical formulation of the new high- 
efficiency, high calorie rations that increase 
profits, produce more meat on less feed. 
Thousands of profit-minded broiler 
growers are demanding these remarkable 


Ite Time To Change 
Staleys 


THOUSANDS OF FEED CUSTOMERS ARE DEMANDING THIS 
SUPER PROTEIN CONCENTRATE! 


Youts will be soon! 


new higher-efficiency feeds from their 
dealers. As a result, feed manufacturers 
everywhere are now using HI-PRO-CON — 
in their feeds to meet this ever growing 
demand. Why not cash in on the amazing 
swing to this new concept in broiler rations? 
Get all the money-making facts. Send for 
your FREE copy of Staley’s new research 
bulletin, ‘‘How To Increase Broiler Feed 
Efficiency.”’ No obligation. 


A. E. STALEY MANUFACTURING CO., MEAL SALES © DECATUR, ILLINOIS 
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Lilly Biochemists Learn 
Structure of Glucagon 


The complex structure of glycagon, a 
protein obtained from the pancreas, has 
been revealed by biochemists at Eli Lilly 
& Co., Indianapolis. Although the dis- 
covery currently has no commercial value, 
the results of the two-year project are being 
used as a tool in diabetes research. 

Glucagon increases blood sugar in con- 
trast to the pancreatic hormone insulin, 
which lowers blood sugar. All proteins are 
made up of amino acid chains. Glucagon 
was found to be comprised of 29 amino 
acid units, with 15 different amino acids ap- 
pearing in the sequence. 

Ten of the amino acids found in pro- 
teins are essential to life in mammals. Un- 
raveling the order of the amino acids in 
glucagon were these biochemists: W. W. 
Bromer, L. G. Sinn, Alfred Staub, and 
O. K. Behrens. 

Assistance in certain phases of the re- 
search came from Rudolph Scheib, H. L. 
Bird, E. R. Diller, W. A. Tandy, C. W. 
Pettinga, C. T. Pugh, E. E. Logsdon, and 
E. O. Davisson. 


PENB ’56 Planning Meet 
Set for Jan. 31—Feb. | 


Chicago’s LaSalle hotel will house the 
1956 planning conference of the Poultry & 
Egg National board, to be held Jan. 31 and 
Feb. 1. Dr. James M. Gwin, general man- 
ager, said the dates should not conflict with 
any other national poultry industry meet. 


The PENB commodity advisory commit- 
tees on shell eggs, broilers, and turkeys and 
finance committee will meet at the hotel 
on Jan. 30. 


McMillen Names Seabold 


Sales Promotion Head 


Appointment of Joseph Seabold as sales 
promotion manager has been announced 
by President Dale W. McMillen Jr. of Mc- 
Millen Feed Mills, Fort Wayne, Ind. Mr. 
Seabold had been serving as territory sales 
manager in northwestern Ohio. 

McMillen also appointed Kenneth R. 
Weaver supervisor of retail mills for the 
firm’s Stores division and L. E. Meyer sales 
staff assistant to Frank Dalrymple, south- 
ern division sales manager. Don Hurst suc- 
ceeds Mr. Seabold in Ohio. 


Rats React the Same to 
Aureomycin, Vitamin E 


Aureomycin and vitamin E produced sim- 
iliar growth reactions in rats in an experi- 
ment conducted recently at the University 
of Illinois college of veterinary medicine. 
Dr. Elwood F. Reber said the rats gained 
the same on a vitamin E deficient diet con- 
taining Aureomycin, as those on a diet not 
lacking the vitamin. 

Feeding either the ant:biotic or vitamin E 
prevented the reproductive capacity of male 
rats from being adversely affected. The 
vitamin E deficient diet produced these 
harmful effects. 


How to Photograph Cats 


(See Cover Photo) 


Cat pictures have a special appeal all their own — even for people who 


can’t stand cats in person. 


So, for the cat-owning family, snapshots are a must, whether the pet is a 


descendant of one of the ancient feline aristocracies or comes from a long 


line of alley dwellers. 


It’s fun to take their pictures — when you really do right by them. The 
snapshots that really do them justice are the ones that show off their best 
points — or those which endear them to you — the ones that show their 


personality and individuality. 


Picture your cat in natural surroundings — outdoors and in. The, back- 
ground is important. You can photograph a black cat in a coal bin at night, 
but you aren’t really going to see much of the cat. A contrasting background, 
simple as can be, will show your pet off to best advantage. 

Avoid wallpaper patterns inside, shrubbery and the like outside. Try 


“shooting” from various angles to achieve interesting effects and attain a neu- 
tral background. Move in as close as your camera permits. If you shoot 
from too great a distance, your cat will be but a speck in a mass of background 
and certainly not featured in the style which he deserves. 

A “center of attention” for your cat will help bring out the alertness, 
both in body position and expression. The center of attention can be either 
on or off camera, as you wish — and can be as simple as your making a noise 
that you know from experience will attract his attention. 

Try shooting at the cat’s own eye level sometimes. This keeps things in 
proper perspective. If you look down on him from your eye level, you'll be 
dwarfing him in importance. 


Ask lowa Farmers About 
Pepsin Feeding Plans 


Fifty-six per cent of Iowa farmers polled 
last June had heard about Iowa State Col- 
lege’s research results on enzyme feeding 
for baby pigs one month after the findings 
were released. Nine per cent are planning 
to feed baby pig feeds containing pepsin 
to their animals this fall. 

Wallaces’ Farmer & Iowa Homestead, 
which conducted the survey, pointed out 
that 54 per cent are not planning to use 
these feeds this fall, with 15 per cent un- 
decided. The enzyme feeds are expected 
to be marketed soon. 

According to Dr. Damon Catron, Iowa 
State swine nutritionist, “Many feed manu- 
facturers will probably find that it pays to 
fortify their starter rations with enzymes 
for pigs up to approximately five weeks of 
age, after careful field testing.” 

It was indicated in basic research that 
the baby pig is deficient in digestive en- 
zymes from birth up to approximately five 
weeks of age. 


Pillsbury Ups Seven in 


Feed Division Sales 


Six sales managers and an egg marketing 
specialist have been named for the feed 
division of Pillsbury Méills, Inc., Minne- 
apolis. General Sales Manager Jack Hub- 
bard disclosed the sales department promo- 
tions. 

These new sales managers received the 
following assignments: Robert W. Jones, 
concentrate mixing department, Clinton, 
Iowa; Louis R. King, Los Angeles plant; 
Leo V. Bilger, Sacramento, Calif., plant; 
James V. McAllister, Ogden, Iowa, plant; 
John F. Toeller, Clinton area; and Charles 
W. Dobbs, Atchison, Kan., plant. 

W. Gary Alford has been named egg 
marketing specialist in northern California. 
Mr. Alford had been serving as sales man- 
ager for the Sacramento plant. 


Allied Mills Sales Near 
$98 Million in 1955-56 


Allied Mills, Inc., Chicago, has reported 
net sales of nearly 98 million dollars for its 
fiscal year ended June 30. This compares 
with net sales of some 93 million dollars a 
year earlier. 

Net income totaled $2,853,619 for the 
1955-56 period, equal to $3.60 per share. 
In the 1954-55 fiscal year, the firm had a 
net income of $2,834,112 or $3.58 per 
share. 

President Harold J. Buist in his letter 
to shareholders pointed out that tonnage of 
livestock feed sold during the year was 
roughly three per cent above the 1955 fiscal 
year. 

@ STEVENS FEED & SUPPLY, Logan 
ville, Wis., has installed a new Series 600 
Wenger molasses mixer. 

@ BINIEKE BROS, ELEVATOR, May: 
bee, Mich., has installed a new Bryant cor: 
sheller and coarse crusher. 
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Taylor Is Sales Head in 


Leo Taylor has been appointed sales man- 
ger for the Rooster Mills division of 
Philip R. Park, Inc., San Pedro, Calif., un- 


Los Angeles, before joining the Rooster divi- 


Dieke, 
Named territory managers in the expan- 


sion were Charles Gilpen for northern 
Valuable 
premiums for 


Here's s anew, promo- 
tion from Peebles’ — tailor-made to 
help you share the wealth while your 
customers’ birds Share-the-Health of 
Peebles’ moist, appetizing Whey 
Blocks. Your customers simply cut 
the “seal of quality” from tops of 
Peebles’ 50-lb. cartons and mail to 
Box 739, Appleton, Wis., along with 
money specified*. 


LEO TAYLOR 
14 popelar 
California; E. Lloyd Knapp in Kansas, Colo- é 


rado, and Nebraska; and Floyd Follett for farm magazines 


southern Illinois, southeastern Iowa, and 


Missouri. ", . magazines that call on more 
Robert Myer will serve in southern Cali- © rates 614 million farm families 

fornia, the area formerly handled by Bob ~ . telling bees = about the bene- 

Lutz in conjunction with his other duties 

in central California and Utah. Mr. Gilpen © the big premium offer, 

is a dairy cattle specialist and Mr. Folletta © Ce 


poultry specialist. 
Park manufactures ManAmar Sea Power 


feed supplements derived from the firm's We’re not forgetting you, 
processed sea kelp and fishery byproducts. 
454: Mr. Dealer... 


Renderers Will Convene Special prize incentives are avail- 
In Bean Civ O83 the-Healtlr Campaign offers you reel 
n ean ity ct. ? money-making opportunities besides. 
New horizons and markets for animal by- Ask your distributor salesman, or 
3 fill in coupon below and send for 

products will be covered from many angles full details. 


at the 23rd annual convention of the Na- 
tional Renderers association, slated for Oct. 
1-3 in the Hotel Statler at Boston. 
President Richard B. Mortimer, who re- NOW WITH 
turned recently from the Far East, will dis- 
cuss the federal export program. More on New growth factor 
exports will be brought to light by M. A. - a enn 
Drisko of the Foreign Agricultural service. 


Renderers also will hear C. R. Berg, ex- l 
ccutive secretary of the New York Produce 
xchange, and Ben Cooper of Taller & 4 I 
Cooper, Brooklyn. Drs. Leonard L. Gelb a ! 
«ad Milton Lapidus of the Agriculture de- 
tartment are scheduled to speak. a 

A “brain-storming” breakfast will be held S WHEY PRODUCTS I 
on Oct. 3 with representatives of Batten, WESTERN CONDENSING COMPANY I 
Carton, Durstine & Osborn, Inc., New Appleton, Wis. © San Francisco, Colif. | 
York City, acting ad moderators. World's Largest Producer of Whey Products L_ 
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Park Rooster Division Here's the big pia 


SHARE- THE- HEALTH CAMPAIGN 


sion at Dubuque, Iowa, managed by Don (AND THE WEALTH) 


. DELTA JET NYLON IRONING 
. your farmer- LANTERNS STOCKINGS BOARD COVER 
$1.50 value, only Pair and a sparel Aluminum coated. 


wives get them for and two seals. 
two seals and 


: 75¢ to your custom- $2. 10 value. Farm $1.75 value, only 50¢ 


These premiums already hess 
proven their pull with flock owners. 
So expect to see plenty of sales ac- 
tion from this Share-the-Health cam- 


paign. 

Stock up on Peebles’ Whey Blocks 
now. Get set to profit from the biggest 
Peebles’ promotion yet! 


*Subject to local regulations gmeroing pre- 
miums. Offer expires Nov. 30, 1956. 


Backed by one of the most intensive advertising 
campaigns in the history of the feed industry 


Powerful, local 
sales-making aids 


On the local level, too, Share- 
the-Health will be busy mak- 
ing friends through colorful, 
hard-selling, direct-to-farmer 
literature and point-of-sale 
material 


SEND IN THIS COUPON 
FOR SHARE-THE-WEALTH DETAILS 


To: Box 739, Appleton, Wis. 

Gentlemen: 

I want to get in on the benefits of the ‘‘Share- 
the-Health’’ Campaign. Give me full details. 

I now stock Peebles’[] I wish to stock Peebles’ 

COMPANY ....... 

ADDRESS 
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‘Our feed business 
grows each 


says Dahlem— 
‘CASCADE FEED CO.; CASCADE, IOWA 


Sells 1500 tons of Ful-0-Pep 


“Just take a look at our books,” says Ivan 
Dahlem, ‘‘and you'll see that our feed sales 
have increased steadily for the past several 
years. We find that Ful-O-Pep is easy to sell 
and once you’ve sold ’em, folks keep coming 
back for more. Why, some of our best custom- 
ers have been with us for over 30 years. That’s 
real customer satisfaction! We’re getting a lot 
of new customers too, because last year we sold 
over 1500 tons of Ful-O-Pep.”. 


Champion Pig Starter Salesmen 


“Last year, we really sold Ful-O-Pep Pig 
Starter. In fact, we won The Quaker Oats 
Company’s big contest by selling more Ful-O- 
Pep Pig Starter than any other dealer in the 
United States. You see, the Ful-O-Pep research 
people have certainly got that Pig Starter 
figured out about right, with sugar, rolled oats, 
plus vitamins and things. It sure does the job 
... makes satisfied customers.” 


“It’s a pleasure to do business 


with the Quaker folks’’ FULQPEP2 
PIG STARTER 2 
“Our dad started doing business with the Quaker = le 
folks about 50 years ago,” says Ivan. sure like AN 
the way they do business. They’re friendly folks. Al- NOE See, ZY “Ve 


ways ready to help us out. The Ful-O-Pep District 
Representative stops in quite often. Keeps us in- 
formed, helps plan our merchandising program, too. 
He’s the kind of folks we like to do business with.” 


THE QUAKER OATS COMPANY 
. . . Makers of dependable feeds for over 70 years 


8&2 


|) 
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New VyLactos Wormer Is 
Blended with Omalass 


Worm O Lass is the name given to a 
new phenothiazine wormer for cattle and 
sheep newly-developed by VyLactos Labora- 
tories, Inc. The Des Moines firm has blend- 
ed phenothiazine with its Omalass (dried 
cane blackstrap molasses) for high palat- 
ability. 

VyLactos said its new product contains 
8.8 per cent phenothiazine. Because of this 
high level, the firm explained, only a small 
amount of Worm O Lass is needed for 
treatment. 

Worm O Lass is said to eliminate the 
need for phenothiazine drenches or dosages. 
The product can be sprinkled on or mixed 
with feed. 

VyLactos pointed out that its new prod- 
uct, packed in 50-pound bags, also can be 
mixed into protein concentrates to produce 
a low-level phenothiazine feed for continu- 
ous feeding. For complete information on 
Worm O Lass, circle Reader Service No. 7. 


Silmo Vitamin D Product 
A Milk Fever Treatment 


Marketing of a new vitamin D product 
for treating milk fever in dairy cows has 
been announced by Silmo Chemical Corp., 
Vineland, N. J. Silmo vitamin D, is a dry 
product designed to be added directly to 
regular rations. 

Each one-pound bag of its product, Sil- 
mo said, contains 30 million U.S.P. units of 
vitamin D, the prescribed daily dose for 
each cow. Silmo cited research conducted 
at the Ohio experiment station showing that 
feeding that many units daily for three to 
seven weeks aids in preventing the ill. 

The required dose may be given over two 
or more daily feedings. Use of Silmo vita- 
min D, as a treatment for milk fever has 
been approved by the Food & Drug admin- 
istration, the firm said. 

Franchise information and full facts on 
Silmo vitamin D, may be obtained by cire 
cling Reader Service No. 6. 


Circle the numbers 
which apply to the 

® offers that interest ° 

“ you. Then tear out e 
the card and mail it. 

Many other Reader 

Service offers appear 
on other pages — 

* don’t miss them! a 
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PREFABRICATED CRIB 
A prefabricated one-piece mesh crib now 
is being marketed by Pennington Mfg. Co., 
Addison, Ill. The crib comes in standard 
capacities. For details on the new crib and 
franchise information, circle Reader Service 
No. 2. 


Seedburo Bagging Scale 
A High-Capacity Unit 

A new bagging scale has been added to 
the equipment line of Seedburo Equipment 
Co., Chicago. The one-man unit is called 
Waymatic and said to be capable of filling 
and weighing six to eight bags a minute. 

Seedburo said the Waymatic provides an 
economical way to convert a platform scale 
into a fully automatic bagger-weigher for 
grain, feed, and other free-flowing dry ma- 
terials. It takes less than an hour to install 
the unit, the firm said. 

Bags are moved from scale to stitcher by 
belt conveyor, also handled by Seedburo. 
For literature and complete technical data 
on Seedburo’s new bagging scale, circle 
Reader Service No. 8. 


New Quonsets for Grain 


A Stran-Steel Offer 


Two new quonset grain storage buildings 
now are being offered by Stran-Steel Corp., 
Detroit, along with its quonset steel build- 
ings line. One of the new units is 50 feet 
wide, the other 60 feet. Both are 96 feet 
long and come in 15-foot and 20-foot eaves. 

The larger building can hold 177,355 
bushels of grain. The 50-foot unit has a 
64,335-bushel capacity. The new buildings 
also feature Stran-Steel’s cooling unit. For 
full facts on Stran-Steel quonsets, circle 
Reader Service No. 9. 


Milton Harteau Forms a 
New Firm in Milwaukee 


Milton D. Harteau has resigned as presi- 
dent of Harteau Feed Co., Inc., Cudahy, 
Wis., to form a new business with his son, 
Richard. The new firm, Milt Harteau & 
Son, will locate at 6870 S. 13th st., Milwau- 
kee 15. 

Mr. Harteau’s new concern will handle 
feed ingredients, grains, molasses, and other 
specialty items. Both tank car and insulated 
truck tanks will be used for molasses de- 
liveries. 

Milt Harteau & Son also will offer both 
car load and truck and less-than-car load 
service on feed ingredients. For complete in- 
formation on the new firm, circle Reader 
Service No. 5. 


New Feed Supplement Is 
Made by New England 


A new high-vitamin supplement for ru- 
minant feeds has been marketed by New 
England By-Products Corp., Boston. The 
new product, Newbyco Vitalizer, is de- 
signed to protect livestock against variation 
in quality of roughage. 

Said to be a high-potency vitamin A, D, 
and B complex product, Newbyco Vitalizer, 
when added at the ratio of 20 pounds to 
one ton of ration, will supply 2,500 units 
of vitamin A and 15,000 units of vitamin 
D, the firm pointed out. 

Literature describing New England's new 
supplement may be obtained by circling 
Reader Service No. 3. 

@ DECKERVILLE FEED MILL, Decker- 
ville, Mich., is now operating its new series 
600 Wenger molasses mixing unit. 


Tear Out Along Line—Drop in the Mail 


Reader Service of Che feed Bag 


Send us information or offer identified by circled numbers 


3 14 15 16 17 #18 #19 20 21 22 #23 24 
37 38 39 40 41 42 #43 44 45 46 47 48 

and also details on 

Name. 

Firm. 

Address 

| 


State 


Other Reader Service Items Appear Throughout This Issue 


New Swift Liquid Fat Is 
For Dehy, Feed Mixing 


A new liquid fat for use by alfalfa dehy- 
drators and feed mixers in their operations 
has been marketed by the industrial oil de- 
partment at Hammond, Ind., of Swift & 
Co., Chicago. The new stabilized liquid 
compounded fat is called Triple F 20. 

Triple F 20 is said to be completely li- 
quid at temperatures ranging from 40 de- 
grees to —50O degrees Fahrenheit. It is 
designed to reduce dusting during use. The 
firm listed high retention of carotene and 
vitamins A, D, and E among the advan- 
tages of the new fat. 

The new product comes in 55-gallon 
drums and in tank car quantities of 4,000 
or 8,000 gallons. For complete scientific 
data on Triple F 20 and price facts, circle 
Reader Service No. 10. 


New Baciferm Literature 


Available From CSC 


A new eight-page booklet on its Baciferm 
antibiotic feed supplement has been pub- 
lished by Commercial Solvents Corp., New 
York City. Text of the pocket-size publica- 
tion is supplemented with cartoon illustra- 
tions of poultry and swine. 

Theme of the literature is how Baciferm 
provides “high-level antibiotic feeding at 
low-level cost.” Secondary bacterial invad- 
ers, performance tests, and bonus vitamins 
are discussed. 

Feed men interested in obtaining copies 
of CSC’s new Baciferm booklet should cir- 
cle Reader Service No. 1. 


Sprout-Waldron Bulletin 
On Grain Equipment 


Designed to point out the “big plus” of 
S-W equipment is a new 20-page, two-color 
bulletin published recently by Sprout, Wal- 
dron & Co., Inc., Muncy, Pa. The literature 


describes S-W equipment and systems for 
grain processing. 

Covered are the firm's packaged feed 
mills and pelleting, pneumatic materials 
handling, mixing, mechanical conveying, 
and grinding equipment. Sprout-Waldron’s 
piped-in feeds system also is described. 

Feed merchants interested in obtaining a 
copy of the new S-W bulletin should circle 
Reader Service No. 13. 


Screen Replaces Gate on 


Sprout - Waldron Crusher 


Versatility of its single roll crusher has 
been increased with the substitution of a 
stationary screen for the standard gate ap- 
pearing on earlier models, Sprout, Waldron 
& Co., Inc., Muncy, Pa., has reported. The 
screen also produces a finer particle size 
than the gate. 

The crusher generally is used in the mill- 
ing industry as a pre-crusher and for con- 
trol feeding of materials ahead of grinding 
mills. For literature on Sprout-Waldron’s 
new crusher with screen, circle Reader Serv- 
ice No. 12. 


Smith - Rowland Fertilizer 
Has New Brand Name 


Nutronite has been designated the new 
brand name for the nitrogenous tankage 
produced by Smith-Rowland Co., Norfolk, 
Va., Manager Russell Spivey has an- 
nounced. The fertilizer formerly was mar- 
keted under the name Smirow tankage. 

Mr. Spivey said Nutronite, derived from 
the words nutrition and nitrogen, is a 100 
per cent natural organic water-insoluble 
source of nitrogen. For franchise informa- 
tion and full facts on Nutronite, circle Read- 
er Service No. 11. 


@ ARLINGTON COOPERATIVE, 
Arlington, Iowa, is now operating a new 
Jacobson hammer mill, drag feeder, and 
collector. 


Circle What You Want on Other Side 


BUSINESS REPLY CARD 
FIRST CLASS PERMIT NO. 2111 SEC. 34.9 P. L. & R. MILWAUKEE, WIS. 
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Che feed Bag 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 


Fords Hammer Mill Can 
Grind Coarse, Finish 


A new hammer arrangment for its Fords 
hammer mill provides a wide grinding 
range, according to Myers-Sherman Co., 
Streator, Ill. The mill can be controlled 
electronically from remote locations. 

The hammers may be placed to operate 
at high tip speed with little clearance be- 
tween the screen and hammer for fine or 
finish grinding. Larger and fewer hammers 
are used at slow tip speed and greater 
clearance for coarse grinds. 

Myers-Sherman said its double universal 
joint direct drive eliminates any alignment 
problems which may cause bearing failure. 
A fan that is said to be changed easily is 
used for conveying ground material. 

Literature on Myers-Sherman’s new ver- 
satile hammer mill may be obtained by cir- 
cling Reader Service No. 15. 


Hardy Super-Trace Salt 


Treats Parakeratosis 


A new swine salt containing liberal 
amounts of zinc for parakeratosis control 
has been marketed by Hardy Salt Co., St. 
Louis. Hardy pointed out that several col- 
leges have proved the value of zinc as a 
preventive for the swine skin disease. 

The firm's new product is called Super- 
Trace swine salt. Ten to 12 pounds of the 
salt will fortify a ton of complete pig and/ 
or sow rations, Hardy said. Forty to 50 
pounds is the recommended amount for sow 
or hog supplements. 


Hardy's new salt is available in 100- 
pound and 50-pound paper bags. For full 
facts on Hardy Super-Trace swine salt, cir- 
cle Reader Service No. 17. 


Van Camp Labs Has New 
Stabilized Vitamin A 


A new dry vitamin A product to be mar- 
keted under the trade mark Vanco is being 
introduced by Van Camp Laboratories, Inc., 
Terminal Island, Calif., according to Sales 
Manager Roy Perrett. Final details of the 
product will be presented to sales represen- 
tatives at a meeting Sept. 24-26 at Los 
Angeles. 

Vanco represents the results of several 
years of research and testing to assure a 
stabilized product. The vitamin A is re- 
tained by a special process of coating which 
assures the retention of vitamin A under all 
ordinary conditions. 

According to Mr. Perrett, the new pro- 
duct will be available in standard low po- 
tencies of 5,000, 10,000, and 20,000 units 
of vitamin A per gram and will also be 
sold in other potencies to suit the particular 
needs of the user, including the economical 
75,000 unit potency. ; 

Complete details and samples of this 
new product can be obtained by circling 
Reader Service No. 16. 
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Appoint Seven Feed Tech 


Advisory Subcommittees 


Seven subcommittees have been appoint- 
ed for 1956-57 by thei feed technology ad- 
visory committee, which works in connec- 
tion with Feed Tech at Kansas State Col- 
lege. C. Grattan Lindsey Jr. of Lindsey- 
Robinson & Co., Inc., Roanoke, Va., com- 
mittee chairman, disclosed the following ap- 
pointments: 

Scholarship — Dean McNeal, Pillsbury 
Mills, Inc., Minneapolis; R. D. Jackson, 
Jackson Grain Co., Tampa, Fla.; B. D. 
Eddie, Superior Feed Mills, Inc., Oklahoma 
City; L. T. Murphy, Allied Mills, Inc., Chi- 
cago; Lloyd Larson, Midwest Feed Manu- 
facturers association; Richard Kathe, Ameri- 
can Feed Manufacturers association. 

George P. McCarthy, Flour Mills of 
America, Fort Worth, Tex.; Charleé* Barr, 
Ames Reliable Products Co., Ames, Iowa; 
and Robert E. Wendland, Wendland Grain 
Co., Temple, Tex. 

Research — E. J. Cashman, Doughboy 
Industries, Inc., New Richmond, Wis.; 
Dwight L. Dannen, Dannen Mills, St. Jo- 
seph, Mo.; Dr. J. E. Hunter, Allied Mills. 
Inc.; Hugh O. Dermody, Chas. Pfizer & 
Co., Inc., Brooklyn; and David McVey, 
General Mills, Inc., Minneapolis. 

Curriculum — Mr. Wendland; Charles 
Hopkins, E. C. & W. L. Hopkins, Inc., 
Greenfield, N. H.; and Fred Darragh, Dar- 
ragh Co., Little Rock, Ark. 

Technical — Ray Ammon, Vitality Mills, 
Inc., Chicago; Bruce K. Conover Jr., Mari- 
time Milling Co., Buffalo; Floyd Deacon, 
B & D Mills, Grapevine, Tex.; Dolph Hill, 
Golden Eagle Milling Co., Petaluma, Calif.; 
Burr Ross, Gooch Milling Co., Salina, Kan.; 


John Heimovics, J. B. Ehrsam Mfg. Co.,_ 


Enterprise, Kan. 

George Thomas, Prater Pulverizer Co., 
Chicago; D. K. English, Ralston Purina Co., 
St. Louis; and Richard Sheehy, Quaker 
Oats Co., Chicago. 

College liaison — Burr Ross; Maurice 
Johnson, Staley Milling Co., Kansas City; 
Dwight L. Dannen, Dannen Mills; and 
Oscar Straube, Pay-Way Feed Mitls, Inc., 
Kansas City. 

Publicity — Mr. Larson; Martin E. New- 
ell, Feedstuffs, Kansas City; J. D. Sykes, 
Ralston Purina Co.; Mr. Eddie; and Mr. 
Kathe. 


Oregon Station Releases 


New Stiff -Strawed Oat 


Strength of straw is the outstanding char- 
acteristic of a new grey winter oat released 
recently by the Oregon State College agri- 
cultural experiment station. Agronomist 
\Vilson Foote said the new oat, called Crater, 
i adapted to areas where lodging of fall 
cats is a problem. 

F. E. Price, dean and director of agricul- 
‘ire, said the new stiff-straw oat has per- 
‘ormed well in yield trials, yielding an aver- 

ze of 114 bushels per acre in five-year 
tests. 

Crater is a cross between the Fulghum 
*ad Custis varieties and matures approxi- 
ately the same time as Grey Winter and 
-ompares in test weight to that variety. 
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Mr. Feed Manufacturer: 


You 


because every detail 
of the Ultra-Life Program 
is linked for service to you! 


The Ultra-Life Program is a complete program designed to 
help feed manufacturers build and sell top quality poultry 
and livestock feeds. When you manufacture feed under the 
Ultra-Life Program you profit because every detail is linked 
for service to you and your customers. 


Outstanding vitamin and trace mineral products 
for fortification of poultry and livestock feeds. 


Formula service to help you build nutritionally 
complete feeds with full emphasis on economic 
advantages of ingredients. 


Biological and laboratory testing of feed ingredi- 
ents and finished feeds. 


Exclusive on-the-farm service programs . . . Ultra- 
Way Method of Internal Culling — Ultra-Way 
Poultry Service — Ultra-Life Livestock Service. 


Schools for training your employees in on-the-farm 
service work and feed salesmanship. 


Feed tag registration and printing of tags for your 
brand name feeds. ag 4 


A complete advertising service for YOUR BRAND 
NAME Feeds .. . direct mail_pieces and letters, 
folders, posters, newspaper mats, booklets, radio 
continuity, and your own 16-page colorful monthly 
Poultry and Livestock Journal. 


YES, every detail of the Ultra-Life Program is linked 
for service to you, to help you build and sell highest 
quality, result-getting poultry and livestock feeds — 
Your Own Brand Name Feeds. 


Why not let us explain the Ultra-Life Program in detail 
to you? You be the judge as to whether we have 
something you can use to advantage! Just drop us a 
line on your letterhead. No obligation, of course. 


4 


Main Office and Plant 
East St. Louis, Illinois 
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— 
LABORATORIES, INC. 
Wid 
One of the Country's Oldest and Largest Manufacturers of Vitamin and Trace-Mineral Products 
= 


FOR QUALITY 
AND SERVICE 


CALL BRoadway 1-7411 


Contact us when you want to 
buy or ship grain, or need feed 
ingredients and vitamin sup- 
plements. We distribute: 


PEDER DEVOLD'S DEVOLKOD 
VITAMIN OILS 


FLEISCHMANN'S IRRADIAT- 
ED DRY YEAST, Vitamin D, for 


four-footed animals. 


KODDY-MIX "300", dry vita- 
min D for poultry, in 1004 
fiber drums. 


MAGNAVITE FEED FORTIFI- 
ERS. Guaranteed amounts of 
ALL the important vitamins for 
poultry and hogs. 


MIRICOE TRACE MINERALS 
With Cobalt for Livestock. 
Without Cobalt for Poultry. 


SCHLITZ BREWERS DRIED 
YEAST. Rich source of B com- 
plex vitamins. 


SNOW FLAKE Pure Reef Oy- 
ster Shells. Ask for delivered 


price on carlots. 


Dried skim and buttermilk ... 
Wheat Germ Oil. . . Anadex 
Kaf-Kaps . . . Wyeth Veterin- 
ary Products . . . Banarat with 
Warfarin ... Weedicide 2,4-D 
weed killer. 


> _ _ _ _ 
DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 


Happy Birthday 


The Happy Birthday spotlight this 
month is focused on James G. Halpin, whose 
natal anniversary is Oct. 18. Jim Halpin 
has been poultry counselor for Murphy 
Products Co., Burlington, Wis., since 1953. 

Mr. Halpin gained wide recognition as a 
leading poultry authority during his long 
career with the University of Wisconsin. 
He was professor and chairman of the Wis- 
consin poultry husbandry department from 
1909 until he joined Murphy. 

A graduate of Cornell University, Mr. 
Halpin taught at Rhode Island State Col- 
lege and Michigan State University. 

Here is the complete October Happy 
Birthday lineup: 

OCTOBER 1—Emmett Gavin, Dehydrat- 
ing Process Co., Boston; Carl A. Houl- 
ton, La Budde Feed & Grain Co., Mil- 
waukee; Anton R. Krason, Deutsch & 
Sickert Co., Milwaukee; O. W. Smith, 
Prater Pulverizer Co., Chicago. 


OCTOBER 2—Floyd Bauer, Bauer Bros., 
Cambellsport, Wis.; E. L. Dutcher, Farm- 
ers Supply Co., Ankeny, Iowa; Thomas 
L. Winemiller, Hess & Clark, Inc., Ash- 
land, Ohio. 


OCTOBER 4 — Ralph M. Field, Santa 
Monica, Calif.; Lee Hammett, Western 
Advertising Agency, Chicago; C. Hunt- 
ington Hooker, Wausau, Wis. 

OCTOBER 5—Fred M. Chapman, Marden- 
Wild Corp., Somerville, Mass.; S. D. 
Le Gear, Dr. L. D. Le Gear Medicine 
Co., St. Louis; Wayne G. Martin Jr., 
Greenwich, Conn. 

OCTOBER 6 — Lyle H. Hill, Vita-Plus 
Corp., Madison, Wis.; Robert E. Kelley, 
Bussey Products Co., Chicago; Bill Merri- 
thew, Bill Merrithew Co., Minneapolis; 
Oak Smith, Wenger Mixer Mfg. Co., Sa- 
betha, Kan.; Joe W. Wenger, Wenger 
Mixer Mfg. Co., Sabetha, Kan. 

OCTOBER 7—H. A. Bullis, General Mills, 
Inc., Minneapolis; F. W. Shekey, Farm 
& Home Cooperative, Fort Atkinson, 
Wis. 

OCTOBER 8—W. Ray Ewing, Ray Ewing 
Co., Pasadena, Calif.; L. R. Fairall, Fair- 
all & Co., Des Moines; John Manard, 
John Manard Molasses Co., New Orleans; 
Homer J. Savage, H. J. Savage, Inc., 
Buffalo. 

OCTOBER 9 — A. C. Adams, Murphy 
Products Co., Burlington, Wis.; Meryl 
M. Bowman, American Butter Co., Kan- 
sas City; Chris Greutker, Greutker, Inc., 
Buffalo; Erwin C. Wascher, Honeggers’ 
& Co., Inc., Fairbury, Ill. 

OCTOBER 10—Ford K. Patterson, Con- 
solidated Blenders, Inc., Fremont, Neb.; 
E. C. Young, Illinois Farm Supply Co., 
Chicago. 

OCTOBER 11—Charles Karschner, New 
Germany Mill, New Germany, Minn.; 
W. A. Maney, Maney Bros. Mill & Ele- 
vator Co., Inc., Minneapolis; Matt G. 
Reitz, MGR Feed Co., Inc., Hammond, 
Ind.; Richard M. Shoop, Albers Milling 
Co., Kansas City. 

OCTOBER 12—Ellis Hart, Western Con- 


JAMES HALPIN 


densing Co., San Francisco, Calif.; 
Eugene C. Holcombe, Borden Co., New 
York City; Earl A. Knudtson, Northrup, 
King & Co., Minneapolis; D. V. McDon- 
ald, Nutrena Mills, Inc., Minneapolis; 
K. B. Neff, Exact Weight Scale Co., Col- 
umbus, Ohio. 

OCTOBER 13 — Lee I. Archer, Klau- 
Van Pietersom-Dunlap, Inc., Milwaukee; 
Clement T. Ater, Hess €& Clark, Inc., 
Ashland, Ohio; R. Emil Barinowski, Feed- 
right Milling Co., Augusta, Ga. 

OCTOBER 14—E. C. Andrews, Ultra-Life 
Laboratories, East St. Louis, Ill.; L. R. 
Kees, Kees & Co., Chicago; Dr. C. A. 
Smith, Bergenfield, N. J. 

OCTOBER 15—Sherman H. Applebaum, 
Athens Milling Co., Athens Ga.; Pere S. 
Brown, Nopco Chemical Co., Harrison, 
N. J.; Edward M. Furman, Murphy Prod- 
ucts Co., Burlington, Wis.; Russell Han- 
son, Hanson Feed Co., Hollandale, Wis. 

OCTOBER 16—Paul Gebert Jr., Lincoln 
Mill, Merrill, Wis.; Reed Merrick, Sar- 
gent & Co., Des Moines; H. C. Pfrem- 
mer, North East Feed Mill Co., Minne- 
apolis; Fred Randall, Eli Lilly & Co., 
Indianapolis. 

OCTOBER 17-—George J. Forrester, Tor: 
rester Grain Co., Toledo; George ©. 
Morris, Pillsbury Méills, Inc., Clinton, 
Towa. 

OCTOBER 18—James G. Halpin, Murp!y 
Products Co., Burlington, Wis.; Lewis ©. 
Horn, National Alfalfa Dehydrating @ 
Milling Co., Lamar, Colo. 

OCTOBER 19—Frank C. Greutker, 
ker, Inc., Buffalo; W. M. Steinke, Ru: 
ell-Miller Milling Co., Minneapolis. 

OCTOBER 20—R. H. Decker, Virgin' 
Carolina Chemical Corp., Richmond, V. .; 
F. H. Kelley, Ames Reliable Prodv.: 
Co., Ames, Iowa. 

OCTOBER 21—F. J. Hollands, Penick 
Ford, Ltd., Inc., Cedar Rapids, Iowa. 

OCTOBER 23—Robert W. Prater, Pra -t 


“wo 
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Anderson Joins Borden in 
An Advertising Capacity 
New assistant advertising manager for its 
-pecial products division is Don L. Ander- 
on, the Borden Co. of New York City has 


announced. Mr. Anderson was in advertis- 
‘ag work prior to joining Borden. 


DON ANDERSON 


The new appointee was a member of the 
advertising department staff of Vit-A-Way, 
Inc., Fort Worth, Tex., at the time of his 
new appointment. 

Mr. Anderson is a graduate of Texas 
Christian University, where he majored in 
commerce and business administration. 

@ NASH JOHNSON & SON, Rose Hill, 
N. C., has begun operation of its new Blue 
Streak hammer mill. 


Pulverizer Co., Chicago. 

OCTOBER 24—W. W. Cravens, McMillen 
Feed Mills, Decatur, Ind.; W. B. Lam- 
bert, American Scientific Laboratories, 
Inc., Madison, Wis. 

OCTOBER 25—Fuller D. Baird, Standard 
Brands, Inc., New York City; John T. 
Foley, Olmsted & Foley, Minneapolis; 
Arthur J. Gill, Silmo Chemical Corp., 
Vineland, N. J.; Edward La Budde, La 
Budde Feed & Grain Co., Milwaukee. 

OCTOBER 26—E. J. Cashman, Doughboy 
Industries, Inc., New Richmond, Wis.; 
Cliff Du Bois, Cliff C. Du Bois & Co., 
Mason City, Iowa; Henry W. Kusserow, 
Chas. A. Krause Milling Co., Milwaukee; 
Harold M. Shanzer, San Francisco, Calif. 

OCTOBER 27—C. A. Cook, King Midas 

Flour Mills, Milwaukee; Jim A. Olson; 

Davenport Elevator Co., West Bend, 

Iowa; Wayne Robison, Washington, Iowa. 

CTOBER 28—M. C. Ivey, Clark & Bob- 

ertz, Inc., Detroit. 

CTOBER 29—William Le Blanc, Frank- 

fort Feed & Grain Co., Frankfort, Ind.; 

Ellis H. Hamel, Ralston Purina Co., St. 

Louis; E. R. Siler, Ralston Purina Co., St. 

Louis. 

CTOBER 31 — Guy E. Hillier, Cedar 

Rapids, Iowa. - 


FOR FULL 


“HE FEED BAG—September, 1956 


not ‘ 
not y 


... FOR REPEAT SALES, STEADY 
PROFITS! Also available in pellet 
form. Time-proven by successful dairy- 
men since 1885. Backed by powerful 
advertising to pre-sell for you. 


... FOR REPEAT SALES, STEADY 
PROFITS! Dairymen give their calves 
a good start on National No-Milk Calf 
Food or new Calf Food Pellets — grow 
’em out on No-Milk Heifer Pellets. 


NATIONAL DOG FOOD 


..» FOR EXTRA SALES! Sell to every 
National No-Milk customer. Dogs like, 
and thrive on National Dog Food. 
Made right — priced right! 


but ways to make 
money! 


LL. NATIONAL no-milk CALF FOOD 


100 Lbs Mee 


NATIONAL 


NOMILK 


CALF FOOD 


IL. NATIONAL no-milk HEIFER PELLETS 


[NATIONAL | 
NOMILK 


HEIFER PELLETS 


MmNATIONAL FOOD C 


OMPANY 


Since 1885 
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National Distillers Names 


Bush Sales Supervisor 


Harold L. Bush has been named eastern 
sales supervisor at- Yardley, Pa., for the 
grain products division of National Distillers 
Products Corp., New York City. Manager 
George M. Brinker said Mr. Bush will re- 
place James M. Kelly, who will retire at the 
end of this year. 


Prior to joining National Distillers, Mr. 


HAROLD L. BUSH 


RICHMOND-SPROUT- WALDRON 


GYRO-WHIP 
SIFTERS 


upgrade your feeds economically | 


Feeders everywhere are demanding and paying more for dressed-up 
feeds. The economical way to meet this demand and to increase 
your profit margin is with the famous Richmond Gyro-Whip Sifters, 
$ now built and distributed by Sprout-Waldron. 

Gyro-Whips dress feeds by the most advanced sifting methods. — 
Lumps, strings, oversize particles, and refuse are eliminated economically 


Bush was director of research and nutrition 
for Pratt Food Co., Hammond, Ind. He 
also was animal nutritionist for the Niagara 
chemical division of Food Machinery Corp. 

Mr. Bush earned his bachelor’s degree in 
chemistry and biology from Colgate Uni- 
versity and his master’s degree in nutrition- 
al science from Cornell University. 


Salt Is Needed to Make 
Best Gains in Pigs 


Pigs will gain 2!/47 times faster on diets 
containing salt than on salt-free rations. 
Grady Sellards, University of Kentucky ex- 
tension swine specialist, said that in one ex- 
periment hogs gained 45 pounds for each 
pound of salt consumed. 

The salt should be fed free choice, Mr. 
Sellards advised. Pigs will eat from 0.3 and 
0.12 ounce of salt daily, depending on their 
ration. He said that when salt is added to 
grain and protein supplements, one-half 
pound of salt per 100 pounds of feed is the 
proper ratio. 

Two to three pounds of salt may be add- 
ed to a mixture of protein supplements. 
Salt at the rate of 20 per cent also should 
be included in mineral mixtures, Mr. Sell- 
ards said. 

@ FITZER FEED & GRAIN CO., Willow 
Branch, Ind., has installed a new 85-horse- 


power Bryant hammer mill. 


@ TURNER'S FEED MILL, Hanford, 
Calif., has purchased a new Jacobson ham- 
mer mill. 


WITH THE 


Eig | 


i from mash and dairy feed, cracked corn, scratch grains, alfalfa meal, etc. 


maintenance and cleaning time. 


Simplified design provides the utmost in sanitary operation with little 


The standard Gyro-Whip is less than 4’ high, requires only 314’ x 344’ 
floor space, and operates on only 34 h.p. Models are available to handle 


= 12, 16, 24, and 48 tons per hour. Sieves are of wood construction lined 


with stainless steel. 


Installation is usually on the stream just ahead of the pellet mill or 


Bulletin 135-A. 


SE -WALDROR 

The Bred ix 

22 LOGAN STREET ° 


bagger. Shipped complete ready to be connected and operated. Write for 


Siuce (866 —— 
MUNCY, PA. 


FE/450 


Strong-Scott, Limited, Winnipeg 


AND FEEDERS « 


Report Rapid Growth in 


Delaware Broiler Tests 


Broilers from 14 different strains aver- 
aged 3.05 pounds each at nine weeks in 
competitive broiler tests conducted recently 
at the University of Delaware's research sta- 
tion at Georgetown. It required an average 
of 7.04 pounds of feed per bird to produce 
that weight. 

Dr. Ernest F. Waller, poultry department 
head, said only 78 birds or 1.9 per cent of 
the total were lost during the growing peri- 
od from ordinary causes. The experiment 
involved 4,050 birds, which were housed in 
27 pens. 

Four of the 14 broiler strains were new 
experimental chickens not in commercial 
use. The birds were sold within a quarter- 
cent of the top market price for the day. 
The broilers were fed a 24 per cent protein 
ration carrying 1,020 calories per pound. 


Hold Meet on Industrial 
Uses for Farm Products 


A five-man commission on industrial use 
of farm products held its first meeting Aug. 
20-22 at Washington, D. C. The commis- 
sion was appointed last July by President 
Eisenhower, who named J. Leroy Welsh, 
Omaha grain operator, chairman. 

The group will report next June 15 on 
legislative and other recommendations it 
developed designed to extend the use of 
agricultural commodities in the manufacture 
of industrial products. 


Sprout-Waldron’s BIG PLUS 
assures you of expert 
engineering guidance 

on installation... 

plus finest workmanship 
and service... 

plus 100% reliability. 


PELLET MILLS ¢ HAMMER, ROLLER, ATTRITION, AND BURR 
STONE MILLS © MIXERS ¢ SCREW. BELT, AND PNEUMATIC 
CONVEYORS + BUCKET ELEVATORS © CUTTERS, CRUSHERS, 
REELS SEPARATORS, AND ASPIRATORS 
BULK FEED TRUCKS © A. O. SMITH PERMAGLAS STORAGE 
UNITS « BUHLER BROS, FLOUR MILLING EQUIPMENT 
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Specifide Sales Manager 
Title Held by Brickson 


Appointment of William L. Brickson as 
sales manager for Specifide, Inc., Indian- 
apolis, has been disclosed by President John 
O. Beasley. The new sales manager was nu- 


WILLIAM BRICKSON 


tritionist for Consumers Cooperative asso- 
ciation at Kansas City prior to joining Spe- 
cifide. 

Mr. Brickson earlier was associated with 
the Wisconsin Alumni Research Founda- 
tion, Madison. He also served the Kellogg 
Co., Battle Creek, Mich., as nutritionist. 

Mr. Brickson earned his bachelor’s degree 
and master’s degree in nutrition at the Uni- 
versity of Wisconsin. 


Hog Disease Outbreak Is 
Stamped Out Quickly 


A recent outbreak of vesicular exanthema 
(VE) in a New Jersey swine herd was 
stamped out quickly. Department of Agri- 
culture officials said the swine disease was 
diagnosed on Aug. 14 in a herd of 1,300 
hogs at Secaucus, N. J. 

All infected and exposed hogs have been 
slaughtered. The infected premises are being 
cleaned and disinfected. Department spokes- 
men said the prompt action by state and 
federal livestock sanitary officials indicates 
the aggressive measures being taken to 
eradicate the disease. 

® NEW LOTHROP ELEVATOR, New 
Lothrop, Mich., has installed a new Bryant 
sheller. 


j 
® NEMITZ ELEVATOR CO., Hayfield, 
Minn., has acquired a new Blue Streak wes 


mer mill and three-ton mixer. 


STALEY APPOINTEE 
David T. Mitchell has been named to 
-ucceed Maurice M. Durkee as superintend- 
eat for the oil refinery section of A. E. 
»taley Mfg. Co., Decatur, Ill. Mr. Durkee, 
65, is retiring after three decades with 
Staley. 
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WHY GRAIN, FEED and SEED MEN LIKE 


_SEEDBURO Portable HYTRO 
Folding Conveyo 


versatile conveyors are so 
completely flexible in use that every 
stacking or loading job can be done 
with a maximum of worker 
satisfaction and a minimum 


Check | of time and labor. 


these features: 


Model “R” Hytrol 

e sturdily 
construc’ 


@ Loads at floo: 
@ Reversibie at ip ‘switch 
@ Sizes—10 to 21 


Model Hytrol 

150 ib. bags, boxes, 

Elevates hydraulically to 45 
ees 

with or 

without 


eats 
e Ines at flip of switch 
Sizes—10 to 22 ft. 


MODEL “B” 
HYTROL 

A heavy-duty port- 
able, folding con- 
veyor, bulit for 
long life. 


MODEL “R" HYTROL 

A lightweight aluminum 
folding conveyor for com- 
plete portability. 


BOTH MODELS FOLD 


your Seedburo Representative” 


OR CALL 

SEEDBURD 


(SEED TRADE REPORTING BUREAU) 


UIPMENT COMPANY 
Dept. FB-9, 618 W. Jackson Bivd., Chicago 3, Ill. 


SYMBOL 


of Dependable Sewice 


For nearly four decades we have 
built a reputation for dependable 
service to the feed industry ... 

a@ reputation based on prompt shipments of 
top quality molasses at lowest prices. 


Why not contact us about your molasses 
requirements? We welcome the 
opportunity to serve you. 


ASSES COMPANY 


IN HALF 
- 
| 
\FEEDING/ 
Since 1918 
ince 
4, 
m / 
Phone: 
Executive Ottices | ; 


— Flickering 
(Continued from page 31) 


addition to our feed customers we are 
building up a nice business in fertiliz- 
ers and garden supplies.” 

At its former location on W. Rob- 
inson, service for the store from the 
Atlantic Coast Line railroad was avail- 
able. However, Mr. Rice states, “Al- 
though we have no railroad line here 
at our new location we do not feel 
that this is any particular handicap 
as most of our shipments have always 
been truck freight and have proven 
very satisfactory.” 

The majority of the Rice feed busi- 
ness is built on the poultry line and 
the featured brands are Eshelman’s 


COBALT CARBONATE 
COBALT SULFATE 
COBALT SULFATE 
MONOHYDRATE 
COPPER CARBONATE 
COPPER HYDRATE 
COPPER SULFATE 


roe HARSHAW 


CHICAGO CINCINNATI 
LOS ANGELES 


NEW YORK 


TRACE MINERALS 


for feed concentrates 


Uniformity and good quality are characteristics 
of all Harshaw Trace Mineral Compounds. These de- 
pendable necessities enable you to maintain the correct 
percentages of essential elements in your concentrates 
and furnish a complete mineral supplement to the feed 
industry. Let Harshaw supply your requirements from 


convenient stock locations. 
SEND FOR YOUR COPY OF 
“Functions and Requirements of Cobalt Livestock Rations” 


1945 East 97th Street, Cleveland 6, Ohio 


CLEVELAND 
PHILADELPHIA 


Red Rose and Nutrena, running an 
approximate annual volume of 300 to 
350 tons. The firm does not make its 
own feed nor do custom mixing. 

“In addition to our feeds we handle 
a full line of poultry equipment and 
Lederle remedies,” Mr. Rice said. “We 
also have a complete line of garden 
equipment, fertilizers, insecti- 
cides.” 

Power mowers and pumps also oc- 
cupy a prominent display space in the 
new Rice store. “As distributor for the 
mower,” Mr. Rice said, “we have been 
able to offer competitive deals, and 
sales on this line, helped by newspaper 
advertising, have been very satisfac- 


IRON OXIDE 

IRON SULFATE 
MAGNESIUM SULFATE 
MANGANESE CARBONATE 
MANGANESE SULFATE 
ZINC CARBONATE 

ZINC SULFATE 


CHEMICAL co. 


DETROIT HOUSTON 


PITTSBURGH 


Store is the large customer bulletii 
board located on the rear wall of the 
new building. Customers may have 
listed thereon, free of charge, various 
items they have for sale or which they 
may want to purchase. 


At the present time, Mr. Rice is op- 
erating his business with the part-time 
help of his wife as bookkeeper and the 
full-time help of his father, Harry Sr., 
as inside man. 


Deliveries are offered over a 20- 
mile area on a regular route operating 
Mondays, Tuesdays, and Fridays. A 
minimum purchase of 100 pounds is 
the only customer requirement for tak- 
ing advantage of this service. 


“We try to hold to the 100-pound 
minimum,” reported genial Mr. Rice, 
“but in emergencies we are glad to 
make exceptions.” The new three- 
quarter-ton, four-speed pickup has so 
far proved equal to making all deliver- 
ies. If requested, short-term limited 
credit is granted and this comprises ap- 
proximately 15 per cent of the firm’s 
business. 

Bulk mailing on the three rural 
routes which cover practically the same 
area served by the new store has prov- 
en very effective. In addition Rice 
Feed Co. advertises in the bi-monthly 
Azalea Park suburb paper and occa- 
sionally features its mowers in adver- 
tisements in the Orlando daily papers. 

Highway 50, in addition to being a 
direct route to the new Plaza Shop- 
ping ‘center and to the new home 
developments, is a direct route to the 
east coast, Orlando’s favorite fishing 
and swimming area. As a result, traffic 
in both directions along this road is 
generally at a maximum. Four laning 
is proposed for the very near future. 
Thus the location of the new Rice 
Feed Co. is an advertising asset in it- 
self. 

“So far,” Mr. Rice summed up, “we 
feel that every fact indicates we have 
made the right move in growing in 
this direction with the city. We have 
won back most of our old customers, 
business has increased, and the future, 
especially in our garden supplies linc, 
looks most promising.” 

The golden glow has returned to 
the cash register at Rice Feed Store 
and its warmth radiates throughout 
Harry Rice’s Orlando, Fla., retail op- 
eration. 

@ GEORGE MC INTYRE & SON, Mii - 


ington, Mich., has installed a new Brya: 
sheller. 
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A popular service of the Rice Feed 
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Fed Cattle Prices 
They Are Likely to Hold Present Gains 


Prices of fed cattle, turning upward in 
‘uly, are likely to retain most or all of their 
increase, since the period of largest supply 
is past. Agriculture department spokesmen 
said, however, that short feeding for quick 
viarketing probably will maintain supplies 
well enough to prevent large further price 
advances such as occurred in the fall of 
i954, 

Choice steers at Chicago entered last 
July at $21 per 100 pounds, left it at $24. 
The closing price was nearly $2 above a 
year earlier and the first time since March, 
1955, that choice steer prices were above 
the previous year. 

Responding to the recovery in fed cattle 
prices were prices of feeder cattle and 
calves, which advanced $1 to $1.50 during 
July after declining seasonally for two 
months. Early August prices remained 
slightly below August, 1955. 

Although prices of feeder cattle are not 
likely to decrease as fast or to the levels of 
last fall, prices are not expected to stay at 
the early August levels. These prices usually 
decline seasonally until mid-fall, USDA ex- 
plained, and probably will do so again this 
year. 

The government predicted that at the 
height of the marketing season, feeder 
prices may be at the level of a year earlier. 

Large harvests of feed crops and restored 
confidence following upturns in cattle prices 
is expected to result in another large volume 
of cattle feeding this winter. 

An estimated 3.1 billion-bushel corn crop 
was reported in prospect on Aug. 1, three 
per cent less than last year’s large crop. 
Indicated production of grain sorghums is 
down 21 per cent from last year, the four 
feed grains combined down eight per cent, 
and hay four per cent. 

The oats crop was 24 per cent less than 


Hubbard Starts Building 
New Cedar Rapids Plant 


Construction of a new mill at Cedar 
Rapids, Iowa, now is underway, President 
C. B. MacLeod of Hubbard Milling Co., 
Mankato, Minn., has reported. Abell-Howe 
Co., Chicago, is building the mill. 

The plant, designed by T. E. Ibberson 
©o., Minneapolis, will have a daily capacity 
of 500 tons. An office building and ware- 
house will be ready for occupancy in No- 
vember, Hubbard said. The feed plant will 
‘e ready for operation next spring. 


Although construction plans were an-. 


rounced last May, awarding of contracts 
“od start of construction were delayed be- 
cuse of a change in plant design, the firm 
«~plained. 
ELEVATE CLARKE 

Elevation of Norman E. Clarke to screen- 
‘ gs department manager has been an- 
»ounced by Hallet & Carey Co., Minne- 

olis. Mr. Clarke previously functioned 
ith the department as assistant manager. 
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last year’s near record harvest and the 
barley crop was down 10 per cent. Govern- 
ment officials stated that feed supplies are 
fully ample for prospective numbers of 
livestock to be raised and fed with the rec- 
ord carryover of feed grains and drop in 
hog production. 

Feed prices the coming feeding season 
are expected to average only a little more 
than the past one. The Agriculture depart- 


FIRE-RESISTANT 
INSULATION 


Olt OR GAS 
BURNER 


YES... 
YOU 
CAN 


LEASE IT 


with an 
Option to Buy! 


WRITE 
OR PHONE COLLECT 


FEderal 6-9671 


HIGH VELOCITY 
DRYING FAN 


AUTOMATIC 
TEMPERATURE CONTROL 


We took the cover off the BIG, NEW ARID-AIRE... 


. ». 80 that you can see the reason for its big 
hourly capacity. When we say big capacity, 
we mean that it handles 300 bu. per hr. of 
shelled corn and soybeans and 500 bu. per 
hr. of all types of small grain. Since Arid- 
Aire is delivered to you completely assem- 
bled, you can start making big profits almost 
immediately. Arid-Aire is “‘packed”’ with ex- 
clusive features! Our picture bulletin gives 
you all the details. Write or phone us collect. 


ARID-AIRE DRYERS 


Manufactured by DAYCOM, Inc. 


813 Third Ave. N. E., Minneapolis 13, Minnesota 


ment said increases are likely for prices of 
feed grains other than corn because of 
smaller production and increased support 
prices. 

Supports are up four cents a bushel for 
oats, eight cents for barley, and 19 cents 
for grain sorghums. The support price for 
corn to producers in the Corn Belt who 
comply with allotments is $1.50, eight cents 
per bushel less than last year. 

Commercial area producers who do not 
comply with allotments are eligible for a 
loan of $1.25 this year. Last year they were 
not eligible for a loan. Moreover, USDA 
said, prices of corn this fall will probably 
yield hog-corn and beef steer-corn price 
tatios, for the season as a whole, equal to 
or above average. 


GRAIN ON 
DRYING APRON 


GRAIN ON 
COOLING APRON 


AUTOMATIC 
CLEAN-OUT SYSTEM 
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(Continued trom page 25) 


into feed, with Bill Meeker, our feed 
mill superintendent in charge of the 
process.” 

William H. (Bill) Meeker is an 
American who hails from New York 
City. Prior to joining Toronto Eleva- 
tors, he served in India for six years 
with Union Carbide & Carbon Co. as 
plant engineer and plant manager. Mr. 
Meeker is a Yale engineering gradu- 
ate. 

He pointed out that Toronto Ele- 
vators’ new plant to be built at Baden 
is now about ready to move out of the 
blueprint stage. It is being engineered 
by Sprout, Waldron & Co. of Muncy, 
Pa., with J. Howard Waldron among 
the planners of the project. Baden is 
located 70 miles west of Toronto and 
near Kitchener. The Baden plant is 
planned as a push-button type opera- 
tion. In southwestern Ontario, St. 
Clair Grain & Feed Co., a Toronto 
Elevators subsidiary, operates a string 
of seven country elevators in the heart 
of a corn and soybean area. St. Clair 
is building a new plant at Wallace- 
burg. 


Sixty per cent of the output of Tor- 
onto Elevators’ big lakeside mill is in 
pellet form. The Master feed manufac- 
turer operates four California pellet 
mills, one of 100-horsepower, two of 
75-horsepower, and one of 50-horse- 
power. 

Other key mill machinery includes 
four Jacobson hammer mills and two 
Blue Streak hammer mills. 

“We try to get the maximum pro- 
duction out of every mill unit,” Bill 
Meeker stated. “Preventive mainten- 
ance is a basic part of our production 
policy.” 

Ingenuity is part of that policy, too 
— not only on the actual production 
line in the 100-foot-high plant but also 
in the warehouse. Propane fuel, for 
example, powers lift trucks throughout 
the warehouse and the truck loading 
area is overseen by a traffic director 
whose glassed-in office overlooks the 
truck docks. Loudspeakers and two- 
way communication devices enable 
him to talk directly to employes and 
truckers at each loading door on the 
dock. 

Problems encountered in warehous- 
ing dairy feeds containing molasses are 
currently under study. One experi- 
ment involves the use of a storage rack 


made of three-inch pipe to keep the 
sacks aligned. Each rack holds 15 pal- 
lets of 24 sacks capacity. 


All labeling of formula feeds under 
the Master brand name is bilingual, in 
both English and French. Eastern Can- 
ada is to a large extent French-speak- 
ing and the language also is used in 
some sections of Ontario. So to play 
safe, Toronto Elevators uses two lan- 
guages on all its labels. 


But before any Master label feed is 
marketed, it undergoes thorough test- 
ing on the Toronto Elevators experi- 
mental farm, located 20 miles north 
of the headquarters city. On the mod- 
ern 750-acre farm, work is carried on 
with poultry, swine, beef and dairy 
cattle, mink, and other livestock. Be- 
fore any feed is sold commercially, it 
must win approval on the Master 
farm. 


Toronto Elevators and its Master 
feeds have won a wide following in 
Ontario and eastern Canada, thanks 
to quality products backed up by effi- 
cient production and a strong policy 
against direct selling. 


@ AVALON FARMERS SUPPLY, Av- 
alon, Wis., is a new Wenger molasses mixer 


owner. 


DON'T BE HALF -BEST 


Selling feed in today's competitive market 


Your bag and bag design are also an important part of your 
packaged product. A good bag design demands attention — 
by its very appearance invites buyer. preference. 


This is the standard we set for our bag designs at Percy Kent 


MULTIWALLS COTTONS +© BURLAPS 


depends upon more than formula and quality of ingredients. 


PERCY KENT BAG COMPANY, INC. YORK 


| 
Scratchboard drawing of our Kansas City plant...an excellent technique for bag printing. Do you like it? i 
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Hunter Will Retire From 
American Corn Millers 


Harry Hunter will retire next May 1 as 
secretary of the American Corn Millers 
federation, President Spencer Werner has 
announced. Mr. Hunter has served for 21 
years as secretary of the organization. 

Prior to joining the federation, Mr. 
Hunter was an executive for a textile bag 
manufacturer. He has served as director of 
the American Society of Trade Association 
Executives, a national organization, and as 
president of the Chicago Trade Association 
Executives Forum. 

Founded in 1918, the federation disband- 
ed in the late 1920’s and reorganized in 
1935 with 20 members. The organization 
now has 120 members. 

Mr. Hunter, a native of St. Louis, cur- 
rently resides in Milwaukee. Mr. and Mrs. 
Hunter plan to move to North Carolina up- 
on his retirement. The Hunters have a 
daughter in North Carolina and a son. 


Edmunds, Mosher New to 
Mutual Millers Board 


Mike Gates, Randolph Feed & Supply 


Co., East Randolph, N. Y., was re-elected 


a director of the Mutual Millers & Feed 
Dealers association at the summer conven- 
tion of the organization. The meeting was 
held in August at the Jamestown hotel, 
Jamestown, N. Y. 


CORN CUTTER 


80%-85% of your coarse cut corn is smoothly diced — no 
ragged edges—after passing through the unique knife and 
screen arrangement of the Sprout-Waldron Corn Cutter. 
This amazing cutting efficiency is provided on both high 


and low moisture corn. 


FE/451 
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Such top grade coarse corn is produced in large capac- 
ities with minimum space, maintenance, and power re- 
quirements with this unit. It means a greater return on 
your investment...more profitable operations. 

Cutters are available in 2 models, 5 sizes to meet the 
needs of large and small mills. Write for Bulletin 102. 


22 LOGAN STREET ° 


Exclusive Canadian Distributors: Strong-Scott, Limited, Winnipeg 


Two new directors were named to three- 
year terms. They are George Edmunds, 
Sherman Steam Mills, Sherman, N. Y., and 
Ralph Mosher, Harry Austin Milling Co., 
South Dayton, N. Y. Retiring directors 
are Glenn Thorp and Walter Sibley. 

Bill Grandin of D. H. Grandin Milling 
Co. was awarded the Harry Whitehead golf 
trophy. A second cup was awarded to Bill 
Grandin by National Molasses Co., Ore- 
land, Pa. The National cup remains in the 
winner’s possession for one year. 

Second and third place golf winners were 
Howard Chadwick and Bill Lane, respec- 
tively. A Pony league baseball game at 
which three firms were to have played host 
was rained out. The Jamestown firms are 
Ames-Burns Co., D. H. Grandin Milling 
Co., and Wilber Feed Co. 


King Midas Feed Mills 


Assigned New Name 


The feed manufacturing division of F. H. 
Peavey & Co., Minneapolis, has been 
changed from King Midas Feed Mills to 
Peavey Feed Mills. Frank T. Heffelfinger 
II, general manager of the division, said 
King Midas Feed had been a Peavey divi- 
sion for 27 years. 

The division manufactures and distributes 
formula feeds in Minnesota, North and 
South Dakota, Iowa, Wisconsin, and upper 
Michigan. 


MUNCY, PA. 


Sewage Plant Producing 
From Fertilizer 


Vitamin Bz now is being produced at 
Milwaukee from Milorganite, dried and 
sterile sewage sludge used as fertilizer. Pro- 
duction at a new plant was started Sept. 11. 

Armour Laboratories, Kankakee, IIl., will 
take the entire output of the plant, built by 
Vern E. Alden Co. of Chicago, Alden owns 
and operates the plant. The Milwaukee 
Sewerage commission will supply the raw 
materials and receive a percentage of the 
gross revenues. 


Day Co. Celebrates Its 


75 Years in Business 

The Day Co., Minneapolis, will celebrate 
its 76th anniversary next month. The firm 
was founded in 1881 by H. L. Day to make 
dust control equipment and incorporated in 
1907. 

The Minneapolis firm now has two plants 
in its home city and branch plants in Buffa- 
lo and Fort Worth, Tex. The Day Company 
of Canada, Ltd., affiliated with the Day Co., 
has headquarters at Fort William and a 
branch plant at Toronto. 


NEWT EVANS DIES 
Newton C. Evans, former editor of Grain 
& Feed Journals, died Sept. 10 at Chicago. 
Funeral services were held in Philadelphia, 
where Mr. Evans’ survivors reside. 


Sprout-Waldron’s BIG PLUS 
assures you of expert 
engineering guidance to fit the 
Corn Cutter into your production 
needs... plus finest 
workmanship and service... 
plus a reliability based on 90 
years of dependable service 

to the feed industry and a desire 
to continue for another century. 


PELLET MILLS * HAMMER. ROLLER. ATTRITION. AND BURR 
STONE MILLS « 
CONVEYORS + BUCKET ELEVATORS * CUTTERS. CRUSHERS. 
AND FEEDERS « 
BULK FEED TRUCKS © A. O. SMITH PERMAGLAS STORAGE 
UNITS ¢ BUHLER BROS. FLOUR MILLING EQUIPMENT 


MIXERS « SCREW. BELT. AND PNEUMATIC 


REELS SEPARATORS. AND ASPIRATORS 
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® MINERAL STABLE 
» vale VITAMIN D; WISCONSIN ALUMNI 


RESEARCH FOUNDATION 
Approved for 


VITAMIN D 


upon periodic 
tests 


Save more than $100 per ton on Dry D cost! 


Product of N. V. Philips-Roxane, The Netherlands 


VITAMIN D; POTENCY OF BO-DEE UNDIMINISHED 
FOR PERIODS IN EXCESS OF 12 MONTHS 


In tests conducted by the Wisconsin Alumni Research Foundation—12 month 


tests at 30 day intervals—showed no loss of potency of Bo-Dee Mineral 


Stable Vitamin D3; when mixed with the following minerals: 


GROUND LIMESTONE FERROUS SULFATE 
STEAMED BONE MEAL COPPER SULPHATE 
CALCIUM PHOSPHATE MANGANESE SULPHATE 
MAGNESIUM SULPHATE COBALT SULPHATE 


TO THE BEST OF OUR KNOWLEDGE THESE 
RESULTS HAVE NEVER BEEN DUPLICATED 


WRITE TO US FOR INFORMATION ABOUT HOW YOU CAN SAVE 
FROM $100 TO $200 PER TON ON YOUR DRY D COST. 


BOWMAN FEED PRODUCTS, Inc. 


130 Central Avenue, Holland, Michigan 
220 E. 42nd Street, New York 17, N. Y. 


THE BOWMAN GROUP George 0. Adams K. S. Crittendon, Inc. Durgin & Co., Inc. Kindstrom-Schmol! Co. 


385 Crescent Ave. 120 East Third St. 116 Foundry St. 418 Flour Exchange Bids. 
mr ay OMice Buffalo 14, New York Charlotte 2, N. C. Wakefield, Mass. Minneapolis, Minn. 
‘ast 42nd 
. Arch Sales Comp Crittendon-Smith, Inc. M. A. McClelland Co. Frank Seitz Sales Co. 
New York 17, N. Y. 1406 E. 47th Ave. 3240 Peachtree Road Bidg. Dwight Building 1510 31st Street 
Denver, Colorado Atlanta, Georgia Kansas City, Mo. Des Moines, lowa 
202 Cochran Bidg. Feed Associates, Inc. Chicago Office | B. A. Lucius Company  Crittendon-Smith, Inc. | 
Meridian, Miss. 106-108 No. Court St. 600 S. Michigan Ave. 3007 Race St. 514 Wallace S. Build 9 
Marysville, Ohio Chicago, lil. P.O. Box 7244 Tampa, Fla. 


Sylvania Station 
Fort Worth 11, Texas 
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greatest among those in the 18 to 24 age 
group. 

Actually, there was an increase in the 
number of persons 65 and older on farms 
curing the six-year period, but for all other 
age groups the population trend was in the 
opposite direction. In the 45 to 64 age 
bracket there was about a five per cent 
decline in farm population. The decline was 
7 per cent in the 25 to 44 age group. 

But in the 18 to 23 group, a seven-year 
age span, the farm population plummeted 
28 per cent — from 2,416,000 in 1950 to 
1,754,000 in 1956. 


ACROSS-THE-BOARD SPENDING 
The Eisenhower administration has in- 
creased government spending two years in a 
row, and this fiscal year it will spend more 
than it has in any year since it gained con- 
trol of the national budget. Even some ad- 
ministration officials admit that national 
prosperity and high tax rates and not gov- 


ernment economies are keeping the budget 
in the black. 

The increase in government spending in 
the past two years has not been in any par- 
ticular field of federal activity; it has been 
spread over virtually all fields. The latest 
official budget estimates show that each of 
the 10 federal departments will spend more 
money this fiscal year than it did two years 
ago. 

Since fiscal 1955, spending has increased 
by 5.7 billions, and of that amount only 
about 572 millions is accounted for by high- 
er Defense department expenditures. The 
Department of Agriculture is getting 114 
billions more money this year than it did 
two years ago, with much of the increase 
earmarked for Commodity Credit Corp. 

For the other eight government depart- 
ments the increase in expenditures ranges 
from the 341 millions in additional funds 
for the Department of Health, Education & 
Welfare to a 30-million-dollar increase in 
funds for the Labor department. 

SOIL BANK ANGLES 

Department of Agriculture officials still 
are being deluged with questions about the 
acreage reserve and conservation reserve 
sections of the new soil bank program. They 
are getting out a pamphlet which, they 
hope, will provide nearly all the answers. 

One department official warned recently 
that the soil bank law has teeth in it for 
avy farmer who willfully and knowingly 
Violates the terms of his contract. For graz- 
ing or harvesting soil bank land, he pointed 
out, such a farmer can be fined an amount 
ecual to the government payment he would 
hove received. And the farmer wouldn't get 
the payment, either. 

The department has been asked what 
h ppens if a farmer innocently and with no 
inention of violating his contract, does so 
b. mistake. In reply, one official posed a 
h sothetical situation in which cattle got 
tl ough a break in a fence and grazed 
b efly on land placed in the acreage re- 
seve. If the county agricultural stabilization 
ai! conservation committee could deter- 
m 1e that the farmer chased the cattle out 
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of the field as soon as he discovered the 
break in the fence, the official said, the 
farmer probably would escape any penalty. 
Or, he added, the farmer's soil bank pay- 
ment might be reduced slightly. 

A good many soil bank questions involve 
the relationship between farm owners, ten- 
ants, and sharecroppers, and that soil bank 
payments will be fairly distributed. 
WATER LAW DISPUTE SETTLED? 

The Republican national convention ap- 
parently took action that will put an end to 
a fight within the administration over pro- 
posed legislation that would reaffirm the 
supremacy of state water laws. 

Such legislation has had the backing of 
the Interior and Agriculture departments, 


but the Justice department has opposed it 
on the grounds that it is not needed and 
that its constitutionality is questionable. 

Two sentences in the Republican party 
platform adopted at San Francisco read as 
follows: “We pledge legislative support to 
the arid and semi-arid states in preserving 
the integrity of their water laws and cus- 
toms as developed out of the necessities of 
these regions. We affirm the historic policy 
of congress recognizing state water rights as 
repeatedly expressed in federal law over the 
past 90 years.” 

It is widely believed in Washington that 
the White House drafted the language to 
settle the argument within its official family. 


BUILD 


Helping Feed Manufacturers 


SALES 


Werthan Better Built Bags can help YOU improve 
the appearance of your feed package. 


You will like our fast service 
for your requirements 


of 

MULTIWALL e@ BURLAP @ COTTON 
and DRESS PRINT BAGS 

Complete Stocks of Sewing Thread 


Midwest Sales Office at 


141 W. JACKSON BLVD., CHICAGO, ILL. 
PHONE HARRISON 7-4960 


1400 8th Avenue, North 


WERTHAN BAG CORPORATION 


e NASHVILLE 1, TENN. 


2 TOP 


PRODUCTS or 
HIGHER SALEC 


Offer poultrymen these two 
sales-tested Whitmoyer prod- 
ucts for fast, safe, effective poul- 
try disease control. They’re 
priced right for you and your 
customers! 

AQUATRACIN — High potency, 
purified ANTIBIOTIC com- 
plex for Blue Comb, Pullet Dis- 
ease, Mud Fever, Non-Specific 
Enteritis, Chronic Respiratory 
(air sac) Disease, Stress Peri- 
ods. Instantly and completely 
soluble in drinking water —full 
strength antibiotic action —sim- 
ple and economical to use. Will 
not clog automatic waterers. 


WHITSYN-S — Fast, thorough- 
acting drinking water treatment 
for outbreaks of cecal and in- 
testinal coccidiosis. No bad side 
effects such as hemorrhagic dis- 
ease. Prevents serious lesions. 
Synergistic action speeds recov- 
ery. Use even if birds are al- 
ready on a coccidiosis-preven- 
tion program. 


WRITE FOR COMPLETE 
INFORMATION AND 
PRICES ON THESE OR 
OTHER WHITMOYER 
PRODUCTS. 


Conveniently Located Distributors 
and Warehouse Stocks 


IN CANADA: Whitmoyer Laboratories, Ltd. 
Yarmouth, Nova Scotia 


Box FB - 67 
Myerstown, Penna. 


Cunha, McFarland Speak 
At Murphy Sales Meet 


The University of Florida’s Dr. T. J. 
Cunha was a key speaker at the 1956 fall 
sales convention of Murphy Products Co., 
Burlington, Wis. More than 200 Murphy 
representatives and their wives attended the 
three-day meeting, held early in September 
at the Royal Palm resort near Burlington. 

Dr. Cunha discussed the “Today and 
Tomorrow in Swine Feeding.” Another 
key speaker was Dr. Kenneth McFarland, 
educational consultant for General Motors 
Corp. Eugene Spitzer, research and tech- 
nical director, reviewed progress at the 
firm’s research farm, which later was toured 
by the group. 

President James H. Murphy said his 35- 
year-old firm is heading into a new era in 
which the original executive group is groom- 
ing a younger man to carry on executive 
functions. Dr. Robert Spitzer, executive 
vice president, was termed “captain” of the 
new team. 

Dr. Spitzer and President Murphy both 
noted that current farm and marketing 
conditions are good. Awards for outstand- 
ing feed service and sales efforts during 
the past year were made to salesmen at a 
dinner. 

@ STOCKYARDS FEED STORE, Gales- 


burg, Ill., has acquired a new three-ton 
Blue Streak mixer. 


FEED LAB OPENING 

The long-awaited new feed laboratory for 
the state of Illinois is scheduled to be dedi- 
cated at Springfield Oct. 3. Continued ef- 
forts by the Illinois Feed association for 
several years have culminated in the con- 
struction of the modern new feed inspection 
headquarters. 


Weeks Is Named Bemis 
Director of Production 


A. N. Weeks has been named to succeed 
A. H. Clarke as production director for 
Bemis Bro. Bag Co., St. Louis. Mr. Clarke 
will continue his responsibilities as a vice 
president and director until he retires Jan. 
30, 1957. 

Mr. Weeks managed Bemis’ multiwall 
paper bag plant at East Pepperell, Mass., 
since 1938. He joined the firm in 1919 at 
Boston. 

Succeeding Mr. Weeks at East Pepperell 
is F. G. Bemis Jr., who joined the firm in 
1954. He was serving as administrative as 
sistant to the vice president in charge of re- 
search and development at the time of his 
new appointment. 

PURINA NOMINEE 

D. W. Jacobsmeyer has been named co- 
ordinator of special events for Ralston Puri- 
na Co., St. Louis. A five-year Purina vet- 
eran, he will work in the department head- 
ed by Vice President J. D. Sykes. 


BREWERS GRAINS 


BRINGS YOU IN TOUCH WITH 


boodward &. 
RESOURCES 
FOR FEED INGREDIENTS 
| FISH MEAL * ANIMAL FEED SUGAR 


BEET PULP BONEMEAL VEGETABLE PROTEINS 
BRAN & POLLARDS * ANIMAL PROTEINS 


DICALCIUM PHOSPHATE 


1400 1400 SOUTH PENN SQUARE, 2, PA., 


TELETYPE PH109 


BANGKOK. . HAVANA... MADRID. 


_MANILA.. 


PHONE LOcust 4-5600 


SEOUL TOKYO...WASHINGTON, D.¢. 
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Pair of AFMA Winners 
To Write for Red Book 


Two winners of $1,000 awards in re- 
scarch by the American Feed Manufactur- 
ers association are preparing special articles 
for publication in the 1957 edition of The 
Feed Bag Red Book. Dr. S. J. Slinger, pro- 
fessor of poultry husbandry at the Ontario 
Agricultural College, Guelph, has agreed to 
prepare a review of the vitamins for the new 
edition. 

Dr. J. C. Shaw, professor of dairy hus- 
bandry at the University of Maryland, will 
prepare an article covering his chosen field. 
He is at present on leave from Maryland on 
a special assignment in Buenos Aires but 
will return Dec. 1. 

Both Dr. Shaw and Dr. Slinger are rec- 
ognized as outstanding authorities in their 
fields and the articles they are preparing 
will contain the latest in feeding informa- 
tion. In addition, the third AFMA award 
winner, to be named later this year, will al- 
so prepare a special article as has been cus- 
tomary for a number of years. 

The Feed Bag Red Book has been pub- 
lished each year since 1938 and is recog- 
nized as the main authoritative source of 
information by feed. manufacturers, feed 
control officials, research men, college pro- 
fessors, and purchasing agents in the in- 
dustry. 

First forms for advertising close Jan. 2, 
1957, and publication of the 250-page book 
will be in March. Complete details can be 
had from The Feed Bag Red Book, 1712 
W. St. Paul av., Milwaukee 3. 


Midwest Sextet Planning 
Convention for 1957 


Plans for the 1957 convention of the 
Midwest Feed Manufacturers association 
now are being formulated by a committee of 
six. Midwest members will convene next 
Feb. 17-19 at the Broadmoor hotel near 
Colorado Springs. 4 
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‘You're winning ‘em over, Senator. 
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Comprising the program and planning 
committee are Lloyd Larson, Midwest ex- 
ecutive vice president; Bill Kahle, Merck & 
Co., Inc.; Pat Waters, chairman, General 
Millis, Inc.; Darrell Young, Calcium Car- 
bonate Co.; Gil James, Ralston Purina Co.; 
and Jack Bratten, Albers Milling Co. 

All but Mr. Young, who locates at Car- 
thage, Mo., are of Kansas City. Although 
the Broadmoor will be convention head- 
quarters, some events are being assigned to 


the Antlers hotel. 


Coronet Phosphate Moves 
To New Office Building 


Coronet Phosphate Co. has moved its 
office from the Board of Trade bldg. in 
downtown Norfolk, Va., to new quarters 
just outside the city. The new building 
is located at 5100 Virginia Beach blvd. 

Coronet’s offices in the Board of Trade 
bldg. were together with those of Smith- 
Douglass Co., Inc., parent firm, and the 
Smith-Rowland division. 

@ COMSTOCK FEED & SEED, Madison, 
Wis., has purchased a new Bryant hammer 
mill and sheller. 
SAFE BIN-DICATOR 

Its new rotating paddle-type bin level in- 
dicator has been listed for use in grain dust 
and other hazardous atmospheres by Under- 
writers’ Laboratories, Bin-Dicator Co., De- 
troit, has reported. For literature, circle 
Reader Service No. 14. 


REALLY SELLS FAST! J-MTC baler and binder twines are made from 
the finest Grade "A" Sisal fiber, grown under ideal conditions in 
Yucatan, Mexico. It's strong, uniform and the baler twine is knotless. 


BRINGS BUYERS BACK! Satisfied customers come back for more Ba 
J-MTC twine. It's chemically treated with rot, mold, insect, and rodent % 
repellants. Each cylinder. wrapped in strong paper, tagged to indicate 
starting point, machine wound so it runs smooth and doesn't collapse. 


EASY TO STOCK! Here's a no-work item that sells itself. Baler twine 
is shipped in bundles of two cylinders totaling 40 Ibs. gross; binder 
twine has 6 cylinders in a 50-lb. gross wt. 
bundle. Combinations easily made. Bagged in 
4-ply waterproof paper and securely 


Plans for Redemption of 


Soil Bank Certificates 


Farmers earning soil bank certificates by 
reducing acreages of wheat, corn, and rice 
will be able to exchange them for 105 per 
cent of their cash value in Commodity 
Credit Corp. grains or in redeeming grain 
they have put under price support loans. 
The certificates also may be redeemed for 
cash at 100 per cent of face value. 

Department of Agriculture spokesmen 
said that COC-owned grain exchanged for 
certificates will be made available through 
warehouses operating under the uniform 
storage agreement. Grain will not be sup- 
plied at locations other than where CCC 
has stocks. 

DUGGAR IS DEAD 

The discoverer of Aureomycin, Dr. Ben- 
jamin M. Duggar, died Sept. 10 at the age 
of 84. A former University of Wisconsin 
professor, Dr. Duggar joined Lederle Lab- 
oratories division of American Cyanamid 
Co. in 1943. While at Lederle, he developed 
the antibiotic. 

MASTITIS TREATMENT 

Its Pent-A-Cin mastitis treatment now can 
be dispensed by either a single-dose or 
multiple-dose disposable injector, Rockland 
Chemical Co., West Caldwell, N. J., has 
reported. For full facts on Rockland’s treat- 
ment and injectors, circle Reader Service 
No. 4. 


MORE PROFIT 


with 


J-MTC TWINE 
Here’s Why! 


ound. 


J-M TRADING CORP. 


111 W. Jackson, Chicago 4, 
Tel. WAbash 2-2065 
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Dr. John Garey Is Dead, 


Was Red Star Executive 


Dr. John C. Garey, 45, of Red Star 
Yeast & Products Co., Milwaukee, died in 
mid-August. He had been assistant to the 
vice president of sales and advertising since 
1954, 

Dr. Garey joined Red Star in 1944 as 
research director. He left the firm in 1947 
to become professor of bacteriology at 
Pennsylvania State University. He returned 
to Red Star as manager of special yeast 
products in 1952. 

A native of Jenningsville, Pa., Dr. Garey 
earned his bachelor’s degree and his master’s 
degree in bacteriology at Pennsylvania 


FIGURE 9218 
Bag Truck (Minneapolis), 
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State. He received his doctorate from the 
University of Wisconsin in 1940. 


Dr. Garey in 1946 was program chairman 
of the American Chemical society. He also 
had served as secretary, vice president, and 
president for the agricultural and industrial 
section of the Society of American Bacteri- 
ologists. 

He is survived by his wife, Eliese; a son, 
John C. Jr.; two daughters, Margaret Agnes 
and Mary Eliese; two sisters, Misses Mar- 
garet and Mary Garey; and a brother, Dr. 
James L. Garey. 

@ FARMERS ELEVATOR CO., Rich- 


mond, Mich., has purchased a new Bryant 
corn sheller. 


FAIRBANKS 
TRUCKS 


make light work of handling 


FEED BAGS 


Trucks are as tools, job fitted. The proper 
Say the right Fairbanks Truck for your 


bag handling and Fairbanks’ smoother 
operation and rugged construction take the 
d off your mind. Fairbanks Trucks save 
time and energy, give longer, more depend- 
able service. 
YOURS ON REQUEST: Truck catalog, 32 
pages, complete with specifications and il- 
lustrations. Just write “‘Truck” on your 
letterhead or postcard and mail for your 
free copy today. 


FAIRBANKS 


393 Lafayette Street, New York 3, N. Y. 
Branches: Boston 10 * New York 3 
Pittsburgh 22 ¢ Rome, Georgia 


Valves * Trucks ¢ Casters * Wheels ¢ Dart & “‘PIC” Unions 


RYDE & CO. 5425 w. Roosevelt Rd., Chicago 50, Illinois 


Ryde’s Flaked Dog Food supplies 
all of the vitamins and minerals 
that are essential to growth and 
good health. It provides a bal- 
anced diet in a form that requires 
no wetting or soaking. It has 
“appetite-appeal.” Dogs like it 
just as it comes from the bag... 
they never tire of it. It is for- 
mulated to the same high stan- 
dards of Ryde’s other Specialty 
Feeds and it is a builder of 
profitable, repeat business. Avail- 
able in 5, 25 and 50 pound bags 
for customer convenience. 
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Danner, Herner Upped in 
CSC Engineering Posts 


Ernest Danner has been promoted to elec- 
trical engineer and Olin M. Herner to 
chemical engineer in the engineering de- 
partment of Commercial Solvents Corp., 
New York City. Vice President Maynard C. 
Wheeler said the elevations were brought 
about by a department expansion. 

Mr. Herner, who has been with CSC 
since 1941, served most recently as depart- 
ment head in the firm’s riboflavin plant at 
Terre Haute, Ind. Mr. Danner, who joined 
CSC in 1940, was electrical maintenance 
foreman at the plant prior to his new as- 
signment. 

Mr. Wheeler pointed out that the activi- 
ty of the engineering department has broad- 
ened because of a current two-million-dollar 
expansion of chemical derivatives produc- 
tion facilities at Terre Haute and other 
company production locations. 


Sargent Is Purchased by 


International Milling 


International Milling Co., Minneapolis, 
has purchased the assets and properties of 
Sargent & Co., Des Moines. Vice President 
M. B. McDonald said his firm plans to 
continue and expand the manufacture and 
sale of Sargent feeds in the Midwest. 

President A. E. Sargent noted that Sar- 
gent & Co. had been under the Sargent 
family management since it was founded in 
1888. VyLactos Laboratories, Inc., Des 
Moines, owned by the Sargent families, was 
not involved in the sale. ; 


Harshaw Establishes New 
Subsidiary in England 

Av wholly-owned subsidiary, Harshaw 
Chemicals, Ltd., has been established at 
Waltham Cross in London, England, by 
Harshaw Chemical Co., Cleveland. Primary 
function of the new unit will be to supply 
electroplating chemicals and processes for 
the British Isles. 

Other chemicals manufactured by the 
parent company will be added later. Man- 
aging the new unit is A. C. Benning, who 
had been serving at Harshaw’s home office. 
S. E. Pross is assistant general manager. 


ADM Net Profit Is Up 
Two Per Cent for Year 


Net profits of Archer-Daniels-Midland 
Co., Minneapolis, rose two per cent in its 
fiscal year ending June 30 from a year 
earlier. The company netted $5,871,506 ‘1 
the 1955-56 period, equal to $3.60 a share. 

This compares with the 1954-55 period 
net earnings of $5,749,888 or $3.49 a share. 
The firm. noted that this was the third co: 
secutive year in which its earnings increase J. 
This last fiscal year’s earnings were 52 p°r 
cent above those for 1952-53. 

President Thomas L. Daniels noted that 
while lewer prices for many caw materi:! 
resulted in slightly reduced do‘lar -ales, 
physical volume of products handled re 
mained essentially unchanged. 
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New Managerial Post for 
Siverd of Cyanamid 


Clifford D. Siverd has been appointed 
assistant general manager for the fine chemi- 
cals division of American Cyanamid Co., 
New York City. Mr. Siverd was in a similar 
post for the pigments division at the time 
o! his appointment. 

Mr. Siverd also served the pigments divi- 
sion as eastern sales manager, a position he 


CLIFFORD SIVERD 


Model 
400G 


held for several years. 

The new assistant general manager re- 
ceived his bachelor of science degree in 
chemical engineering from Johns Hopkins 
University. 


Nopco Appoints Zutic to 
Technical Service Staff 


Robert Zutic, a nutritionist, has joined 
the technical service bureau staff of Nopco 
Chemical Co., Harrison, N. J. Mr. Zutic 
will assist Jack J. Rovics, bureau head. 

A native of New Jersey, Mr. Zutic earned 
his degree in agricultural science from 
Rutgers University. He is considered well 
versed in farming and raising livestock and 


poultry. 


The 28-year-old bureau is designed to 
analyze feeds and develop new feed for- 
mulas for poultry and livestock. 


Fleischmann’s Dry Yeast 
Distributed by Butler 


Selection of Butler Chemical Co., Galena 
Park, Tex., as distributor of Fleischmann’s 
Irradiated and active dry yeasts to feed men 
in five states has been announced by Stan- 
dard Brands, Inc., New York City. 

Sales Manager Ray Green of Standard 
Brands’ agricultural department disclosed 
the area to be served by Butler as Texas, 
Arkansas, Oklahoma, New Mexico, and 
Louisiana. 

Butler also distributes Pollyphos, a de- 
fluorinated phosphate, in the Southwest. 


Steinlitg 


60 Second Electronic 


MOISTURE TESTER 


EQUIP 


THE FEED BAG—September, 1956 


Dept. FB-9, 618 W. Jackson Bivd., Chicago 6, Ill. 


Wherever moisture is a dollar-important factor, 
either in buying and selling or in processing 
and storing commodities, the Steinlite 400G 
has the reputation of being the most popular 
and practical Moisture Tester available. Write 
today for full information. Find out how the 
New 400G’s faster, more accurate and simpler 
operation can save you time and money. 


World's Leading Supplier of Grain Testing Equipment for Over 40 Years" 


(SEED TRADE REPORTING BUREAU) 


MENT COMPANY 


Sixth Feed Meeting Now 
Underway at Arkansas 


Final registration is expected to total 150 
feed industry members for the sixth annual 
formula feed conference being held at the 
University of Arkansas Sept. 20-21. The 
meeting is being held in the animal labora- 
tory of the new animal science building. 

Dr. E. L. Stephenson, general chairman 
for the conference, noted that 20 states 
were represented at last year’s meet. Dr. 
Stephenson is a member of the university's 
department of animal industry and veteri- 
nary science. Sessions are open to anyone 
interested in livestock and poultry feeding. 
Conference theme is “Modern Develop- 
ments in Livestock Feed Formulation.” 


The most complete line of 
DOG FOOD ingredients 


from Me}, 


Nowhere else can you secure 
such a major part of your dog 
food ingredients. By combining 
your ingredient purchases in 
cars, mixed cars or LCL you are 
assured of freshness, and better 
inventory control with lower in- 
ventory investment. BOXER in- 
gredients are manufactured by 
us specially for dogs — they are 
"prime" products, and not “by- 
products." Write for current 
prices and literature. 


RALPH WELLS & CO. 


MONMOUTH, ILLINOIS 


j 
44% SOY CAKE-LETS 
expanded . . + kibbled 
CORN FLAKES 
4 cooked . . toasted 
WHEAT KIB-LETS 
a, expanded . kibbled 
EXPELLER SOY BEAN MEAL 
and other ingredient specialties 
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LAYING HENS 
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Livestock Contest 


mee Every Good Ration 


Stabilized ANIMAL FATS Give: 


Twice As Much Energy Per 
Pound Than Any Other 


50% MEAT and BONE MEAL Gives: 


32 Times The Calcium 


That's For Us, Too... In 6 Times The Phosphorus 


POULTRY nap 2 Times The Riboflavin and 
BOTH BRING MORE, Get Full Facts 
BIG PROFITS! PROOF 
WRITE TODAY 


Orgonred in 1933 


NATIONAL RENDERERS ASSOCIATION 


30 N. LA SALLE ST.- Phone FR 2-3289 CHICAGO 2, ILL. 


New England By-Products Corp. 


177 MILK STREET BOSTON 9, MASS. Phone: HUbbard 2-1682 


® Gorton’s Al-Fish Blend Jr. @ Gorton’s Layer Blend ® Fish Meal 


® Vitamin Oils 
® Dried Beet Pulp 


® Gorton’s Mar-Vi-Tic Blend 
® Condensed Fish Solubles 


© Gorton’s Turkey Blend 
® Dried Potato Pulp 

@ Southern Sunshine Poultry Litter ¢ Dried Citrus Pulp 
Richpelt Ocean-Fresh Fish 


Feather Meal 
® Dried Condensed Fish Solubles 
® Flavor Corporation of America 


DISTRIBUTED BY 


H. MARK McNEAL CO. C. C. WELCH 
1207 Liberty Life Bldg. 435 Brevoort Road P.O. Box 691 

Charlotte 2, N. C. Columbus, Ohio Binghamton, N. Y. 
Phone: Franklin 7-1522 Phone: Amherst 8-1077 Phone: Binghamton 2-7152 


L. J. BARRETT CO. 


L. E. “ROBBIE” ROBERTSON 


CHARLES COOPER CHARLES R. WINTER 


P.O. Box 135 Box 505 1979 Susquehanna Trail, North 
Doylestown, Penna. Clinton, N. J. York, Penna. 
Phone: Doylestown 4568 Phone: Clinton 451 Phone: York 79-303 


Mr. J. Kenneth Blackstone 
RD #1, Caribou, Maine 
Phone: Caribou 2-0032 


HAWKINS MILLION § HEN, Inc. 
Harrisonburg, Virginia 
Phone: Harrisonburg 4-3051 


THE FEED BAG —September, 1956 


Pfizer Livestock Judging 
Contest on Last Lap 


Five top winners in the fourth annual 
national livestock judging contest spon- 
sored by Chas. Pfizer & Co., Inc., Brook- 
lyn, will be selected Oct. 19 by the judging 
panel shown here. Teen-age boys from 47 
states will compete in the finals. 

Comprising the panel of judges are, from 
the left, Prof. F. W. Atkeson, Kansas State 
College, dairy; Prof. H. L. Bennion, Ore- 
gon State Extension service, poultry; and 
Prof. Melvin Bradley, University of Mis- 
souri, hogs. 

The finals will be held during the con- 
vention of the Future Farmers of America 
at Kansas City. Prizes total $20,000. 

The grand champion at Kansas City will 
receive a $2,000 first prize. This is the 
first year that Pfizer will award $1,000 to a 
vocational agriculture teacher from each of 
the four FFA regions. Each of the prelimin- 
ary state level winners have received $100. 


Nitrofuran Symposium to 
Be Held Sept. 28-29 


National authorities on poultry and live- 
stock diseases will report at the first na- 
tional symposium on nutrofurans in agricul- 
ture, to be held Sept. 28-29 at Michigan 
State University. The symposium is being 
underwritten by Hess & Clark, Inc., Ash- 
land, Ohio. 

General chairman for the symposium is 
Dr. Howard C. Zindel, poultry department 
head at Michigan State. Scheduled to speak 
from Michigan State are Drs. S. C. Schmit- 
tle, P. J. Schaible, and C. C. Beck. 

Others on the program are Dr. A. C. 
Jerstad, Washington State College; Dr. B. S. 
Pomeroy, University of Minnesota; Dr. 
E. L. Stephenson, University of Arkansas; 
and Dr. R. H. Thayer, Oklahoma A & M 
College. 

Dr. A. S. Cosgrove, Millsboro, Md.; Dr. 
F. R. Lucas, Centerville, Md.; Leslie C. 
Costello, Beltsville, Md.; Drs. Henry Paul, 
G. E. Short, and Harold Roberts, Norwich, 
N. Y.j and Drs. P. D. Harwood and J. E. 
Guthrie, Ashland, Ohio. 


Richards, Goodale Take 
Uhlmann 1956 Awards 


Winners of 1956 Uhlmann $300 awards 
in a national grain marketing essay contest 
were announced at a dinner meeting, held 
recently as part of the Chicago Board of 
Trade’s ninth annual symposium on com- 
modity marketing. Three-hundred business 
leaders and educators from 27 states and 
Canada were present. 

Allen B. Richards of Iowa State Colleze 
took first place in the graduate division of 
the contest. He is a two-time winner. Fi:st 
prize in the undergraduate division went ‘o 
William A. Goodale of Northwestern Uni 
versity. 

@ FARMERS UNION GRAIN @& ‘SUL?’ 
ply Co., Minot, N. D., has installed a new 
125-horsepower Jacobson Universal hammer 
mill. 
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Current Reading 
Reviewed by The Feed Bag Staff 


Cooling Stored Grain to Prevent Spoilage 
in the Top Layers, by J. T. Clayton, Illinois 
Extension Service, Urbana, free. 

This eight-page circular from the Uni- 
versity of Illinois college of agriculture 
points out that stored grain often molds 
and cakes during fall and winter, even in 
weather-tight bins. Such spoilage usually 
forms a bowl-shaped mass ranging from one 
to two feet deep at the top center of the 
bin. 

Moisture content tends to increase during 
these seasons in the surface layers. Cooling 
the grain is the only way to control this 
migration of moisture, the author observes. 
Cutaways of several types of bins supple- 
ment the text. 


Feeding Value of Certain Roughages for 
Wintering Dairy Cattle, by O. H. Horton, 
L. Ratcliff, O. T. Stallcup, and C. T. 
Hickman, Arkansas Experiment Station, 
Fayetteville, free. 

Here is a 16-page report from the Ar- 
kansas station on several feeding trials con- 
ducted to determine the comparative feeding 
value of various roughages for wintering 
dairy heifers. The experimental animals 
used were Jersey and Holstein-Friesan heif- 
ers from nine to 17 months of age. 

Results indicate that several roughages or 
combinations of roughages can be used 
satisfactorily when properly supplemented. 
Feed men will be interested in details of the 
five trials. 

* * & 
Applied Animal Nutrition, by E. W. Cramp- 
ton, W. H. Freeman & Co., 660 Market st., 
San Francisco, $6.50. 

Subtitle of this 478-page book is “The 
Use of Feedstuffs in the Formulation of 
Livestock Rations.” The book is designed 
expressely to help bridge a gap between ani- 
mal nutrition and livestock feeding practice, 
according to the author. 

E. W. Crampton of Macdonald College, 
McGill University, Quebec, said, “To pre- 
sent a coherent and reasonably complete 
treatment of Applied Animal Nutrition, he 
{the author} cannot be bound by traditional 
subject limitations.” 

Subject matter is treated under four main 
sections, plus an appendix. Section 1 is de- 
vored to definition and critical appraisal of 
the terms and expressions used in describing 
feedstuffs. Section 2 deals with the nutri- 
tional requirements of animals, with special 
attention to the biological basis for feeding 
standard data. 

Section 3 features a classification of feeds. 
The last section covers the problems of ra- 
tion formulation. Pertinent comments on 
fee legislation and a selected table of feed 
cor.position appear as an appendix. Author 
Cr: npton’s book will be a valuable addition 
to :ny feed man’s reference shelf. 

Feeling Trace Minerals to Beef Cattle in 
Okishoma, by A. B. Nelson, Robert To- 
tus L. §. Pope, W. D. Gallup, and R. W. 


THE FEED BAG—September, 1956 


MacVicar, Oklahoma Experiment Station, 
Stillwater, free. 

In order to determine the value of feed- 
ing trace mineral mixtures to range beef 
cattle, tests have been conducted in three 
areas of Oklahoma by that station. The re- 
sults of tests conducted in the period 1945- 
55 are summarized in the 12-page bulletin. 

It was found that when the cattle were 
provided an adequate amount of roughage, 
properly supplemented with protein, phos- 
phorus, and salt, the feeding of supple- 


mental trace minerals was of no apparent 
benefit. 

Irrigation of Pastures for Dairy Cows, by 
A. G. Van Horn, W. M. Whitaker, R. H. 
Lush, and John R. Carreker, Tennessee Ex- 
periment Station, Knoxville, free. 

This 20-page bulletin from the Tennes- 
see station reports on a four-year study to 
determine how irrigation maintains or in- 
creases milk production under given con- 
ditions. The tests showed that cows grazing 
on the irrigated experimental pasture ob- 
tained 63.8 per cent of their calculated nu- 
trient requirements from the pasture while 
those which grazed on unirrigated pasture 
obtained 62.5 per cent. 

The income from the sale of milk from 
the irrigated pasture after deducting cost of 
supplemental feed and cost of irrigation 


in one operation! 


Write for illustrated information. 


ELEVATOR LEGS 
All steel, engineered for 
maximum efficiency. 


1316 J Sherman Avenue 


fill and weigh accurately 
APEX BAGGING SCALE 


Combines filling and weighing into one simple 
accurate operation. Will handle from 6 to 8 
100 Ib. bags a minute. Used for seed, feed and 
all free flowing materials. Adjustable bag clamp 
handles bags from 25 to 200 Ibs. If you are 
bagging by hand the Apex will pay for itseif — 
if you are using other equipment it will pay you 
fo investigate the exclusive features on the Apex. 


EZE MOVE SCALE 
Bulk scale, self-discharging 
~brake equipped--easy roll- 
ing—rugged and durable. 
SEND FOR YOUR COPY OF OUR FREE CATALOG! 


EQUIPMENT COMPANY 


~ 


ALUMINUM 
BAG CONVEYOR 
Burrows full line of stand- 
ard and custom conveyors 
can solve your every con- 
veying problem. 


Write 
For More 
Information! 
Evanston, Illinois 


PILOT BRAND Oyster Shell is pure calcium car- 
_ bonate—a perfect eggshell material. It will definitely 
help your poultry-raising customers get maximum 
production of stronger shelled eggs. 


pound. 


PILOT BRAND Oyster Shell is clean, kiln-dried, 
odorless—not a bit of waste or dirt. Because it’s 100% 
usable, PILOT BRAND is lowest in cost per usable 


Reasons why 


-_ 


PILOT BRAND is nationally-advertised on 70 out- 
standing radio stations and in leading farm and 
poultry journals. 


you'll find 


PILOT BRAND 


PILOT BRAND is the /argest-selling eggshell material 
in the world. 


OYSTER SHELL 
profitable 
business-builder_ 


PILOT BRAND, with a tremendous, all-year-’round 
demand, assures you of easy sales... fast turnovers 


. profits. 


Order from your distributor...or write to us. 


Oyster Shell Products Corporation 
New Rochelle, N. Y. 


St. Louis 9, Mo. 
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averaged $99 per acre above the income 
from unirrigated pasture after deducting 
the cost of supplemental feed. The authors, 
however, recognize that farmers have ways 
other than irrigation of maintaining or in- 
creasing milk production. 4 
* * a 

Elements of Genetics, by Dr. Edward C. 
Colin, McGraw-Hill Book Co., Inc., 330 
W. 42nd st., New York City, $5.75. 

This is the third edition of Dr. Colin’s 
book on genetics, “that branch of biology 
which deals with the laws or principles of 
heredity and variation as observed in plants, 
in animals, and in man.” Dr. Colin is a 
member of the department of zoology at 
Eastern Illinois State College. 

Much new material is included in this 
third 500-page edition. Two new chapters 
on domesticated plants and domesticated 
animals have been added. 

In his preface, the author points out, 
“The aim has been to present a clear and 
readable account of the elements of the 
science of genetics.” 

The new chapters contain material not 
readily accessible and will prove especially 
useful and of special interest and practical 
value to feed men and students of agri- 
culture. 

Feed industry members will find Elements 
of Genetics an easy-to-read and enlighten- 
ing book that may prove of benefit to their 
business enterprises. 

* * 
Animal D'sezses, the Yearbook of Agricul- 
ture, 1956, Superintendent of Documents, 
Washington 25, D. C., $2. 


This 592-page yearbook of agriculture re- 
ports on the cause, nature, and prevention 
of the common diseases of animals on 
American farms. 

Editor Alfred Stefferud said, “We have 
tried to make it useful, practical, and com- 
plete within the limits of time, expense, 
and scope that we had to observe. It is not 
a ‘veterinary handbook’.” 

The book is divided into 11 sections: 
introduction; basic principles of health and 
disease of animals; diseases and parasites that 
affect two or more species; diseases and 
parasites that affect cattle, swine, sheep and 
goats, horses and mules, poultry, fur-bearing 
animals, and dogs and cats. 

Secretary of Agriculture Benson wrote 
the foreword to the book. Each subject is 
handled by authorities from government and 
colleges and universities throughout the na- 
tion. 

Animal Diseases serves to present back- 
ground details rather than a book “to be 
kept in the stable for quick consultation in 
emergencies.” However, a table of contents 
and a full index will aid the reader who 
would like a hurried reference. 

This subject is of vital concern to every 
feed man and Animal Diseases provides a 
good background for the individual. 


SPENCER UPPED 
Max Spencer has been promoted to assist- 
ant plant manager for the Chattanooga, 
Tenn., plant of Central Soya Co., Fort 
Wayne, Ind. Mr. Spencer joined the firm 
in 1947. 


Railroad Demurrage Rate 


Hikes Fought by ADA 


New rules and higher rates for railroad 
demurrage are being fought by the Ameri- 
can Dehydrators association. Ray Cox, trans- 
portation manager for ADA, has drawn up 
a petition calling for suspension of items 
610-B, 630-B, and 640-C to Agent H. R. 
Hinsch’s ICC tariff No. 4677. The petition 
has been filed before the Interstate Com- 
merce Commission. 

The petition lists these objections: 

1) Higher demurrage rates increase ex- 
penses for alfalfa producers. Unfavorable 
weather could force dehydrating units to 
close during filling of cars, which then may 
be held overtime. Changes in demurrage 
costs and rules will not expedite the release 
of such cars. 

2) Railroads make little or no effort to 
move dehydrated alfalfa with reasonable 
dispatch, although they are aware that the 
product is perishable. 

3) Railroad claims concerning cost of 
ownership of cars and per diem deficits in 
costs are unjustified. Railroads should not 
expect shippers to make up such deficits in 
costs since per diem charges are strictly a 
matter among railroads. 

4) Carriers have been lax in acquiring 
new equipment although numerous pyramid- 
ed freight rate increases over recent years 
should compensate for car costs. 


@ WASHINGTON COOPERATIVE 
Farmers Elevator, Tacoma, Wash., has in- 
stalled a new Blue Streak hammer mill. 


BREWERS GRAINS 


GRINDING BARLEY 


nemember te remember 


We Can Save You Money 
When Buying: 


CORN DISTILLERS GRAINS 
#1 MALT SPROUTS 

#2 SPROUTS 

MALT HULL FEED 


OAT PRODUCTS (ALL TYPES) 
CHOICE COUNTRY OATS 

WHEY POWDER 

BEET PULP 


LA BUDDE 
FEED & GRAIN CO. 
MILWAUKEE, WISCONSIN 


tops — 


Fast, Reliable 
Feed Tag Service 


Why not let your friends at The Feed Bag 
show you the quality and service we offer on 
feed tag printing? Our tag customers include 
feed firms all over the United States. Our Feed 
Tag Division is at your service. 


Here's why you'll find our feed tag service 


1) We maintain our own modern, efficient printing plant. 


2) By giving us all or part of your business, no printer in 
your home town will be able to estimate how much feed 
you are making. All dealings with us are confidential. 


3) Our price is right — send us a sample of your present 
tags, tell us in what quantity you normally buy, and we 
will send you a quotation which will prove that it pays 
to deal with us. 


4) We can give you rapid service. 


5) We stand back of all work we do for you in quality 
and accuracy. 


One Order Will Convince You. Write today to 
Feed Tag Division 


Che feed Bag 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 
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Daffin Mobile Feed Mill 
Is Won by Floridian 


Competing against entries from 43 states, 
James L. Dunaway Jr: of Jasper, Fla., last 
month took first place in an essay contest 
sponsored by Daffin Mfg. Co., Lancaster, 
Pa. The Florida feed merchant won a Daffin 
mobile feed mill. 

President Irl A. Daffin, right, is shown 
presenting the key for the unit to Mr. and 
Mrs (Frances) Dunaway during ceremonies 
at Lancaster attended by 100 Daffin repre- 
sentatives, executives, and the judges. 

Next photo shows the Dunaways in the 
mobile unit, just before they left for Flori- 
da, where Mr. Dunaway has operated a 


feed store since July, 1955. Mr. Dunaway 
earned his master’s degree in agriculture at 
the University of Florida. 

Dr. J. Russell Couch, Texas A & M Col- 
lege; Dr. Damon V. Catron, Iowa State 
College; and Dr. G. Lynn Romoser, Uni- 
versity of Maryland, served as contest judges 
along with editors of three feed publica- 
tions. 


Cyanamid Will Award 21 


American Royal Prizes 


A dozen livestock breeder associations 
will select the animals to be awarded as 
prizes by American Cyanamid Co., New 


THINKING 
of 


INSTALLING 
NEW 
EQUIPMENT? 


Our Teletype Number Is MP 477 


Tower Brand Rolled Oats 
(Steam Processed) 


MIXED CARS SHIPPED AT STRAIGHT CAR PRICES NN, 


York City, at the American Royal Livestock 
Show, to be held Oct. 20-28 in Kansas City. 
Twenty-one animals will be picked. 

General Manager A. B. Clow of the 
firm’s fine chemicals division said the pure- 
bred livestock will go to 4-H club and 
Future Farmers of America members ex- 
hibiting champions in the junior classes. 

A prize heifer will be awarded to the 
4-H or FFA member showing the champion 
in three cattle classes. Members of both or- 
ganizations showing winners in three fat 
market lamb classes and six hog classes also 
will receive prizes. 


@ VENTURA TRADING CO., Somis, 
Calif., has purchased a new Jacobson Ajacs 
hammer mill. 


FRUEN'S A 
ROLLED OATS 


(STEAM PROCESSED) 


For every feeding purpose requiring good, clean rolled vA 
oats at a lower price. Send for samples and prices. / 


\/ 


Star Brand Pulverized 


Check with Ibberson before remodeling, 
repair or installation of new equipment. 
You'll be glad you did. 


T. E. IBBERSON COMPANY 


Engineers and Contractors Minneapolis, Minn. 


— 
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Ace Brand Rolled Oats 
(Steam Processed) 

Whole Oat Groats 

Steel Cut Oat Groats 

Bolted Oat Flour 

Glenwood Feeding Oat Meal 

Falcon Brand Pulverized 
White Oats 

Standard Brand Pulverized 

hite Oats 
ber Brand Coarse Ground 


FRUEN MILLING COMPANY 


MINNEAPOLIS, MINNESOTA 


Energee Pulverized Oats 
Mixers’ Pulverized Oats 
Apex Brand Crimped White 


ats 
Oat Feed (when available) \V 
Steam Rolled Whole Barley ] 
Ground Barley V 
Pearled Barley Flakes 
Max. Fiber) 
(Steam Processed) 
Glenwooc Pearled Barley 
Star Cracked Pearled Barley 


Mixed Feed Oats I" 
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Gerald Burke Business 


It is no surprise that confusion ex- 
ists in the minds of many small 


businessmen regarding federal income 
SINCE 1906 taxes. 


seem to change from year to year. 

It isn’t difficult to accept minor 
©. 6. changes and adjust to them. Prior to 
1954 these changes were presented in 
small doses and seemed to conform to 
a set pattern. Many ideas that failed to 
conform to this pattern were rejected 
or tabled for future consideration. 
This went on until it became apparent 
certain changes could no longer be 
postponed. 

More and more pressure was 
brought to bear and then finally it 
@ LIQUID BLACKSTRAP MOLASSES @ IRRADIATED YEAST a 


(Source of Vitamin D-) of 1954 was enacted into law on Aug. 
We Sell Thru Dealers and Jobbers Warehouses from Coast to Coast 16. 


By the TON, TRUCKLOAD, or CARLOAD The taxpayer who had been condi- 
Write Today Regarding Our Dealer or Jobbing Proposition tioned to small doses got the full treat- 
FARMERS FRIEND MINERAL CO. NAPOLEON, OHIO ment and many are still bewildered by 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE, 
ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace 
minerals in carefully calculated proportions to supply necessary mineral .utrition. 


Also Contains 


PHOSPHORUS CONCENTRATE 
th —E MPNERA 


Supply 


.. ina form 
so soluble 
“it melts on 
your tongue” 


Trace Mineral 


Where only trace minerals 
are to be added, Herman 
Nagel's Trace Mineral Con- 
- centrate supplies all eight, 
in correct balance. 


The HERMAN NAGEL Co. 


53 W. Jackson Bivd. 
Chicago 4, Illinois 
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{ LABORATORY 


PRACTICAL 
CHICK FEEDING STUDIES IN 
BATTERIES OR ON LITTER 


DETERMINATIONS OF; 
@VITAMIN B12 @ANTIBIOTICS 
@ARSENICALS 
A.O.A.C. vitamin D3 chick assays 
U.S.P. vitamin D rat assays — 
results in 8 days 
U.S.P.or A.O.A.C. vitamin A assays 
Other vitamin assays 
Amino acid assays 
Biological protein evaluations 
Proximate analyses and mineral 
determinations 
Insecticide Testing and Screening 
Other biological, chemical and 
microbiological services 
PROJECT RESEARCH AND CONSULTATION 
Write for price schedule 
WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P.O. Box 2059-M 
MADISON 1, WISCONSIN 


the shock. The 1954 revenue code ac- 
complished the most monumental re- 
vision in the history of the internal 
revenue laws. Tax accountants and tax 
lawyers are still spending countless 
hours with clients in an attempt to de- 
fine the laws and explain how they 
apply. 

The complex rules in the 1954 code 
have raised questions never contem- 
plated from the time it was presented 
in congress, March 9, 1954, until en- 
actment Aug. 16. 


We want to briefly discuss how 
partners and partnerships are affected 
because the majority of feed dealers 
operate their business as partnerships. 

The section of the law dealing with 
a partner’s distributive share of part- 
nership income has no counterpart in 
former tax law. While the new code 
for the most part merely writes into 
the law much of which has previously 
been accepted practice, at least you 
have something definite to go on. The 
statute directs that a partner share of 
partnership, income, gain, loss, deduc- 
tion, or credit be determined by part’ 
nership’s agreement. The distributive 
share of taxable income or loss will s«t 
the pattern for the foregoing iten's 
where the partnership agreement 5 
silent. 


For example, a partnership agre:’ 
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Sa | Herman Nagel’s 
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ment provides that two partners, A and 
B. will share in the partnership income 
7) per cent for A and 25 per cent for 
B. (No mention is made of capital 
gains, other income, credits, or deuc- 
tions). During the taxable year, the 
partnership has taxable income of 
$50,000. Of this amount, $49,000 came 
from regular business operations and 
$1,000 was a long-term capital gain. 
A will pick up 75 per cent or $750 
and B 25 per cent or $250 of the long- 
term capital gain on their personal tax 
returns. 

The 1954 code generally limits the 
amount of partnership loss which may 
be allowed to a partner to the amount 
of the adjusted basis of his interest in 
the partnership at the end of the part- 
nership taxable year with respect to 
which the loss occurred. If a partner 
whose loss exceeds the basis of his 
partnership interest repays such excess 
to the partnership, the excess shall be 
allowed as a deduction at the end of 
the partnership taxable year in which 
such excess is repaid. 

Denial of loss in excess of basis is 
intended to prevent allowance of a de- 
duction where there has been no eco- 
nomic loss. If a partner has a $20,000 
investment and his share of the part- 
nership loss is $25,000, he can only 
deduct $20,000. Of course, the amount 
disallowed may be deducted in a sub- 
sequent year if he make an additional 
investment of $5,000 or more. As a 
result, he achieves a certain flexibility 
in timing his deductions. 

To illustrate further, A and B form 
a partnership with $100,000 capital. A 
contributes $90,000 and B $10,000. 
They share profits and losses equally. 
They lose $30,000 during their first 
year’s operation. B’s share is $15,000 
but his deduction is limited to $10,000, 
the basis of his partnership interest. If 
B wishes to obtain $15,000 rather than 
$10,000 deduction for 1956, he need 
only contribute $5,000 to the partner- 
ship before the end of the year. An- 
other way of getting the same results: 
the partnership could borrow $10,000 
from a bank. Assuming no other li- 
abilities at the end of the year, B’s 
shire of partnership liabilities in- 
cresed $5,000 during the year, in- 
crcising his basis for the partnership 
_ intcrest. The portion of the loss other- 
wi:- denied is therefore allowable. 

1’ the partnership agreement pro- 
vid-d that B’s share of losses is limited 
to ‘\is capital and excess losses may 
be recovered from his share of profits 
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in subsequent years, he could not de- 
duct more than $10,000 but A would 
be able to deduct $20,000 in 1956. If 
the partnership earned $10,000 in 
1957, B’s share would normally be 
$5,000, but to make good the $5,000 
deficiency for 1956 B receives and re- 
ports nothing and A reports the entire 
$10,000. 

Under the old law a partnership 
could not change its business year 
without permission. Now a partner- 
ship may change to:a taxable year 
which coincides with the taxable year 
of all partners having an interest of 


five per cent or more in partnership 
profits or capital. Since most individ- 
uals are on a calendar year basis, fiscal 
year partnerships should be able to 
change to a calendar year without per- 
mission from the commissioner of in- 
ternal revenue. 

If a fiscal year partnership is operat- 
ing at a loss, a deferment of partners’ 
individual taxes may be obtained by 
changing to a calendar year. Thus a 
loss for the short period ending Dec. 
31 would be available to the partners 
a year earlier. 

The new code provides specifically 


MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 

| FEEDING OATMEAL 
CUSTOM PELLETING—CUBING 


Teletype 8831 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 


Tel. LD 2325 


ELIMINATE 
GUESSWORK 


in MOLASSES 
MIXING with a 


MIXER! 


NOW .. 

BATCH AFTER BATCH when you 

MIX with a MARION MIXER! 
WRITE FOR 


war RAPIDS MACHINERY COMPANY 


885-l Ith Street 


EXCLUSIVE mixing action UNIFORMITY! 


World's Most TROUBLE-FREE Molasses Mixer. % 
Materials are mixed, blended and cross-blended & 
constantly — away from the ends, towards the § 
center for the most uniform mix possible. 
Handles toughest mixes. '/2 to |'2 ton capacity. 


. CONSTANT UNIFORMITY & 


MIXES WET MATERIALS 
@ MOLASSES FEEDS 
@ FISH SOLUBLES 
OILS 
HAY AND MOLASSES 


MIXES DRY MATERIALS 
@ DRY FEEDS 
@ FERTILIZERS 
@ TRACE MINERALS 
@ ALFALFA BLENDING 


Marion, lowa 


105 
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that as general rule the death, retire- 
ment, or withdrawal of a partner, or 
his sale of his interest, or the addi- 
tion of a new partner will not result in 
the closing of the partnership’s taxable 
year. The new law also makes it clear 
that the taxable year of the partner- 
ship will close with respect to a part- 
ner who sells or exchanges his entire 
interest in the partnership and with re- 
spect to a partner whose interest is 
liquidated (other than through death). 

The last return of a deceased part- 
ner should include only the income 


for a regularly established taxable year 
of the partnership, if any, which ends 
with or within the shortened period 
up to date of death for which the last 
return is filed. (This, of course, if no 
contrary provision is outlined in the 
partnership agreement.) 

The new statute provides that the 
taxable year of a partnership will close 
if there has been a termination of the 
partnership. 

What is meant by termination? 

Termination is defined as a discon- 
tinuance of the business activities car- 


P. O. Box 96 


¥ Wholesalers—Truck Lots and L. C. L. 
Vv Jobbers of Feeds in Carloads 
¥ Manufacturers of GIANT BRAND Feeds 
¥ Custom Mixing to Your Specifications 


HARTEAU Feed Company 


CUDAHY, WISCONSIN 


‘ 


Phone 
HUmboldt 3-0160 


VITAMIN A-D OILS 


DRY A-D 


vine 


There’s a Silmo Product 
To Fit Your Requirements 


Vitamin A and D Oils (Cod Liver Oil 
Base) 


Dry D—Stabilized—All Potencies 
Dry A-D—Stabilized—All Potencies 
Mineral Stable Dry A 


tLanpbD, n. 


805 DUN BUILDING 
BUFFALO 2, N. Y. 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


DISTRIBUTORS OF: 


Hubinger (Keokuk) TWX Bu 71 
Corn Gluten Feed 
CANE FEEDING Kellogg's Hominy Feed 20/FOS 
MOLASSES Consolidated Dried Whey International Minerals & 
Agents for Oil Chemical Corp. 
ifi at 
Buffalo New Orleans 


Stenemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


Phone Clev. 2938 


Chas. Pfizer & Co., Inc. 
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ried on by a partnership or the sale or 
exchange within a 12-month period of 
an interest of 50 per cent or more in 
partnership capital or profits. The con- 
ference report states that a disposition 
of such interest by gift or by death 
of a partner will not result in termina- 
tion. Literally, a sale of a 50 per cent 
interest would terminate the partner- 
ship, even though it is made to the re- 
maining partners. 

If a partner’s entire interest is li- 
quidated or sold by him to the other 
partners or to an outsider, then to him 
the taxable year of the partnership 
closes on the date of the complete li- 
quidation or sale of his interest in 
the partnership. If only a part of his 
interest is liquidated or sold, such li- 
quidation or sale has no effect on his 
taxable year or that of any of the 
other partners. His distributive share 
for the full taxable years, however, 
must reflect changes during the year 
in his ratio of distributive shares of in- 
come losses, etc. 

The following examples will clarify 
some of these points: 


1) X, a member of an equal three- 
man partnership, XYZ, dies on March 
31, 1955. Pursuant to the partnership 
agreement, the partnership does not 
make a special accounting as of the 
date of X’s death but continues until 
the close of the year, Dec. 31, 1955. 
At this time X’s estate receives X’s 
share of the income for the year 1955. 
The entire share of the 1955 income 
will be taxable to the estate. No part 
of the income will be includible on X’s 
last return for the short period ending 
with his death on March 31. 


2) ABC, an equal three-man part- 
nership, is on-the calendar-year basis. 
A is on a fiscal year basis with a year 
beginning April 1 and ending on 
March 31. On March 31, 1956, he 
sells his entire interest to an outsider. 
As to A, the taxable year of the part 
nership ends as of March 31, 1956. 
Therefore, for his taxable year ending 
March 31, 1956, he must include his 
share of the profits for the partnership 
calendar year of 1955 and for the 
short period ending March 31, 1956. 
As to partners B and C, the partner’ 
ship taxable year does not end by rea’ 
son of the sale of A’s interest. 


3) Assume the same facts as in ¢x~ 
ample 2, except that the partners)ip 
interests are as follows: A — 60 per 
cent, B — 20 per cent, and C — 20 
per cent. Since there has been a sule 
of more than 50 per cent, there s @ 
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termination of the partnership. There- 
fore, not only is the taxable year 
closed on March 31, 1956, as to A, but 
also as to B and C. 


4) A, a member of a calendar-year 
equal two-man partnership (AB), sells 
one-half of his interest to C on June 
2\!, 1955. The result is the ABC part- 
nership owned as follow: A — 25 per 
cent, B — 50 per cent, and C — 25 
per cent. The taxable year of the part- 
nership does not end on June 30 as to 
any of the partners. 


In closing, we would like to suggest 
to the hundreds of partnerships oper- 
ating without written partnership ag- 
reements, “Act at once.” A written 
agreement may save you considerable 
time and money and eliminate unnec- 
essary misunderstandings. 


Broiler Feed Efficiency 
Upped by Nitrofurans 


Feed efficiency of broilers can be im- 
proved by a mixture of two nitrofuran 
drugs. The mixture, nitrofurazone and fura- 
zolidone, also is designed to protect against 
coccidiosis and secondary infections. 

This was reported in a paper by Dr. Paul 
D. Harwood, research director for Hess & 
Clark, Inc., Ashland, Ohio, delivered at the 
1956 meeting of the American Institute of 
Biological Sciences, held Aug. 26 at the 
University of Connecticut. 

The report pointed out that birds receiv- 
ing the mixture can reach a weight of three 
pounds on one-half pound less feed than 
controls used in trials. 


Turkey Poults Gain Best 
With Fat in Ration 


Adding fat to an all-vegetable protein 
diet will improve feed efficiency and stim- 
ulate gains of turkeys. In government tests 
at the Beltsville, Md., research center, birds 
on fat gained one-half pound mofe on 1.7 
pounds less feed than a control group at the 
end of 10 weeks. 

The fat-supplemented diet contained 
eight per cent stabilized lard with an anti- 
oxidant. With early maturing Beltsville 
Small White poults, the extra growth re- 
sponse from fat lasted six to eight weeks. 

With Broad Breasted White poults, fat 
increased gains for 10 weeks. The Beltsville 
Sm.ll White on fat averaged 6.2 pounds on 
17.2 pounds of feed at the end of 13 weeks. 
Controls averaged 6.1 pounds on 20.1 
pounds of feed. 

The Broad Breasted Whites on fat aver- 
age! 5.6 pounds on 13.4 pounds of feed 
at te end of 10 weeks. In comparison, the 
conrols averaged 5.1 pounds on 15.1 
pounds of feed. 


® ‘TANDARD MILLING CO., Vincen- 
nes, Ind., has installed a new Jacobson ham- 
mer mill, drag feeder, and collector. 
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Tell Foot Rot Can Lower 
Efficiency of Breeding 


Preventive action and immediate treat- 
ment of foot rot will help maintain the 
breeding efficiency of rams and bulls. Af- 
fected animals may be reluctant to stand or 
move about. 

Symptoms of the disease have been point- 
ed out by a veterinarian for the University 
of Illinois Dixon Springs experiment station. 
Dr. M. E. Mansfield described early symp- 
toms as lameness and reddening and swell- 
ing skin above the hoof, at the bulb of the 
heel, or between the toes. 

If foot rot is not checked immediately, 
diseased tissues will emit a grayish-yellow 
discharge that has an odor. Good farm 
management and prompt treatment of foot 
injuries will help prevent the disease. 


Establish New McKesson 


Distribution Points 


Establishment of new storage and distri- 
bution facilities for feed chemicals at Char- 
lotte, N. C., and Toledo for the chemical 
department of McKesson & Robbins, Inc., 
New York City, has been announced by 
Vice President Dean F. Hildebrandt. 

McKesson now has 40 chemical ware- 
houses throughout the country. The firm 
handles 50 feed chemicals, including anti- 
biotic feed supplements, antioxidants, vita- 
mins, enzymes, and chemobiotics. 


THE FACT 
STILL REMAINS 
that 
SUPERIOR 
ELEVATOR CUP 
are 
MADE STRONGER 
will 
LAST LONGER 


have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator cups. 
WRITE TO: 
K. |. Willis C 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


CLARENCE MOLL, Manager 
Feed Department 


G. W. KRUSE, Manager 
Feed & Grinding Barley Dept. 


Grain Exchange 


Feeds, Screenings, 


BREWERY and Malt By-Products 


Members: 
Central Retail Feed Assn. 
Grain & Feed Dealers Nat'l Assn. 
Milwaukee Grain Exchange 


THE PAETOW COMPANY 


Milwaukee, Wisconsin 


BRoadway 1|-2600 


Reroglide 


The World’s Finest Grain Drier 


@ DRYING CAPACITY—up to 2,000 Bushels Per 
Hour in Self-Contained Units 


@ DRIES—Corn, Wheat, Oats, Soybeans, Rye, 
Barley, Milo, Rice, Buckwheat, etc. 


e@ FIRED BY—Fuel Oil, Natural or LP Gas 


Aeroglide Corporation 


10 GLENWOOD AVE — RALEIGH. N C —PHONE 2-6422 


SINCE 1900 


MERCHANDISERS OF , 


Millfeeds of all kind 
Brewers Dried Grains 
Maltsprouts 

Malt Cleanings 

Lins Oilmeal 

44% Soybean Oil Meal 
Reground Oct Feed 

Beet Pulp 

Hominy Feed and Alfalfa Meal 
Pilot Brand Oyster Shells 
Poultry Cod Liver Oil 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


SPECIALIZED 
SERVICE 


for the DEALER TRADE 
L.C.L. and Carloads 


BADGER 
FEEDS, INC. 
Madison, Wis. 


Fortity Your Feeds With 


BRAND 


LIVE YEAST CULTURE 


SPECIALLY PREPARED FOR DRY MIX FEEDING 


Supplies: Vitamin Biz activity, live yeast 
en enzymes, B complex vitamins, plus 
other potent unidentified factors. Improves 


appetite, digestion (including rumen aid) 
health, growth, production. Increases feed 
utilization — lowers feed cost. 

Live yeast values improve feeding results 
in recent State conducted tests. 


Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


Feed Mixers 
Products 
COLBY 


PULVERIZED 
Oats or Barley 


ROLLED OATS 
AND 


FEEDING OATMEAL 


. 
Yomisconsin 
Colby 8846 


COLBY MILLING, INC. 


Coming Events 


National Mineral Feeds Association, Sheraton; Hotel, Chicago ........... Sept. 19-21 
Arkansas Feed Conference, University of Arkansas, Fayetteville ...........Sept. 20-21 


Pennsylvania Millers & Feed Dealers Association, 
Abraham Lincoln Hotel, Reading 


Sept. 23-25 
Purdue Broiler Day, Purdue University, Lafayette, Ind. Sept. 27 


Texas Nutrition Conference, Texas A & M College, College Station ......Oct. 4-5 


California Animal Industry Conference, Memorial Auditorium, Fresno..Oct. 15-16 


Association of American Feed Control Officials, Shoreham Hotel 


Washington, D. C. Oct. 16-18 
Michigan Feed & Grain Association, Michigan State University, 

East Lansing Oct. 18-19 
Florida Nutrition Conference, University of Florida, Gainesville ............ ..Nov. 8-9 
Missouri Feed Conference, University of Missouri, Columbia ............... Nov. 12-13 


Western Grain & Feed Association, Fort Des Moines Hotel, 


Des Moines Nov. 19-20 


Midwest Production School, Muehlebach Hotel, Kansas City 2........cc0-1-0 Dec. 3-5 


North Carolina Nutrition Conference, North Carolina State College, 
Raleigh 


1957 
Kansas Feed Conference, Kansas State College, Manhattan ....2...ceccnsssnceon Jan. 7-8 


Indiana Grain & Feed Dealers Association, Claypool Hotel, 
Indianapolis 


Jan. 20-22 


American Dehydrators Association, Edgewater Gulf Hotel, 
Biloxi, Miss. 


Jan. 30-Feb. 2 


Utah Feed Manufacturers & Dealers Association, 


Brigham Young University, Provo Feb. 14-15 


Midwest Feed Manufacturers Association, Broadmoor Hotel, 
Colorado Springs, Colo. 


Feb. 17-19 


Colorado Grain, Milling & Feed Dealers Association, 


Shirley-Savoy Hotel, Denver Feb. 24-26 


Distillers Feed Conference, Sheraton Gibson Hotel, Cincinnati ............... 
Quad-State Feed Convention, Martin Hotel, Sioux City, Iowa ............. March 17-18 


Maryland Nutrition Conference for Feed Manufacturers, Shoreham Hotel, 
Washington, D. C. March 21-22 


American Feed Manufacturers Association, Conrad Hilton Hotel, 
Chicago 


May 1-3 


National Feed Industry Show, Conrad Hilton Hotel, Chicago 


May 1-3 


Central Retail Feed Associaton, Schroeder Hotel, Milwaukee June 3-4 
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Weather Forecast | 


Sept. 16-23. Strong movements of warm 
anc wet air pour up from the western parts 
of ‘he Gulf of Mexico. Some of this warm 
air flows from Texas north over the Great 
Pl:ins, while other parts of it turn east to 
the Atlantic seaboard, where the weather 
turas rainy to stormy and quite variable. 
The lower Great Lakes area will be rainy 
and varied, while the upper Great Lakes 
recion and nearby areas will be fair and 
cool. The Pacific slope turns warm and 
growing unsettled, but the west parts of the 
Great Basin remain fair and dry. 

Sept. 24-30. Warm air in large amounts 
continues to flow over the western parts of 
the Gulf of Mexico. As cool air reaches this 
area from Louisiana east there will be rains 


U.S. Farm Products in 
European Trade Fairs 


Farm products from the United States 
are being displayed at three international 
trade fairs. At Salonika, Greece, the fair 
started on Sept. 2 and will run through 
Sept. 18. Dates at Zagreb, Yugoslavia, and 
Vienna, Austria, are Sept. 7-20 and Sept. 
9-16, respectively. 

Key display items include grain, dairy, 
cotton, and fruit products. The Salonika 
and Zagreb fairs are featuring dairy and 
wheat products. At Vienna, cotton and 
fruit products are being spotlighted, the Ag- 
riculture department said. 

@ DELAWARE COUNTY FARM BU- 
reau, Selma, Ind., has installed a new Series 
600 Wenger molasses mixer. 
@ FARMERS FEED CO., Magnolia, Ark., 
has purchased a new Blue Streak mixer and 
hay and grain grinder. 
THE FEED BAG 


FEED SUPPLIES 


so crazy about our mash?" 


BY MORLEY BURTEEN 


4 Vhat makes you say your hens are 
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and storms, possibly mainly over salt water. 
Warm air flows from Texas to Wyoming, 
where it meets cooler air beginning to move 
eastward from the Great Basin. The north- 
ern part of the Pacific slope turns cooler 
and showery. Nearly all the eastern part of 
the country, from the Mississippi valley to 
the Atlantic coast is varied, with many local 
rains and showers, with storms tending to 
follow salt water rather than to sweep in- 
land. Rains that do come inland will tend 
to run quickly to the lower Great Lakes and 
the St. Lawrence vailey. 

Oct. 1-7. Vigorous movements of hot air 
in the western part of the Gulf of Mexico 
send warm winds over most of the Gulf 
states and the lower Mississippi valley and 
the Ohio valley. It will be colder in Ontario 
and Quebec, with rains and storms where 
this cold air touches the hot winds, along 
a zone near the southern part of the Great 
Lakes. It will be mostly cool, and cloudy 
to rainy over the Pacific Northwest and east 
to the Rocky mountain area. 

Oct. 8-15. Warm winds from the Gulf 
of Mexico spread extensively over many 
parts of the country, but there will be cool 
air pockets in the Great Lakes area, in the 
lower Mississippi valley and the extreme 
Northwest. Showers and rains become more 
general and cooler air from central Canada 
begins to press south. 


PURE CRUSHED REEF 
OYSTER SHELL 


Write for FREE 
Val-A Co. catalog 


H undreds of essential agricultural 
supplies — poultry equipment, in- 
secticides, remedies. SPECIAL 
among these items in Tehr-Greeze 
Fabric Cement .. . makes patch- 
ing & repair 

work easy. 


Write today 
— no obli- 
gation. 


700 W. ROOT ST. 
CHICAGO 9, ItL. 


VAL-A Company 


P. O. Box 9008, East Ridge Station 


HEYwWoop & RABB, INC. 


JOBBERS BROKERS CARRIERS 
GRAIN & FEED 


Sewing the Entire Southeast 


CHATTANOOGA, TENNESSEE 
3923 Ringgold Road 


INGREDIENTS 


Phone 9-4347 TWX CT 7048 
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American Dehydrators Association ....................... 
Archer-Damiels-Midland Co. 
Blatchford Calf Meal Co. .................. Inside Front Cover 
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Flavor Corporation of America ...................22.0055 
Heywood & Rabb, Inc. 
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Jacobson Machine Works 61 
Spencer Kellogg & Sons, Inc. 
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Maney Bros. Mill & Elevator Co. ......................... 111 
Mayville White Lime Works 
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Advertisers in The Feed Bag | 

Mill Mutual Fire Prevention Burequ 

= 


Classified 


RATES: 10 cents word. Minimum 
charge $2.00. tion wanted adver- 

ents, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


“OR SALE—New or used 80600E or 80600H 
sewing machine heads, Whizzer bag- 
ging —— and bins. Write Winborns, Williams- 

owa. 


burg, 


CORN CUTTER—grader—polisher—aspirator, 
3000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag, Milwaukee 3, Wis. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wisconsin. 


HAMMER MILL—Has 50 HP motor—used 
only short time. e new. Bargain for cash. 
v= BA-120, c/o The Feed Bag, Milwaukee 3, 

iscon 


FOR SALE — Arid-Aire grain dryer, model 
C, complete with leg, in good condition and 
ready to use. One 10-horse GE electric motor, 
slow speed 1100 rpm, almost new. Westgate EI- 
evator Company, Phone 5-R-2, Westgate, Iowa. 


WANTED TO BUY 


WE ARE IN the market to purchase your 
empty fish oil or other such drums which you 
accumulate from time to time, 30 gallon as well 
as 55 gallon size. When tay are in the market 
for reconditioned drums for molasses, we have 
them in 15, 30 and 55 gallon size, reconditioned, 
cleaned, painted ready for use. Please let us 
have your inquiries. Have you any used fibre 
drums which last contained powdered milk? If 
so, please advise. Write Northwestern Barrel 
Co., 3111 Fifth Avenue, South Milwaukee, Wis. 


HELP WANTED 


SALESMAN — Under 40 to represent an old 
established commercial fertilizer company con- 
tacting fertilizer dealers in already established 
territory in Northern Illinois. Salary, traveling 
expenses and car furnished. Write F. S. Royster 
Guano Company, Box 1189, Madison, Wisconsin. 


MANUFACTURERS REPRESENTATIVE 
or Broker Salesman now calling on the feed 
trade to sell nationally advertised mineral feeds. 
Several exclusive territories open. Write AU-38, 
c/o The Feed Bag, Milwaukee 3, Wisconsin. 


YOU MUST know the needs of the farmers 
and feed processors, if you wish to act as our 
representative, selling the very latest in im- 
proved oqgigneees. We offer a very liberal prop- 
Osition, aines Manufacturing, P.O. Box 8, 
Caledonia, Ohio. 


WANTED — Manager for Mobile Feed Unit. 
Chance to manage a going feed business. Plans 
call for three mobile mills. Would consider sell- 
ing part interest to right man. Salary open — 
dependent on your ability. Apply by letter or 
personal visit. No telephone calls. L. F. George 
Co., 728 E. Wisconsin av., Oconomowoc, Wis. 


CONSULTANTS 
T0 THE 


FEED INDUSTRY 


_ CW. Sievert and Associates 


Room 1339, 221 No. Lae Salle St. 
Chicago |, lilinois 
Phone State 1-0008 


BUSINESS OPPORTUNITY 


THREE ASSOCIATES wanted by experience 
commercial poultryman and graduate poultry nu- 
tritionist in expanding recently formed compan 
now in operation. ant to build feed mill, 
hatchery and increase laying flock to 160,000 
hens, breeding flock to 50,000 breeders. These 
three to invest and have equal voice in manage- 
ment of company. Location in the heart of poul- 
try country of California known as “The Egg 
Basket of the World,” where markets have al- 
ways been good for eggs. Tremendous possibili- 
ties for the sale of age 4 feed and_baby chicks. 
Write GW-11, c/o e Feed Bag, Milwaukee 3, 
Wisconsin. 


ADVERTISING COPYWRITERS 
We Need 2 


Our creative advertising department in a 
leading poultry and livestock pharmaceu- 
tical and feed additive manufacturing plant 
needs 2 good writers. We would like one 
well acquainted with farm advertising, par- 
ticularly feed, capable of interpreting in 
lay-language, papers and facts supplied by 
our research men; the other with house 
organ and dealer-aid promotion experience. 
Our location is in a small and pleasant 
midwestern city, our employe benefits are 
substantial and afford good opportunity. 
Write us completely about your back- 
ground, enclose photo if possible. Your 
correspondence will be confidential and we 
will answer all inquiries. 


Box SP-54, c/o The Feed Bag, 
Milwaukee 3, Wisconsin 


WHITE 


IGHT 


TES 


Distributed by 


Edward R. Bacon Grain Co. 


177 Milk Street, Boston 9, Mass. 


Cornell Nutrition Meet Is 
Slated for Nov. 8-9 


Some 600 persons are expected to attend 
the 1956 Cornell nutrition conference for 
feed manufacturers, to be held Nov. 8-9 at 
the Hotel Statler, Buffalo. Prof. G. F. 
Heuser, conference chairman, said 20 speak- 
ers have been scheduled. 

The annual event is sponsored by Cornell 
University in cooperation with the Ameri- 
can Feed Manufacturers association. 

Robert R. Spitzer, chairman of the AF- 
MA nutrition council, will be leadoff speak- 
er. He will discuss “Opportunities Unlimit- 
ed, and Responsibilities, Too.” 

Feed supply and price prospects for 
1956-57 will be the topic of Prof. L. C. 
Cunningham. Prof. K. L. Turk of Cornell, 
who returned recently from the Philippines, 
will give an illustrated talk. 

Guest speakers will be Dr. B. F. Barren- 
tine, Mississippi State College; Dr. H. R. 
Bird, University of Wisconsin; Dr. J. A. 
Hoefer, Michigan State University; and 
Dr. F. H. Kratzer, University of California. 


SOYBEAN MEAL .. . MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
422 Flour Exchange Bldg. Minneapolis 


Feed Ingredients 
of All Kinds 


North East Feed Mill Company 
Minneapolis 13 Minnesota 


A Complete Assortment of 


HIGH QUALITY INGREDIENTS 
MANEY BROTHERS 


MILL and ELEVATOR COMPANY 


MINNEAPOLIS SINCE 1884 MINNESOTA 


INEXPENSIVE VITAMINS A & 


DEVOLKOD VITAMIN OILS 

Fortified Cod Liver Oils) 
DEVOLKOD NON-DEST. COD LIVER OIL USP 
DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS also 
PEDER DEVOLD WHEAT GERM OIL 


| EDER DEVOLD OIL COMPANY 
45-FM Clinton Ave., Brooklyn 5. N. Y. 


Milwaukee's EXCLUSIVE Feed Broker 


BRoadway 2-4580 e 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


All Feeds And Ingredients 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
522 Grain Exchange Bldg. @ 


Milwaukee 2, Wis. 


HIAWATHA 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 
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Best For Your Chickens 
*SOFTER e WHITER 
ePURER eR ER 
| 
& 


The most popular 


feed ingredient 


BUFFALO 


corn gluten feed 


For more than 50 years Buffalo® Corn Gluten 
Feed has been a standard in the feed industry. 
Dairymen prefer it because over the years 
Buffalo Corn Gluten Feed has proven to be 
one of the best milk producing ingredients. 
You too can depend on Buffalo to help you 
make your mix a fully balanced ration. Start 
using Buffalo Corn Gluten Feed. 


f 1906 + SOth ANNIVERSARY - 1956 
CORN PRODUCTS REFINING COMPANY 
17 Battery Ploce, New York 4, N. Y. 


Feed manufacturers, dealers 
and customers all benefit 
from the economical, high- 
nutrient value cottonseed 
meal adds to feed formulas. 
These superior formulas at 
the lowest cost mean more 
volume and faster sales for 


... With Cottonseed Meal in Feed Formulas! 


the dealer and manufacturer 
and extra dividends to the 
feeder through increased 
production at less feeding 
cost. You, too, will see profits 
and volume rise when you 
use cottonseed meal in your 


feed formulas. 


Educational Service 


NATIONAL COTTONSEED PRODUCTS ASSOCIATION 


INCORPORATED 
618 WILSON BUILDING 


KEES COMPANY 


A “‘Must”’ in Every Swine 


or Poultry Ration 


WRITE OR PHONE 
FOR COMPLETE INFORMATION 
AND PRICES 


327 So. LaSalle Street 
Chicago 4, Illinois 
Harrison 7-1528 


DALLAS 1, TEXAS 
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“MURPHY’S 
FEEDER SURVEY 
showed us how to 
greatly increase 
our sales,” 


says E.R. Fought, Manager 
The Shelby Equity 
Exchange Co. 

> Shelby, Ohio 


“‘When the MurpnHy salesman first 
called on me, I told him I had enough 
lines of feed. I wouldn’t budge an inch. 
But when he showed me his survey of 
feeders in my area and I saw the busi- 
ness I was losing to direct salesmen, 
plus the number of feeders who would 
feed MuRpHy’s if it was available, I 
put the murpuy line in right then and 
there. And since I’ve put in the MURPHY 
line, my volume has increased steadily. 


“My murpHy man does a good job of 
field service—really is a big help to 
me out there. My murpny feeders get 
a good feeding job done and that makes 
them good repeat customers. Natu- 


rally, this keeps my MURPHY inventory 
turning over quickly which we think 
is the best way to make profit in the 
feed business.” 
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The O. W. Trindal Company 


33 Years as Business Associates 


KING MIDAS FLOUR MILLS 


660 GRAIN EXCHANGE QB MINNESOT¢ 


oO. W. TRINDAL COMPANY at LOYAL, WISCONSIN 
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